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Care in Credits Will. Prevent “Burned Fingers” 





J ust 


IKE FIRE, credit is a good servant but a bad master. 
” as civilized life—or indeed human life at :all:—wwit! hput:; fire 
and all the things that fire makes possible is -unthinkable, 

so modern social and commercial life without the use of credit is 


inconceivable. Both of these elements, or factors, in human life 
are necessary and beneficent when properly used, but dangerous 
and harmful when they get out of control. 

To pursue the analogy a little further, both credit and fire 
are of extremely ancient origin. The earliest human records chron- 
icle transactions involving the use of credit, while the origin of 
fire is hidden in the mists of prehistoric mythology. While both 
fire and credit, for all practical purposes, may be said to have 
always existed, there has been enormous expansion in their uses. 


It is a long step from the primitive man rubbing two sticks 
together or striking a flint to produce a spark to light his fire, 
to. tne oil-burning locomotive and steamship of today. Playing 
with fire and playing with credit are alike dangerous. Many a 
child, and many a merchant, have burned their fingers because 
they failed to realize that fact. 

Today we have the very apotheosis of credit. On every side 
is heard the cry “buy, buy, buy!”—but the echo “pay, pay, pay!” 
too frequently is heard but faintly, if at all, by the purchaser. 
That is the weak spot in the dyke. Buying always means paying, 
not “eventually,” but according to fixed terms, unless the seller 
is to be a loser in the transaction. And for him to lose does not 
necessarily require final default in payment. Delay beyond the 
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normal credit period inevitably entails a definite, even if small, 
loss on each account so delayed. 

A letter just received from T. F. Campbell, of M. Campbell 
& Son, lumber retailers at Atkinson, Neb., is apropos. He says, 
in part: 

“In my judgment the one big item for the dealer who wants to 
cut his costs is, Watch your credits. Learn how to say ‘No,’ and 
then develop guts enough to say it. The dealer who will do that 
will find that it will save him plenty of money every year.” 

To complete the “prescription,” add the following simple 
ingredients: Don’t sacrifice safety for volume; don’t engage in 
competition in credits; consider every credit sale as so much cash 
loaned, and remember that goecds are not really sold until the 
cash is in the till. 


Chicago Would Forbid Wood Garages 


YZ N ORDINANCE proposed for consideration of the Chicago 





council at its next meeting would forbid the construction 

within the city of wood garages. This ordinance if en 
acted into law will restrict the use of wood in a class of struc 
tures that in the aggregate require a vast amount of lumber. 
The fact is that restrictions already in force have so increased 
the cost of garages that thousands of cars are not housed at all 
but are parked in the streets. It is believed that a form of wood 
xarage construction can be devised that will meet all reasonable 
requirements of fire protection and that will at the same time 
bring the costs of shelter within the means of car owners. The 
interests of lumbermen in the proposed legislation are being looked 
after by a committee of the Chicago Retail Lumber Dealers’ As- 
sociation, and it is expected that other lumber organizations will 
join in opposing unreasonable restrictions on the use of wood 
in garage building. 


Keen Interest in Farm Diversification 


ARMING AS COMMONLY carried on through a large part 
CH of the United States affords income producing labor for 

the farmer during only a small part of the year. The 
winter season is largely spent in half idleness or in labor that 
produces no money return. The very great advantage that diversi- 
fied farming possesses over one-crop agriculture is that it provides 
work of one kind or another at every season and insures an all 
the year round income for the farmer. In that sense it puts farm- 
ing on a business basis, doing away with idle periods when the 
farmer has neither money nor employment that produces it. I: 
is believed that the day is past when the farmer can hope to 
prosper without realizing more directly a cash return for a larger 
part of his iabor. 

If diversified farming holds promise of greatest financial se- 
curity for the farmer, it also contributes greatly to the financial 
stability of the community in which it is practiced. That this 
fact is recognized by lumbermen is indicated by numerous com- 
ments on the editorial, “Diversified Farming, Lumberman and 
Community,” published in the American LuUMBERMAN of Sept. 10. 
These comments appear elsewhere in this paper. A letter not 
there printed comes from the vice president and general manager 
of a line-yard concern in the Southwest. It is of special interest 
because it shows the vast importance to the lumberman of chicken 
raising, which can hardly be considered a major branch of diversi- 
fied farming. This lumberman writes: 


“IT am interested in what you say about chickens? ‘for ‘this-has, 
hecome an industry in this community, and I believe that $100,600° 
worth of material has been sold in the last ‘yedr or: é*ghteen: 


months for chicken houses alone. They are huitdipe’, mote! and 
more all the time. . . . This reminds me of what a chicken raiser 
told me. He said: ‘I will talk in the language of the farme) 
who measures everything by the number of bushels of corn and 
wheat he gets per acre, and will say I have harvested on my 10 acre 
chicken ranch eighty-two bushels of eggs per acre.’” The lumber- 
man says further: “Yesterday we drove out to a sand hill farm, 
und the driveway from the road to a nice 6-room cottage was 
lined on both sides with marigolds, zinnias and petunias. On the 
right hand was a young peach orchard, which was sown to wheat 
and was nice and green ready for the chickens. This poultryman 


has 800 hens, 500 pullets and a bunch of cockerels. He av: 
about eleven cases of eggs a week at from $10 to $12.50 a 
getting from 5 to 10 cents more a dozen than the average pro 
His eighty acres are paid for; he has money in the bank 
started eight years ago with a few chickens and this farm, 
he contracted to buy without being able to make a down pa 
of a single dollar. The fence corners are clean, the poultry 
are clean, he has a fine crop of corn and the field is clean. 
he started in he had nothing but a strong back, lots of am 
and energy and a good economical wife who has worked wit 
and is equally responsible with him for success.” 
Introducing various branches of diversified farming in a 
munity is a form of business building that enriches the 
munity at the same time that it returns a profit to the lumbe 
It enables the community to employ and support a much 
population; it diversifies the business of every retail mel 
and multiplies the sources of income of all classes. In efi 
increases the value of the lumberman’s trade territory w 
increasing its extent, affording opportunities for intensive 
promotion work of the most productive and profitable sort. D 
fication is not a fad nor a fancy; it is a sound and profitable 
of agriculture that insures continued prosperity for the comm 





Merchandising of Appalachian Hardw¢ 


T THE FORTHCOMING annual meeting of the Appal 
Hardwood Club a full day of the .program will be 
over to consideration of merchandising. The prede 

of this organization, the Appalachian Logging Congress, di 
the greater part of its efforts to the improvement of woods 
tions. The change*in name, which also included a change 


character of the membership, is but an evidence of a conv. 


reached by the hardwood lumber manufacturers of the Appal: 
region that their major problem is one of merchandising. W 
at all subordinating the factor of logging, they are determi) 
discover and adopt methods of merchandising that shall 
them to put their product into use at a profit. 

Until a relatively recent time few manufacturers of | 
evinced any interest in their product after it left their mil 
yards. Softwood lumber manufacturers were the first to 
nize the importance of working with their distributers, the 
ers of the country, in emphasizing the values of wood, esp 
the excellence of their own particular product. Hardwood 
facturers have been tardy in adopting a similar policy, p: 
because hardwood lumber is in so large a measure subjec 
further processes of manufacture and is converted into pr 
that owe their salability or popularity to style, model or tc 
other quality given to them by manufacturing consumers. 

With few exceptions hardwood when it leaves the plant 
lumber manufacturer is still a raw material. It is rough 
it is air dried, and it is in random widths. Not many mz 
turers of hardwood lumber have become converted to the d 
of further manufacture at the source of supply of raw mz 
As a consequence many of them do not have dry kilns, fev 
manufacture flocring, not to say mouldings and interior 
To do so involves the installation of more machinery and n 
tates the adoption of further refinements in manufacture. 
opens new cpportunities in the field of merchandising. 

If there is any single pronounced trend in the lumber in 
-it: ig tim the direction of closer utilization at the mill; wl 


“Squivalekt te most cases to extending and multiplying manu 


ing operations close to the source of supply of the produ 
the: forést-fin other words, at the sawmill. Small dimension 
factare- is-an” example of this tendency. The production 

stock is on the increase. It is a logical development that re: 
to the demand for the elimination of such wasies as invol 
burning of pieces at the mill that are usable by the cons 
manufacturer. It means the elimination of defects, edgings 
mings, saw kerf and other wastes before heavy transpo: 
charges have been paid on them; and it means the perfor 
of the labor required in their elimination at the place wh 


can be done cheapest—in the isolated or remote mill town, i 


of in the congested manufacturing center. 
Here and there throughout the lumber industry are n 
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turers who foresee something akin to a 
turing and marketing methods. 


revolution in 
Reports already 
National Committee on Wood Utilization point to changes in 
methods of manufacturing and marketing that must be made in 
order to bring the lumber industry into line with the modern trend. 
It is not to be expected, of course, that a revolution in methods 
can be brought about in a month or in a year, but the rapidity 
with which the manufacture of end-matched softwood flooring has 


manufac- 


made by the a receptive mood. 


group of hardwood 


manufacturers has been increasing in 
of trade promotion, and it is expected that definite action in that 
direction will be taken at the coming meeting. 


grown is an indication of the possibilities when the industry is in 
Discussion of 
meeting of the Appalachian Hardwood Club is calculated to prepare 
the way for the adoption of any changes that careful consideration 
proves to be desirable. 


the sort contemplated at the 


As already intimated, sentiment in that 
favor 








Hardwood Movement Gains 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., Sept. 29.—According 
to telegraphic reports from 351 of the major 
softwood lumber mills of the country, received 
today by the National Lumber Manufacturers’ 
Association, for the week ended Sept. 24, the 
volume of new business was almost the same 
as a year ago, and shipments and production 
somewhat more. Compared with the preced- 
ing week, softwood production was about the 
same, shipments increased slightly and new 
business fell off about 8 percent. Reports from 
140 of the chief hardwood operations this week, 
when compared with reports from 123 mills for 
the week earlier, show increases in all three 
factors. In comparison with reports for a year 
ago, when 145 mills reported, production was 
about the same and considerable decreases in 
shipments and new business, particularly heavy 
in the latter. 

The unfilled orders of 224 southern pine and 
West Coast mills at the end of last week 
amounted to 604,382,938 feet, as against 607,- 
651,855 feet for 224 mills the previous week. 
The 104 identical southern pine mills in the 
group showed unfilled orders of 229,171,200 
feet last week, as against 232,407,040 feet for 
the week before. For the 120 West Coast 
mills, the unfilled orders were 375,211,738 feet, 
as against 375,244,815 feet for 120 mills a week 
earlier. 

Altogether the 336 comparable reporting soft- 
wood mills had shipments 96 percent, and 
orders 91 percent, of actual production. For 
the southern pine mills,. these percentages were 
respectively 99 and 94; and for the West Coast 
mills, 93 and 90. Of the reporting mills, the 
313 with an established normal production for 
the week of 225,293,405 feet, gave actual pro- 
duction 103 percent, shipments 99 percent and 
orders 95 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year 
follow: Production—244,194,000 feet, against 
247,024,000 feet the week before, and 234,954,- 
000 feet last year. Shipments—234,761.000 feet. 
against 231,660,000 feet the week before, and 
234.307,000 feet last year. Orders—221.683,000 
feet, against 241 921,000 feet the week before, 
and 230,585,000 feet last year. 

The hardwood figures for last week, the 
week hefore and the same week last year fol- 


low: Production—21,654,000 feet, against 19.- 
484,000 feet the week before, and 21,916,000 
feet last vear. Shipments—20.792,000 feet, 


against 18,660.000 feet the week before, and 23,- 
398.000 feet last year. Orders—19,708,000 feet, 
against 19.122.000 feet the week before, and 
29.359,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Fifteen 
of these mills, representing 46 percent of the 
cut of the California pine region. gave their 
Production for the week as 21,525,000 feet: 
shipm: nts, 16,913.000 feet. and new business. 
14.481 000 feet. Last week’s’ report from 17 
mills, representing 56 percent of the cut, was: 


‘the winter mill cut. 


Production, 26,035,000 feet; shipments, 21,- 
818,000 feet, and new business, 19,919,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 120 mills re- 
porting for the week ended Sept. 24 was 10 
percent below production, and shipments were 
7 percent below production. Of all new busi- 
ness taken during the week, 44 percent was for 
future water delivery, amounting to 49,453,297 
feet, of which 34,560,454 feet was for domestic 
cargo delivery and 14,892,843 feet export. New 
business by rail amounted to 57,877,160 feet, 
or 51 percent of the week’s new business; 47 
percent of the week’s shipments moved by 
water, amounting to 54,581,033 feet. of which 
34,549,805 feet moved coastwise and inter- 
coastal, and 20,031,228 feet export. Rail ship- 
ments totaled 55,477,840 feet, or 48 percent of 
the week’s shipments, and local deliveries, 





Thanks for Aid Rendered 


Houston, Tex.,Sept. 23.—Editor, 
AMERICAN LUMBERMAN, Chicago: 
I wish to thank you for the fine 
display of pictures and the way 
you handled our announcement of 
the publication of our new book, 
“Southern Pine— The Supreme 
Structural Wood of the World.” 
This story of yours coming at the 
time. of distribution of the book 
has caused much comment of a 
favorable nature, and having been 
out in the field much of the time 
since I saw you in Chicago, I have 
been able to feel the true pulse.— 
SOUTHERN PINE ASSOCIATION, E. 
Mark Ferree, field representative. 











5,240,608 feet. Unshipped domestic cargo 
orders totaled 131,381,913 feet; foreign, 112,- 
560,375 feet, and rail trade, 131,269,450 feet. 

Logging and lumber manufacturing are at 
the season’s peak, with Douglas fir camps more 
active than at any time for a year past, accord- 
ing to the 4L employment service. Loggers are 
taking advantage of favorable weather and 
ground conditions to get logs ahead for the 
Pine sawmill operations 
are already being reduced, with some night 
shifts recently taken off. On the:whole, em- 
ployment activities are about from 5 to 7 per- 
cent less than last year. 

The Western Pine Manufacturers’ Associa- 
tion, with three more mills reporting, shows 
production about the same, a nominal increase 
in shipments and new business slightly below 
that reported for the previous week. 

The California Redwood Association reports 
production and shipments about the same and 
a marked decrease in new business. 


The Northern Pine Manufacturers’ Associa- 
tion reports a small decrease in production, a 
substantial increase in shipments and a nominal 
decrease in new business. 

The Northern Hemlock & Hardwood Manu 
facturers’ Association (in its softwood pro 
duction), with four fewer mills reporting, 
shows noticeable decreases in production and 
shipments and a heavy decrease in new busi- 
ness. 

Reports from 15 hardwood mills of the 
Northern Hemlock & Hardwood Manuiac 
turers’ Association (four fewer mills than re- 
ported for the week before) show some de- 
crease in production and shipments and orders 
somewhat below those reported for the pre- 
ceding week. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 52.—Eprror. | 

[Special telegram to AMERICAN LUMBERMAN] 

NorFro.k, VA., Sept. 29.—For the week ended 
Sept. 24, thirty-seven mills reporting to the 
North Carolina Pine Association, and having a 
normal production of 9,396,000 feet, manufac 
tured 6,463,978 feet, shipped 6,784,772 feet. and 
booked orders for 5,773,104 feet. 


Receiver Named for St. Louis Firm 


Sr. Louis, Mo., Sept. 28.—The Boeckeler 
Lumber Co., wholesale and retail distributer 
of lumber, was placed in receivership Monday 
by Circuit Judge Wurdeman of St. Louis 
County at Clayton on application of William L. 
Soeckeler, president of the firm. Seneca C. 
Taylor, attorney, was appointed receiver, under 
$400,000 bond. The firm operates a main yard 
at 6901 Easton Avenue and has three branch 
yards elsewhere. 

The corporation, the petition states, has a 
capital stock of $250,000, of which William L. 
Boeckeler owns 749 shares of common stock 
and 322 shares of preferred; the Mississippi 
Valley Trust Co., as trustee for the estate of 
Henry A. Boeckeler, late president, owns 550 
shares of common, and Elizabeth C. Boeckeler, 
200 shares of common, the par value of which 
is $100 a share. 

The petition gives the value of the land in 
St. Louis County owned by the company at 
$380,000, and other assets total $120,000. The 
liabilities are given at $400,000, of which 
$120,000 is in notes held by the Mississippi 
Valley Trust Co. 

The receivership was sought by Mr 
Boeckeler for “the protection of creditors.” 
The petition alleges that banks to which the 
company is indebted have sought to wrest con 
trol of the business from plaintiff and threat- 
ened to sell the company or merge it with 
another unless President Boeckeler sold his 
stock to a man named by the banks. 

O. S. Hitchener, president of the Midland 
Lumber Co., Freeport, Ill, was recently 
brought here by the banks through their rep- 
resentative to become president of the Boeck 
eler Lumber Co. This, the bankers’ represen 


tative said, was in line with their suggestion to 
Mr. Boeckeler that he resign in favor of a 
younger and more aggressive lumberman, with 
which suggestion Mr. Boeckeler was said to 
have fallen in line. 
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Carload of Poppie Lumber Wanted 


We have a customer who wants a rush shipment on 
a car of 5/4 No. 4 & Btr. popple and we do not know 
just where to obtain this stock. We will appreciate 
it very much if you will give us a list of mills that 
ship this lumber.—Inguiry No. 2,021. 

[This inquiry comes from an Ohio lumber 
concern. While it is known that considerable 
popple is cut in the northern section of the 
Lake States as well as in some parts of the 
Appalachians, the impression is that not much 
of this wood enters the market as popple. Pop- 
ple is, as a matter of fact, merely a popular 
name for largetooth aspen, and perhaps other 
species. The wood is also used largely for pulp 
and paper. Concerns able to supply popple lum- 
ber in the grade and thickness asked for are 
invited to respond to this inquiry. The name 
of the inquirer will be furnished on request.— 
Epiror. | 


Ultra Violet Rays for Poultry 

We have read your timely talk about poultry hous- 
ing appearing on page 42 of the Sept. 3 issue of 
the AMERICAN LuUMBERMAN. In that article you men- 
tion substitutes for glass as admitting the ultra violet 
rays of sunlight. We have been of the opinion that 
direct sunlight produced the greater quantity of ul- 
tra violet rays, and our opinion has been based on 
experiments made by different colleges and students 
of this subject. I would be glad to have you furnish 
me with that source of information, and possibly the 
result of the investigation that brought about this 
conclusion.—INguiry No, 2025. 

[The above comment and inquiry come from 
a Kansas lumber retailer. The article referred 
to contained the following paragraph to which 
the correspondent refers: 

“Sunlight is the best health-giving and dis- 
ease-destroying agency that can be recom- 
mended, but some of the most beneficial re- 
sults of sunlight are filtered out through or- 
dinary glass. Transparent substitutes for glass 
now on the market transmit a large propor- 
tion of the ultra violet rays of the sun, and 
therefore are preferable.” 

This subject of utilizing to the fullest pos- 
sible degree the beneficial elements of sunlight, 
especially in the development and maintenance 
in health of young chicks has been the sub- 
ject of a great deal of study and experimenta- 
tion, with the result that some definite con- 
clusions have been reached. Some months ago 
a staff representative of the AMERICAN LuM- 
BERMAN attended a joint conference between 
lumber retailers and farmers held at Purdue 
University, Lafayette, Ind., under the auspices 
of the agricultural department of that insti- 
tution, at which considerable discussion time 
was devoted to ‘this particular subject. At 
that meeting the recommendation was made 
by the poultry experts of the college that the 
new substitutes for glass be used in the con- 
struction of poultry houses, because of the 
greater proportion of ultra violet rays they 
admitted. 

A letter recently received by the AMERICAN 
LUMBERMAN from C. W- Carrick, chief in 
poultry at Purdue University, points out some 
of the drawbacks in connection with the use 
of this material, and also confirms the com- 
monsense assumption that no medium of trans- 
mission is equal to the direct rays of sun- 
light. The question, of course, is not as be- 
tween the merits of sunlight and transmitted 
sunlight but as between ordinary glass and 
the new substitutes as a medium of transmis- 
sion. On this point Prof. Carrick says: 

“Tt is true that glass substitutes transmit 
a certain amount of ultra violet rays, but 
naturally there are other things to consider 
in addition to this fact in determining their 
practical application. Most of these substi- 


tutes are short-lived, and naturally they only 
transmit ultra violet rays when the chickens 
get in the stream of light that comes to them. 
Personally, I 


can not become enthusiastic 


glass substitutes because it is 


about 
enough to enable the chicks to catch the di- 
rect sunrays themselves, either by giving more 
open front in the poultry house or by letting 
the chickens outside, which is quite possible, 
for a sufficient time during the year, in our 
climate, to provide the ultra violet rays nec- 


easy 


essary. I am making my statements concern- 
ing glass substitutes from observation here 
and experimental work at other stations. We 
have carried on no definite measurements of 
the transmission of ultra violet rays through 
these products, because that particular point 
has been established at other places.” 

A letter lately received from F. E. Mussehl, 
chairman of the poultry husbandry depart- 
ment, Nebraska College of Agriculture, Lin- 
coln, Neb., says: “A number of glass sub- 
stitutes transmit more ultra violet radiation 
than does ordinary glass. They will transmit 
15 to 30 percent of the ultra violet radiation, 
depending upon how clean they are kept. 
Rough surfaces that catch the dust always in- 
terfere with ultra violet transmission. Very 
recently one of the large window glass manu- 
facturing companies has produced a special 
glass for which it claims full transmission of 
ultra violet down to the lower limits of sun- 


experimental work, did not admit the ultra 
violet light and the chickens did very unsatis- 








shine.” 


Another poultry authority, Assistant Prof. 
R. L. Cochran, poultry husbandry department, 
Agriculture, 


Iowa 
Iowa, 


State College of 


writes: “In 


cloth. 


our experimenting with 
various glass substitutes on the market and 
their influence on the growing chicks we have 
found them all quite satisfactory except glass 
This material, which we purchased for 


Ames, 
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S50 YEARS AGO 
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It is very difficult for eastern | 
people to realize the immensity 
of the California redwood for- 
ests and we do not wonder at 
their incredulity. Murphy 


Bros., of that region, have cut | 
down and sawed into lumber a | 


tree that measured 375 feet in 
length and 10 feet in diameter, 


clear of bark. This tree made | 
37,000 feet of dressed lumber ! 


and 6,000 feet of rough, which 
sold at the mill at usual prices 
for $1,080. Other trees in that 
vicinity measure much larger in 
diameter. 

* * 


Mr. Jenness, head of a large 
sawmill at Attica, Mich., has 
recently returned from Califor- 
nia where he reports the lum- 
ber trade to be in a depressed 
condition; that lumber on one 
occasion dropped down $4 on 
a thousand. This was when the 


Pacific Railroad ceased, on the | 


spur of the moment, to be a 
large consumer, attributed to 
the movement of the laborers 
and their strikes. This places 


other sources 
wood forests are simply im- 


/mense and extend fully 300 by 
| 2,000 miles. 


* * 


The shipment of lumber by 
railroad from Saginaw to Chi- 


| cago, particularly after naviga- 


tion is open, is something new 

in the history of Saginaw. 

Three carloads went last week 

from C. Merrill & Co.’s yard. 
* 8 *& 


Catherine L. Ward’s immense 
milling interests in Ludington, 
Mich. received a dispatch from 
Chicago for a large lot of 30- 
foot timbers for the Omaha 
bridge that recently had two 
spans blown away in a hurri- 
cane. 


‘out Friday, shipped Saturday 


and delivered in Chicago Mon- 
day morning. 
* 


ik 
River, Wis., is so impeded and 
chocked up with logs that it is 


impossible to navigate it even 


that branch of the lumber field | 


in great distress. Speaking of 
the California forests Mr. Jen- 
ness is profuse in his delight 
and describes their immensity 
in glowing terms that would 
almost bear the mark of ro- 
mance did we not know from 


with a canoe and fallen timber | 


lies across all the roads leading 
to the river. 


Notwithstanding we call the 
times “hard” in this country, it 
is noteworthy that there is to- 
day no country in the world 
where labor is on the whole 





factorily. There is being prepared at the pres- a a 
; See : =A : _ Boft irc 
ent time a bulletin on fhe various glass sub 
stitutes which will be available around Dec. 1.” § Produ 
It would seem that the advent on the mar- percen 
ket of the glass substitutes presents some and a 
possibilities of considerable interest to retail ; 
lumbermen. If, as seems to be pretty well dem- § Ye", 
onstrated, the use of these materials is bene- | marke 
ficial in supplying the health giving ultra | becau: 
violet rays to growing chicks, it would seem | ness 
reasonable to assume that they could also be ad- |, : 
vantageously used in dairy barns, for hot beds, busine 
and cold frames, sun rooms, sleeping porches |) howev 
or wherever the maximum admission of ultra § much 
violet rays is desirable—Ebtror. | nent | 
‘ . stron 
Millwork List and Inventory Sheet 0h 
Have you any forms which would cover the stand- a S 2 
ard lists on windows and doors which could be used gs 
as an inventory sheet, also as a private price list or are be 
cost sheet? We thought possibly you might have these 
sheets with the various sizes of doors and windows I 
printed thereon. If you have anything like this we B 
shall be glad to have a few samples of each to see oc 
what they are like, and also to ascertain if we can low P 
use them, before ordering.—INguiry No. 2,022. ations 
[This inquiry comes from a Virginia sash in mit 
and door concern. In response, the name of a | 
large manufacturer of sash and doors that sup- § 47€ '0 
plies a card somewhat along the line of this volun 
inquiry, has been given. Readers who have | busin 
information regarding inventory sheets of this |) mesti 
kind are invited to send it in for the benefit of — ie. 
the inquirer, whose name will be furnished on | move 
request.—EpITar. | eing 
plenti 
| hold 
VIEWS OF quite 
prices 
buyin 
} 
) Durit 
‘ tion 
that these red-| doing so well as here. Eng- 169.51 
land comes the nearest to us, | - 9 
but even there the wages of § ing t 
‘laborers will secure less of the | large 
necessaries and comforts of life — Ships 
than in this country. In France 7 
laborers receive only two-thirds §/+ 4 
of the wages received here. alrea 
* * # dema 
In the midst of the riches of is st 
the grand forests of southwest § befor 
Virginia, representing untold ~ 
wealth, the people are compar- roofe 
|atively poor. They scarcely § ment 
(dream of the facts around N 
them. They are for the most 
part buried in Adamic scenes, — | 
in a day that money and man- — stoc] 
ufacturers have no being. this 
* * & fu 
The full order was sawed | J. R. Hitchcock is now en- | lion 
gaged in sawing a million feet been 
|of lumber at the Stone Point © delay 
mill in Michigan for David | ¢,jp; 
+ * Ward, of Pontiac, which will f 7 
is stated that Flambeau | run 40 percent to uppers. This rom 
stock was obtained from the Med 
| Tobacco. A log 16 feet long, indu 
| sealing 1,272 feet, had cut from 
it five 3-inch planks, varying 
| from 34 to 40 inches in width, repo 
‘and one 2-inch plank 40 inches § they 
. * in width. This plank scaled 834 § cyt | 
feet of first clear. After the it. 
|log was “turned down” it was . 
/cut up into 1% and 1¥,-inch 
|siding. The plank has been sold 
for shipment to Tonawanda. 
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Demand for Southern Pine Is Less Active 

In the week ended Sept. 23, southern pine business fell 
off from the extremely high total of the preceding week. 
Production continued active, and bookings fell almost six 
percent below it. As Aug. 31 stocks were about fourteen 
and a half percent larger than on the same date of iast 
year, this easing up in demand has tended to weaken the 
'market. Trade in the North and East has tapered off, 
because of less favorable building weather, while the late- 
jness of the harvests prevents full development of country 
The Southwest and South, 
however, are taking good amounts. Export volume shows 
much improvement, the United Kingdom and the Conti- 
nent leading in the buying. Special cutting has remained 
strong. Retail yard purchases run heavily to the lower 
grades, but have iricluded larger quantities of such work- 
ings as flooring. Finish is dull. Some reports say prices 
are being slightly shaded. 


Market for West Coast Woods Continues Steady 

} Bookings of the West Coast mills fell ten percent be- 
'low production during the week ended Sept. 24, but oper- 
ations are quite active, and it is believed the industry has 
in mind some provision for the holiday shutdown, as stocks 
are lower than they were at the first of the year. Rail trade 
volume is well maintained, and indications are that a good 
' business will continue to come from country buyers. Do- 
mestic cargo bookings show a gain. The Atlantic coast 
i appears to have gained, and receipts there are 





being fairly well absorbed. Intercoastal space is none too 
plentiful at $14, but some buyers expect a reduction and 
‘hold off. The southern California market begins to look 
quite promising, as the tying up of carriers has steadied 
prices, and rural trade is picking up. Japan leads in export 
buying. 

North Carolina Pine Market Shows Quickening 


North Carolina pine has quickened and strengthened. 
| During the week ended Sept. 17, orders booked by associa- 
tion mills averaged 186,528 feet per mill, compared with 
_ 169,507 feet during the preceding week. Reports cover- 
hing the week ended Sept. 24 state that “sales will be as 
‘ large if not slightly larger than during the week previous.” 
Shipments and production also have shown increases, to 
}71 and 72 percent of normal, respectively. Advances have 
already occurred on some items, and others will follow if 
demand continues at least as at present. However, there 
his still some surplus at the mills which must be moved 
| before a healthy price situation can be restored. Georgia 
) roofers remain fairly active, but there has been no improve- 
ment in price. 
Northern and Eastern Softwoods in Fair Movement 


Northern pine trade has been rather slow of late, and 
Stocks are accumulating at the mills. Shipments to date 
this year have run ten percent, or about twenty-five mil- 
) lion feet below production, but the course of trade has 
» been unusual, in that fall demand from the farms is much 
‘delayed. Reports from both middle West and eastern dis- 
tributing centers indicate that more business will come 
from rural districts as soon as harvesting is completed. 
Medium grades are in best call with the retail trade, and 
industrial users are taking box in good quantities. 


“RES 


reporting about one-third less lumber on hand Sept. 1 than 
they had the same date last year. While the mills have 
cut more lumber, they have shipped a larger percentage of 
it. Prevailing quotation is only $4 off list. 

There has been an improvement in demand for eastern 





Northern hemlock stocks are low, thirty identical mills . 


spruce, but keen competition from West Coast woods keeps 
base on frames at $38@39. Canadian random is steady at 
$32(@33. Boards are in light supply and remain firm. 


Seasonable Demand for Northern Hardwoods 


Demand for northern hardwoods is seasonable, with 
prospects for fall very encouraging. Lower grades are the 
most active, moving freely to box and crating interests. 
Furniture and automobile body plants buy slowly just now 
but are expected to come more generally into the market 
a little later. Meanwhile there is enough business from 
miscellaneous sources to keep shipping departments busy. 
Flooring maple is moving in good quantities. Unsold mill 
stocks are 2 percent lower than a year ago. On Sept. 1, 
1927, stocks at thirty-one Northern Hemlock & Hardwood 
Manufacturers’ Association mills totaled 145,410,500 feet, 
compared with 148,463,000 feet at the identical mills Sept. 
1, last year. The most noticeable decreases were in selects 
and better, No. 2 and better, and No. 3 common, while the 
larger increases occurred in No. 1 common and No. 1 com- 
mon and better. Prices are firm throughout the list. 

Present Rains May Cut Southern Hardwood Output 

Continued large production of southern hardwoods is 
exerting a bearish influence on the market, though an ex- 
cess supply for this winter’s needs is unlikely. Already 
there are reports of heavy rains throughout much of Valley 
territory, and these will soon put a stop to woods work. 

Present low prices are stimulating export trade, but 
sellers are too farsighted to accept forward business at 
current prices. Domestic users are buying very closely. 
Oak flooring and millwork plants continue to take fair 
amounts, for though trade is not brisk a good rural demand 
is expected during fall. Furniture takings of small lots 
make a fair total. Automobile buying is somewhat slow. 

Oak and sap gum have been rather weak, but red gum 
maintains its strength, because of improvement in furniture 
trade. Good lots of thick elm and maple are being bought 
by automobile factories, and thicker sizes in these woods 
are reported scarce. There has been a very satisfactory 
business in low grades, for boxes and crating. 

Redwood Mills Enjoy Approximately Normal Trade 

A larger redwood demand is reported, retailers and 
industrials both buying on approximately normal basis. 
Orders are always for immediate delivery, indicative of the 
low state of stocks carried. Exports are sizeable, with a 
noticeable increase in foreign inquiries. Southern Cali- 
fornia orders, too, are of larger volume. During the week 
ended Sept. 17, new business was 23 percent above cut, 
which was normal, and shipments were 85 percent. For 
the year to date, orders were 19 percent above cut, and 
shipments 13 percent above the same. This indicates good 
order files on hand, and none too heavy stocks. Some mills 
report a shortage of common and of A and B grades. Prices 
are firmly held. 

Cypress Trade Below Seasonable Volume 


The cypress market has shown no notable change. 
Though red cypress sales are rated “substantial and en- 
couraging,” they are not up to seasonal expectations. Retail 
yards and tank manufacturers are the best buyers. Some 
items, notably thick tank stock, are reported in low supply; 
otherwise stocks’ are well assorted. Prices are firm. 
Florida mills report a slow trade with an abundant supply 
of dry stock in almost all thicknesses and grades. Yellow 
cypress manufacturers book few orders, confined largely 
to mixed cars for retailers and to small lots of Nos. 1 and 2 
common for box and coffin factories, with other industrials 
buying sparingly. 


Lumber Statistics Appear on Pages 52 and 53; Market Prices and Reports on Pages 83 to 88 
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Salesmen’s Part in Trade Extension 


Wasuinoton, D. C., Sept. 26.—‘‘Just as all 
the new military inventions from airplanes to 


Big Berthas have not been able to displace 


infantry as the main reliance in warfare, so 
no improvement in selling methods has been 
able to do away with the salesman, or even 
approximate to his usefulness,” says John M. 
Gibbs, trade extension manager of the Na- 
tional Lumber Manufacturers’ Association, in 
discussing the salesman’s portfolio which’ is 
being mailed this week to 2,000 salesmen of 
lumber manufacturers. 

“Trade extension managers can fire the 
heavy artillery of promotion and extension 
organization, order up the machine guns in 
the form of advertising in various forms and 
resort to a hundred strategies of trade de- 


velopment, but there will be no ‘mopping up’ 
until the infantry of trade—the old reliable 
salesmen—come up and capture the dotted line 
with a rush.” 


The cover of the salesman’s portfolio con- 


sists of massed half-tone reproductions of 
some of the hundred-odd publications that 
carry the advertising announcing the slogan 


contest, the opening gun in the campaign that 
is to continue for the next five years. 
gard to the $15,000 contest, the 


In re- 


foreword to 
the salesmen says in part: 

\ majority of the leading manufacturers and dis- 
tributers have united to create the substantial fund 
which insures carrying on this program of aggres- 
sive sales promotion during the next five years. 
Other manufacturers are coming in to swell the 
fund and share in the increasing benefits of this 
constructive forward movement for bigger, better 


and more profitable markets for lumber. 


Manufacturers’ 
meet 


salesmen are 
the heavily 
chandised competition. 

Wholesalers and retailers of lumber 
wholehearted coéperation to this program which pre- 
finished product fully on a par 
with other materials, and equally profitable to handle 
with modern mechandising behind it. 

Related industries are joining hands with the lum- 
ber interests in a common effort to make the public 
conscious of the merits of wood 


no forced to 


highly mer 


longer 
barehanded advertised, 


are giving 


sents lumber as a 


and products made 
ot wood. 


Phe 


to serve 


result is a united lumber 
the public more completely 
face 
profits 


industry prepared 
than ever before, 
boldly, determined 


belong to an industrv 


ready to competition 
that properly 


geared up and ready to go 


more 
t reap 


\ spread on the next pages reproduces the 
“over-the-top” advertisement with which the 
campaign opened in the trade press. This is 
followed by a reproduction of the double-page 
advertisement in colors appearing in this week’s 
Saturday Evening Post, which is described as 


“the most spectacular message that has ever 
been issued by the lumber industry.” 

The portfolio contains other data of in- 
terest and importance in connection with the 
big lumber drive. 

Salesmen of lumber manufacturers all over 


the country are beginning to watch and report 
on the encroaching activities of competing ma- 
terials, in order to assist the campaign to hold 
check. The following letter, received 
by one of the subscribers to the National Lum- 
ber Trade fund from a salesman, 
illustrates how much the men on the firing line 
can help by 


them in 
Extension 


reporting their observations and 


experiences : r 


I am in an office with architects who specialize 
on small houses and I am speaking from personal 
observation and what I hear daily. 

Lumber manufacturers get to the architects just 
as quick and as forcibly as possible for there isn’t 
a day that some “wood substitute’ representative 
isn’t calling on architects with all these false state- 
ments, and the architects pass the news on to the 


prospective builder. 
(set the truth to the architects, 


especially house and 


apartment architects, and hammer the truth home. 
Architects write the specifications and not the lum- 
ber dealer so too much stress can not be laid upon 
getting actual facts to the architect. 


Change in Conference Schedules 


WasHIncton, D. C., Sept. 27.—The order 
of the conferences of the “workingmen” of the 
lumber trade extension campaign has _ been 
changed, according to an announcement today. 

The secretaries of manufacturers’ associa- 
tions, trade extension managers and their pub- 
licity, research and merchandising specialists 
will meet Monday, Oct. 10, instead of Tues- 
day, Oct. 11, and the conference of salesmen 
and sales managers of subscribing companies 
with the secretaries and their staffs will 
held on the latter date. 

Manufacturers’ and retailers’ association sec- 
retaries will get together on Oct. 12. All meet- 


be 


ings are to be held at the Stevens Hotel, 
Chicago. 


Great importance is attached to these con- 


ferences by John M. Gibbs, National trade 
extension manager. 

The main purpose, said Mr. Gibbs, is to afford an 
opportunity for the men at National headquarters to 


profit at first hand from the experience of the regional 
staff men, from the retailers and from the salesmen. 

These men have been on the firing line a 
time and it would be folly for us to overlook the 
genuine and lasting benefit to be derived from their 
experience and to adjust the National Campaign to 
the regional campaigns. There must be no duplica- 
tion of effort, no working at cross-purposes and 
confusion. 


long 


no 


Outlook Brighter Than Year Ago 


San Francisco, CAtir., Sept. 26.—The silver 


lining to the lumberman’s cloud is becoming) 


apparent. Prices are beginning the upward 
trend, promised by the curtailment of the pre- 
season months; stocks are in excellent shap 
and the outlook is bright when compared with 
1926. This is the consensus of lumber manu- 
facturers in San Francisco. 

Redwood conditions are much better than 
sixty days or even thirty days ago, according 
to Joe Fifer, sales manager of the Albion Lum- 
her Co. Prices are better in the southern part 
of the State and the outlook is good. 

In the pine industry, conditions also show 
improvement over the previous sixty days. ac- 
cording to lumbermen. 
River Lumber Co., said yesterday that sales- 
men were finding it easier to get the prices 
asked. Stocks are in excellent shape and many 
mills are planning on still further curtailment 
during the fall. 


Reports emanating from the California 
White & Sugar Pine Manufacturers’ Asso- 
ciation show that for the year orders tor 


California pines have increased 7 percent; ship- 
ments have increased 3.4 percent, and produc- 
tion has decreased 17.8 percent. For the week 
ended Sept. 17, 1927, 
percent decrease over the same week of 1926; 
shipments an increase of 5.7 
an increase of 2.4 percent. 

The fall curtailment plan, which will be car 
ried out by practically the same mills which 
curtailed earlier in the year, will bring produc- 
tion percentages still further down 
pared to 1926. 


as 


production shows a - 
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3ert Smith, of the Red JF 
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GENERAL 


since early in June. 


PRICES 


period a year ago. 


FARMING 


jury from frost. 


STEEL 


ended Sept. 17. 


FUELS 


week ended Sept. 3. 


week ended Sept. 3. 





Business in Brief 


Bank clearings for the latest week, according to Dun’s Review, show a gain over the week 
immediately preceding of $842,642,000, and a gain over the corresponding period of last year of 
$1,944,543,000. Car loadings of revenue freight for the week ended Sept. 17 
amounted to 1,124,231 cars, indicating maintenance of the more than a million 
a week rate that has prevailed during many months. 
laneous freight amounted to 447,156 cars and of less than carload -merchandise, 267,590; both of 
the latter representing gains over the preceding week which included Labor Day, and being 
substantially the same as the week ended Sept. 3. 
of business failures, for the latest week, the number being 336, as compared with 406 for the 
week before, and 336 for the corresponding week last year. 


Loadings of miscel- 


Improvement was recorded in the number 


Harvard University’s index of wholesale commodity prices declined to 145.3 for the week 
ended Sept. 21 from 145.4 for the week ended Sept. 14, this being the first decline recorded 
Dun’s reports fewer advances in wholesale prices, 
recording more declines than advances outside the foodstuffs group. 
a check was noted in the advances in hides and cotton goods, as well as a 
slackening in steel products. Money is easy and the funds needed in the marketing of farm 
crops kas been made available without disturbing the money market. The local price of call 
money has not risen above 4 percent, as compared with 5! percent a year ago. 


Also 


Improved conditions in agriculture have been reflected in movement of crops to market, 
realizations for the two major crops, cotton and corn, being above those of the corresponding 
Many days of high temperature have served to hasten 
the maturing of the corn crop, carrying much of it beyond danger of in- 
Recently predicted low temperatures for the middle West 
having failed to materialize, the great graim producing section of the country is in a much 
better situation than was considered possible only a few weeks ago. 


Steel production continues at a relatively low level, expected improvement having thus far 
not come to pass. According to Dun’s, output in the Pittsburgh territory is at about 60 per- 
cent of capacity, while that cf the Steel Corporation, averaged for all dis- 
tricts, is below 65 percent; this compared with 85 percent at the correspond- 
ing period last year. Not only is the steel composite price at a point only 
slightly above the minimum for the year, reached in April, and 9 cents below last year’s basis, 
but pig iron also is below that of the corresponding period last year. 


Average daily production of crude oil as reported by the American Petroleum Institute for 
the week ended Sept. 24 was 2,534,109 barrels, as compared with 2,494,853 barrels for the week 
The output of anthracite for the week ended Sept. 17 was 
1,593,000 tons, less by 228,000 tons, or 12.5 percent, than the output for the 
Coal loadings for the week ended Sept. 17 totaled 
182,082 cars, as compared with 163,885 cars for the week ended Sept. 10 and 190,680 cars the 
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New Edition of “Touch Wood” Is Out 


Book on Uses of Wood Impresses College Students With Importance of Lumber 


\\Vhen the first edition of the AMERICAN LUMBERMAN book- 
let “Touch Wood!” came out last spring it was cordially wel- 
comed by lumbermen in all parts of the country and many of 
them bought it in quantities to distribute to the local schools. 
lt was highly praised by educators and scientists as well as lum- 
hermen and other business men and the children received it 
with enthusiasm, 

\s school opens for the fall season the second edition of 
the little book comes out and we believe that lumbermen in all 
branches of the industry will gladly welcome the opportunity 
to give themselves a little publicity and to aid in spreading the 
doctrine of wood utilization for all possible purposes by dis- 
tributing a number of copies of the book to the local schools. 

lor the information of those readers who have not yet be- 
come acquainted with “Touch Wood!” it is a 64-page booklet, 
charmingly illustrated by drawings, on the uses of wood. It is 
written primarily for children of eighth grade and junior high 
school age, but is of such a nature that little children will de- 
light in its pictures while grownups will gain much information 


from its text. It is a comprehensive survey of the forest products 
industry and concludes with a brief history of the lumber indus- 
trv and a statement of the place of the lumber yard in the build- 
ing up of the community. Its purpose is the education of the next 
generation of home builders in the proper uses and the superior 
values of lumber in construction and of wood for other pur- 
poses. That it will go far to accomplish that object has already 
heen shown by the comments of lumbermen and teachers. 

As an example of this the following letter is quoted in full. 
Copies of “Touch Wood!” were given to students in the New 
York State College of Forestry at Syracuse, N. Y., by Nelson 
C. Brown, professor of forest utilization, with the request that 
they give him their opinions of it. Prof. Brown had already 
expressed to the AMERICAN LUMBERMAN his own approval of 
the book. The accompanying letter was written by Fred H. 
Arnold, a senior in the forest school, who has seen summer 
practice with the Forest Service, but who aims at getting into 
the lumber industry rather than the forestry profession. There- 
fore his point of view is that of beth forester and lumberman. 





\iter reading this extremely instruc- 
tive and interesting little booklet on 
wood—nature’s greatest gift to mankind, 
I have a world of praise for every pag: 
of it from cover to cover. The title 
“Touch Wood!” is closely akin to the 
forester’s pet adage, so obvious in its 


the minds of the younger generations 
an interest in the perpetuation of the 
forests of the future, we will have taken 
the first great step toward a realization 
of this enormous conservation program. 

Although apparently intended for the 
upper grades and high schools, as a stu- 





veracity. “Wood is used in one form or 
another every day of our lives from tir 
cradle to the coffin.” Though hackneyed 
from constant repetition, this axiom has 
echoed from every forestry platform 





dent in forestry I would highly recom 
mend “Touch Wood!” to be read by 
every freshman shortly after entrance 
into a forestry college. This would give 
a very comprehensive survey of the wood 








everywhere since the dawn of that pro- 
fession. “Touch Wood!” is the first con 
cise publication of its kind that I have 
ever read, and if such is its purpose it 
surely vivifies in simple, and comprehen- 
sible form the truthfulness of the ahov 
maxim of the forester and lumberman 
alike 

This novel book with its plain style 
and admirable illustrations should prove 
to he a potent instrument in bringing the 
gospel of forestry to young America. It 
should also bid fair to develop in the 
minds of both young and old a respect 
lor, and interest in the great lumber in 
dustry of this country which is so vital 
to the welfare of its progressive peopl 
We are now at the dawn of an era of 
awakening to the necessity of the con- 
servation of our natural resources: once 
so hountiful but since becoming sadly 
(lepleted. The unique little booklet 








utilization industries; showing him the 
myriads of uses to which wood is con- 
signed, and impressing him with the ut- 
most importance of the assurance of a 
future timber supply for this nation. 
Older folks will indeeed find much en- 
lightenment and educational value in the 
simple facts set down in interesting dic- 
tion upon the pages of “Touch Wood!” 

The almost endless list of objects 
manufactured from wood is quite com 
plete in this book of 64 pages. The spc- 
cies used in making each article are given 
as well as a brief sketch of the steps 
in its manufacture. The story of lumber, 
-the work of the lumberman, and a com- 
mendable account of the history of the 
lumbering industry in America are ad 
ditional nutshells of information con 
tained in the booklet. The reliable facts 
and statistics on the importance of lum- 
ber found on the last page should prove 
invaluable to men both in and outside 








‘Touch Wood!” should become a primer 
m this great cause. If we can instill in 


Black and white reproduction of color cover 


of the great fields of logging and lum- 
bering. 





Redwood for Cigar Boxes 


it among cigar container 


try. Its exceptional utility immediately made 
woods, and it 


a place for 
met the most 


Box Construction Course Popular 


Lan ISVILLE, Ky., Sept. 27.—Exploitation of 
California redwood lumber for cigar boxes and 
as cigar box lids is being featured by the 
Pacific Lumber Co. of Illinois, with headquar- 
ters in Chicago, which is nqw using pages in 
leading cigar and leaf tobacco papers, to tell its 
‘tory to the cigar manufacturer and manufac- 
turers of cigar boxes. This company, one of 
the largest manufacturers and distributers of 
redwood, in one of its recent advertisements in 
the Tobacco Leaf, of New York, said: 
California redwood is an outstanding cigar box 
‘umber achievement. When there was a shortage of 
cigar hox lumber in the peak years of 1919 and 1920, 

‘'itornia redwood came to the rescue of the indus- 


exacting requirements of 
facturer and the cigar 


both the cigar box manu- 
manufacturer. 

The efforts of the Pacific Lumber Co., to produce 
a cigar box lumber of the highest quality have never 
ceased, and it has been rewarded with a continually 
mereasing demand for its product. 

The popularity of California redwood is due to the 


many merits of the wood itself. It is odorless, its 
insulating qualities produce a natural humidor for 
cigars and the shrinkage and warpage which affect 


other woods under certain atmospheric conditions are 
not apparent in cigar boxes made of California red- 


wood. As a result, the wooden containers of some 
of the largest selling cigar brands in this country 
have California redwood lids because the customers 


(the manufacturers of cigars) insist on this specifica- 
tion. 


Mapison, Wi1s., Sept. 26.—According to W. 
W. Weber, manager of the Forest Products 
Laboratory’s instructional courses, it has been 
necessary for the second time this year to turn 
men away from a course in container construc- 
tion. The recent rejection of applications was 
in connection with the thirtieth course in box 
and crate construction which was held at the 
Federal laboratory Sept. 19 to 24. No less 
than ten applicants for instruction had to be 
turned down after the class was filled. 





SHARPENING, swaging or shaping teeth to 
one side are three prime causes of saw leading. 





—— 
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West Central Illinois Dealers “On Their Toes” 


Ye Editor Visits Macomb, Rushville and Beardstown—Finds T hat Lumbermen 


Are Remodeling Their Yards and Equipment 5 


In the office of the Charles O. Foulke Lum- 
ber Co., Macomb, Ill., we found Mr. Foulke 
closing a genial sale with a traveling sales- 
man. The Realm must share dealers’ time 
with customers and salesmen. We hope 
we’re as welcome as they are. 

“We had a big year in 1925,” Mr. Foulke 
said. “The town seemed to become conscious 
of itself. Things had idled along for a num- 
ber of years, houses were getting old and 
population was increasing. Hard roads were 
coming in from all directions. Macomb is 
an industrial town, and the industries felt 
hampered in expanding by the lack of suit- 
able houses. The Chamber of Commerce was 
revived and began functioning as such things 
usually do, getting the people interested in 
the possibilities of the city and laying the 
foundations for expansion. There was the 
usual contagion of building that is rather 
easily started when new construction has 
been more or less short of actual needs. So 
we had a big year in 1925 and probably over- 
did it. I imagine we brought in business in 
that one year that would have ripened more 
naturally in later years. 


Passing Up an Opportunity 


“One of the results which I naturally re- 
gret was the bringing in of a third yard. 











A CONTRACTOR, who 

had built up a good busi- 
ness with the aid of the two 
lumber yards in his town, 
placed a big order outside, ea- 
plaining his act by saying that 
while he saved no money by so 
doing, the outsiders (presum- 
ably the mail order house ) 
were “too good friends of mine 
for me to turn them down.” 
Perhaps the local retail lumber 
dealer should emulate the mail 
order scheme and try harder 
to cultivate friends who will 
place orders with him. 











We had three yards some years back. A 
couple of young fellows who had been mak- 
ing some success of the post business in 
the Southwest heard of R. A. Long’s humble 
beginning in a small yard and came to Ma- 
comb to become multi-millionaires. But ap- 


parently they had not mastered Mr. Long’s 
formula completely, for after a time they 
were willing to sell out. But when this big 
year came along, another concern was deter- 
mined to come in. I told them I believed 
they were making a mistake, but they didn’t 
think so, and so we sold them the yard we'd 
bought out. There was trade enough for 
three yards that year but hardly since. Per- 
haps when we get over the slump that fol- 
lowed that period of overbuilding there’ll be 
trade enough for all of us. Naturally we 
hope so. 

“For several years we’ve depended very 
little on farm trade. Farmers have had con- 
sistent hard luck, through no special fault 
of their own. When weather and crop con- 
ditions are adverse there isn’t much they 
can do about it. We hope and expect that 
these things will change. This has always 
been a great agricultural State and will be 
again. 

“Some years ago a Macomb man invented 
a farm gate, made of lumber and gate irons 
in such a way that it was light and strong 
and completely proof against sagging. He 
wanted me to finance him in building a fac- 
tory. I told him I knew nothing about fac- 
tory management and so passed up what 
proved to be an opportunity. The inventor 
showed his stuff at the fair and took a world 
of orders for the irons; leaving the farmers 
to make the gates themselves. I stocked the 
irons and sold a lot of them. Then farmers 
began asking for the complete gates; the new 
service idea. My father was handy with tools 
and to have something to do built the gates 
here in the yard; making them only as he 
felt like it. In a short time he couldn’t 
nearly keep up with demand. In the mean- 
time a man in Galesburg started to make 
these gates; and out of that beginning grew 
the big Rowe Manufacturing Co., a concern 
that sells Can’t-Sag gates all over the coun- 
try. It’s another instance of a big corpora- 
tion growing out of a comparatively small 
idea; an idea that I at least couldn’t see 
when it was offered to me.” 


Hanan Has Altered Yard 


When the Realm called at the yard of 
Charles Hanan, another long-established 
lumberman in Macomb, I found that he was 
functioning as an official of the county fair 
that was then in progress. J. P. Boyle took 
me around and showed me the extensive 
alterations that have been made in the yard. 
Just back of the office is a warehouse devoted 
to roofing, millwork, cement and plaster and 
hardwood finish. The basement, measuring 
24 by 100 feet, is given over largely to roof- 
ing. The first floor is wagon height and has 
a wide loading platform along the side. 
There is an electric elevator that simplifies 
handling. This building is strongly framed, 
for Mr. Hanan has observed warehouses des- 


tined to heavy loads that have pulled out of 
shape. The construction of this building is — 
such that dampness does not creep through — 
the walls, and the hardwood is kept on the © 
second floor behind tight and heavy doors. 
A new shed has been built down the rear © 
of the yard, and Mr. Boyle tells me a new 
front will soon be constructed, allowing for ” 
a display room along the street. 3 
This company added a line of feed a couple © 
of years ago. Mr. Boyle tells me this has 











RUSHVILLE dealer 

says he is not attempting 
to push farm sales because the 
farmers are not now justified, 
under present crop conditions, 
in adding to their capital in- 
vestments; it would mean long 
credits and hard collections. 











been a good line, has justified itself in profits — 
and has also served to bring farmers to the 4 


yard. 


i 


Mackemer & Patten have a new and attrac- | 


tive plant but tell me that trade is not so 
good as they could wish. But when does a_ 
lumberman have all the sales he wants? | 
Not, we apprehend, in this present world. 

We inquired of some man along the street 
the way to the post office, and a little girl 
probably eight years old volunteered to go 
with us, as she had business in that direc- 
tion. 


The “Explode” at the “Pretty Shop” 
“Last night there was an explode,” _ 


chattered along amiably. 
what-you-call-it ? 


“It was in 4, | 


A pretty shop. I mean | 


beauty shop. She turned on a gas stove, or | 


maybe it was a water stove. Anyway, she | 
turned on something and it broke. It’s 
just terrible. All the windows out and the 
screens tore and buildings pushed and every: 
thing. It was at three o’clock. That’s kind 
of early, isn’t it? There was nobody there, 
or they’d been killed.” 

We learned more exact details of this ex 
citing misadventure from other sources. It 
seems the proprietor had closed shop for 4 
vacation, leaving a gas water heater going. 
It got up steam for about four days and 
then let go with devastating results. The 





apparatus went through a couple of floors, 
knocked out windows, smeared up neighbor- 
ing establishments and generally raised hob. 
From what we hear about permanent waves 
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and such things we wouldn’t be surprised to 
learn of a customer of a beauty shoppe 
pusting; but the moral seems to be that 
such outfits are dangerous whether they’re 
pending hair or just getting up steam. The 
night before we left town the safe of an oil 
station was blown. The city seemed to be 
jin an expansive mood. 

J. R. Reynolds, of the Alexander Lumber 
Co., Rushville, Ill., told me that judging from 
his experience the catalog men are getting 
busy in a most determined way; sending 
out personal representatives, grabbing for 
the big bills and generally taking the initia- 
tive. He told me a story of a contractor 
who has dealt with the two Rushville yards, 
roughly time about, and who with the as- 
sistance of these two yards has built up a 
good business. But some time ago he brought 
in a big order from outside, after jockeying 
with local prices and admitting that he 
wasn’t saving any money by importing his 
stuff. His excuse for doing this surprising 
thing was the statement, “They’re too good 
friends of mine for me to turn them down!” 
Can you feature that? What, may we ask, 
constitutes good friendship in _ business, 
when a man can use it as a reason for buy- 
ing outside for the first time at no saving 
of money and turning down two local dealers 
who have seen him through to solvency? 
Whatever it is, it throws an interesting light 
upon the efforts that are being made to get 
to contractors by our friends, the mail-order 
men. Something tells us that these clever 
catalog boys will bear watching and that 
they are coming back into the field with a 
new bag of tricks. Apparently the contrac- 
tor is one of their present objectives. We 
guess this from a number of stories in 
addition to the one told us by 


a laborer who is paid $4 a day spends $5, 
he’s hard up. If he’s paid $10 and spends 
$15 he’s still harder up. Of course he gets 
as much as he can; and the manufacturer 


who can pass the cost along to his customers 


gets the first chance to hire the workmen. 


The Great American Evil 
“The lumber business, particularly in 
country districts, is not spectacular. We 
have a hard time to make a house compete 











T# E manager of a Beards- 
town lumber company 
found he couldn’t grow grass 
in the parking in front of his 
yard, so he plans to lay out 
large colored lettered slogans 
in cement and mortar, thus 
adding to the yard’s attrac- 
tiveness in another way. 











in immediate attractiveness with an auto- 
mobile. We can do it sometimes, but we 
can’t do it as often as we could some years 
back. People seldom go beyond their earn- 
ing capacities for something so prosaic as a 
new building or for house repairs. This 
situation may hit us first, but it’ll hit other 
lines later. What will happen to the debts 
of these people, wage workers and others 
who live beyond their income, if a period of 
stagnation comes? I don’t like to think. 





Mr. Reynolds. 

In the office of the J. H. Mc- 
Cune Lumber Co., Mr. McCune 
told us the farmers near Rush- 
ville are doing neither new 
building nor repair. 

“We are making no effort to sell 
to farmers,” Mr. McCune said. 
“We'd rather they didn’t buy 
right now. They’re not justified 
in adding to their capital invest- 
ments, and if we pushed farm 
sales it would mean long credits 
and hard collections, besides be- 
ing a doubtful kindness to them. 
Crops have been below normal, 











he told us the story of this park, the great 
place it fills in the life of the town and the 
problem of keeping it running in proper 
order. The water bill for watering the 
greens and for other purposes runs in excess 
of a thousand dollars a year. It’s quite a 
job keeping it running, even with the aid 
Miss Scripps gives; but the town is very 
happy to carry the burden. 

Beardstown was on the verge of a fish fry 
when we called; an annual event that is 
said to be some forty years old. The main 
streets were blocked off for the use of a 
carnival company, there were fireworks and 
such things by night and as a climax of the 
week of home coming and entertainment 
was the big fish fry. The American Legion 
is sponsoring the event this year, and from 
all reports everybody is happy and in a gala 
mood. 

Beardstown rather needs something of 
the sort to bolster its courage. High water 
visited the town in the spring of ’27 and 
left its muddy marks even on the sheds and 
warehouses of the Terry Lumber Co. L. F. 
Brost, manager of the yard, spoke darkly of 
the experience and told of the damaged 
stock left on his hands; timbers soaked 
with water and stained with mud and smell- 
ing to heaven as only flood-soaked lumber 
can smell. He was fortunate, he says, in 
disposing of much of this stuff to a drain- 
age project. It served the purpose quite as 
well as new and bright stock, and the deal 
took out of the yard some material that 
threatened to become worse than a total 
loss. 


Brost Plans to 
Mr. Brost seems 


Brighten Up Yard 
to be a young man of 
notable energy and _ initiative. 











and a farmer hasn’t any source 
of income except his farm pro- 
duce. Maybe,” Mr. McCune said witha smile, 
“I'm a pessimist. I heard an optimist de- 
cribed as a donkey who hopes his ears won’t 
show. But when we know the ears do show, 
I don’t see the wisdom of pretending they 
don’t. Farming will come back, of course, 
for this is an old farming section with a 
long history of good crops. But while we’re 
talking of the things that affect business 
adversely we might as well mention a situa- 
tion that I believe hurts the lumber busi- 
hess in the long run worse than an occa- 
sional crop failure. . That’s the American 
habit of living beyond income. How can 
business continue to be sound under such 
circumstances? Manufacturers claim their 
prices must be high because they must pay 
labor several times as much as they did 
Some years ago. I’m willing that labor 
should be paid a fair wage, but I suspect 
that this higher cost of living in the last 
analysis doesn’t go for what can be des- 
cribed honestly as the necessities of life. If 


He has a big plant, and he is 
busy remodeling and repainting 
it. At the time of the Realm’s 
visit he was considering what to 
do with the parking along the 
front. For some perverse reason 
or other grass refuses to grow 
in the normal manner, and Mr. 
Brost simply refuses to confront 
his customers with a crop of 
weeds. He was planning to lay 
out some advertising slogans in 
cement and mortar colors; gi- 
gantic letters in red and white. 
The buildings were about to re- 
ceive a dressing of orange col- 





. E. Schmoldt, “Home Lumber Yard,’ Beardstown, 


And yet I think sometimes that nothing but 
a period of stagnation will make Americans 
come to their senses in this matter of spend- 
ing faster than they earn.” 


Unusual Institution in Country Town 


Mr. McCune told us that Rushville was 
the early home of Miss Ellen Scripps, of the 
Scripps-Booth newspapers. Miss Scripps 
was born on a farm just outside of town, 
was a country school teacher for some years 
and finally got into the newspaper business. 
She is quite elderly now and is many times 
a millionaire. A few years ago she gave the 
old farm to the city as a park, built a com- 
munity house on it and contributes a certain 
amount annually to its upkeep. There are 
playgrounds, tennis courts and a splendid 
golf course; a very unusual institution for 
a country town and one much appreciated 
by it. 

In the Vedder Drug Co., while the genial 
mayor of Rushville mixed us a malted milk, 


I ored paint; and in the office we 
ll. noted a rack, painted this color, 
containing several dozens of sets of adver- 
tising folders and booklets. This rack was 
placed so that it is the most conspicuous ar- 
ticle in sight as a person enters. It’s a real 
problem to get these useful prints distrib- 
uted to the right person. Probably this is 
the best way; to show them conspicuously 
and to allow visitors to select the ones which 
interest them. 

The main shed of the Terry Lumber Co. 
has an unusually wide alley; a feature 
which is always a useful thing in a lumber 
yard. It allows emergency storage down the 
middle without choking up traffic. It al- 
lows for shelter of loaded wagons and 
trucks in a sudden shower, and it also al- 
lows for displays of specialties that can be 
changed from week to week; thus bringing 
these things to the attention of. customers 
who probably didn’t know the things were 
carried and so had never thought seriously 
of wanting them. 

We remember that several years ago the 
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manager of a country yard said his wide 
main alley allowed farmers to drive their 
teams through without getting tangled up 
with each other or jamming into the piles 
of lumber in the bins. “Farmers drive 
horses every day,” the manager said, “and 


yet as a class they’re the poorest teamsters 


in the world. Give the average farmer a 
hot team and he has a runaway before 
night.” Mr. Brost didn’t mention this mat- 


ter, so perhaps the Beardstown farmers have 


more skill with horses. But in any event 
the wide alley is a useful thing and should 
be included in the shed wherever ground 
space will permit. 

In the office of A. E. Schmoldt, proprietor 
of the “Home Lumber Yard,” we found T. 
E. Cox, the manager, busy with accounts. 
This is an attractive plant and carries quite 
a stock of hardware, paint and glass. We 
noticed a glass-cutting table hinged to the 
front of the order desk. When not in use 


News and Business Ideas 


Sells Poultry and Hog Houses 
KAN City, Mo., Sept. 27. 
trip through Kansas, E. E. 


SAS On a recent 


W oods. secretary- 


manager of the Southwestern Lumbermen’s 
\ssociation, with James Boulware, president 
of the Central Kansas association, visited 


sixty-one yards in Morris, Marion, McPherson 
and Dickinson counties. Clarence Burkho!der 
joined them for the trip through Marion and 
\lcPherson, and Austin Sanborn joined for 


the trip through Dickinson county. “Splinter 
( lub” meetings were held at Marion, McPher- 
son ‘and Abilene and practically all of the 
dealers in each county attended. 
Speaking about the trip Mr. Woods said: 
“With a real corn crop coming on, the 


dealers in those counties are greatly encour- 


aged. There are more prospects for fall busi 
ness there than in several years. Stocks are 
somewhat below average Fifteen dealers re- 


port stocks below average, three above average 
and the remainder normal. Only six dealers 
i that territory are now handling a larger 
volume of yellow pine than West Coast lum- 


her. Just seven dealers report that they are 
buying short-length lumber from choice, the 
others stating that they take only what they 
are compelled to accept in buying random- 
length stock. 

“Collectively these yards look good. They 
are well kept, in good order and repair. They 
appear in great contrast with the yards of 


some years ago. Several model new plants 
have been built in that section. 
“Kk. E. Hart is manager of the Wilsey Lum- 


her Co., Wilsey, Kan., a subsidiary of the A. 
L. Scott Lumber Co., of Topeka. Wilsey is 
a town of four hundred people located in 
Morris County. In a conspicuous location in 
front of his vard he has built model brooder 
houses, hog feeders, and farrowing houses. In 
eight months he has sold twenty-eight brooder 
houses at a cost of $90 each, complete, thirty- 
six hog feeders at $15.98 each, and seven far- 
rowing houses at $23.50 each. Ii any other 
dealer in Southwestern territory can boast of 
such an accomplishment, | would be glad to 
hear from him.” 





This Week’s Timely Tip 


An Idea for a Parade Float 


The accompanying photograph shows a float prepared by the 
Lundy Lumber Co., Williamsport, Pa., and entered in the big 
Mardi Gras parade held in that city on Sept. 17, in which appeared 
four hundred floats representing different classifications of business. 








ality and beauty of this float. 





While the picture does not do justice to the float, it illustrates the 
idea fairly well. The entire float was brilliantly illuminated, includ- 
ing the base, which was transparent so that the light shone through. 
Many compliments were paid to the Lundy company on the origin- 


Watch for Next Week’s “Tip” 











it is let down and occupies little 


the high water and the unusual 
which had caused it had slowed down sales 
for the time being. Quite a bit of repair 
work has been done. But ruined crops and 
the cost of digging big drainage ditches to 
guard against such mishaps in the future 
had rather put off new construction until a 
later time. 


for Retailers 


Emp!cyees’ Club Holds Fali Meeting 

lfackeNsack, N. J., Sept. 26.—The first fall 
meeting of the Comfort Club was held on the 
evening of Sept. 22, at the Clinton Inn at 
Tenafly. This club is made up of the male 
employees of the Comfort Coal & Lumber Co. 
KImer Blauvelt, president of the company, ck 
scribed his recent trip to the Pacific coast and 
told of some of the interesting things he had 
seen in connection with lumber manufacturing 
operations there. Vice President H. B. Blau- 
velt stressed the importance of encouraging the 
huilding of more and better homes throughout 
this section. 

SSSA 222a. 

Lumbermen on Show Committees 

MILWAUKEE, Wis.; Sept. 27.—Comnmittecs 
tor the Sixth Annual Home Show in Milwau 
kee, to be held March 17 to 24, 1928, at the 
Milwaukee auditorium, have been announced 
by Phil P. Hayes, general chairman, and the 
lumber industry is given fair representation 
on them as in former years. George L. 
Waetjen, veneer and plywood manufacturer, 
and Claude Flambeau, of the Badger Sash & 


Door Co., are on the advisory committee 
Robert Blackburn, lumber wholesaler, is a 
member of the awards committee: Alired 


Schroeder, of the John Schroeder Lumber Co., 
is on the booths and exhibit committee, as is 
also Henry J. Steinman, of the Steinman 
Lumber Co. 


A High-Class Built-In Specialty 

A new and highly meritorious piece of built 
in furniture that progressive lumber dealers 
should know about is Dinofold, made by the 
skilled artisans of the Nichols & Cox Lumber 
Co., Grand Rapids, Mich. 

Dinofold may be briefly described as a fold- 
ing breakfast nook, but the description is in 
complete, for it is much more than that; being 
indeed “the aristocrat of space-saving devices” 
—useful, practicable and beautiful. 

The distinctive feature of this piece of built- 
in furniture is that, although providing a rigid 
and roomy dining table, with comfortable seats 
for four, it occupies no floor space when not 
in use. It is easily installed, on a wall, on a 
door, or in a recess. Beautiful cabinet models 
also are available. 

It will pay any dealer to obtain the illustrated 
circulars, supplied by the Nichols & Cox Lum- 
ber Co. on request, showing this novel and 
beautiful piece of furniture in all of the va- 
rious installations. 

That there is a big field for this article is 
beyond question. It is being installed in homes 
—in kitchens and kitchenettes, alcoves, break- 
fast nooks, porches, nurseries and servants’ 
quarters—also in summer cottages, hotel rooms, 
dormitories, day nurseries, restaurants, tea- 
rooms, boats, drug stores and refreshment par- 
lors, shops where occasional table service is 
desired, etc. 

Dinofold is a particularly desirable addition 
to the dealers’ stock because of the great in- 
terest which it holds for women. It also lends 
itself admirably to window and sales room dis- 
plays and demonstrations. If advertised in 
the dealer’s local newspaper it is sure to bring 
interested persons to his place of business to 


Octoper 1, 19277 


weather 7 


ae 


will 


eee 





x Oc TOBER 
space, is 
When needed, a moment is enough to bring? 
it up into position for work. Mr. Cox said 


contacts 
Dinof 
Prous al 
state fo 
his or h 
grade p 
most re 
The 
dealers 
product 
Co., Gr 
culars, 
Wil 
he a qt 


To F 
BUFF 
council 
forbidd 
terials | 


providi 
© bustible 


Se 


renew 
ordinar 
1S said 
George 
hearing 
State 1 

A pt 
in the 
hermel 


Thes 
strict 





heard 
A lez 
wood 
who 
the 1 
He d 
les a 
“\\ 
wooc 
accor 
ing t 
to p 
struc 
shing 
why 
not 
resis 
than 
” 
builk 
man 
Sch 
duri 
hear 
with 
j diat 


ee had 











1927 


ACL, 
ring 

said 
ther 
sales 
pair 

and 


Ss to 3 
iture J 
til aj 


S 
ing 
fall 
1 the 
n at 
male 
Co 
ce 
and 
had 
ring 
lau- 
the 
hout 


Ss 
tees 
Vau 
the 
iced 
the 
ition 


mes 
-ak- 
nts’ 
ms, 
tea- 

jar- 


tion 
in- 
nds 
dis- 
in 
‘ing 


tO 









A 
4 
2 & 

* 
Pe 


<td 


























OvroRER 1, 1927 


AMERICAN LUMBERMAN 





45 





see thus affording opportunity for making 
contacts that may easily mean further sales. 
Dinofold comes beautifully lacquered in va- 


rious attractive finishes, or in an unfinished 
state for the customer to finish according to 
his or her own taste. It is a thoroughly high- 


grade piece of furniture which will grace the 
refined environment. 


most 
The AMERICAN LUMBERMAN suggests that 
dealers get full information concerning this 


product by writing the Nichols & Cox Lumber 
Co. Grand Rapids, Mich., for illustrated cir- 
culars. as it is a strictly quality product that 
will win friends wherever shown, and should 
he a quick and easy seller. 


To Hold Hearing on Wood Shingles 
BurraLo, N. Y., Sept. 28.—The Buffalo city 
council has given its approval to an ordinance 
forbidding the use of combustible roofing ma- 
terials after the end of this year, and further 
providing that after Jan. 1, 1938, no com- 
hustible material shall be used to repair or 
renew the roofs of existing structures. The 
ordinance was introduced by the mayor, but 
is said to have been suggested by Fire Chief 
George W. Hedden. The action follows a 
hearing given here several weeks ago by the 
State tenement house commission. 

A public hearing on the subject will be held 
in the council chamber on Oct. 7, when lum- 
bermen, builders and real estate men will be 


to show the mayor and other members of the 
council that there is no necessity for enacting 
any such law as the one proposed.” 


S222 aes 
New Retail Company Is Launched 
SPOKANE, Wasu., Sept. 24—A _ new ‘ retail 
company is to enter the field here in Spokane 
shortly in a combination that has been formed 


by the Rogers-Wendorf Lumber Co., of 
Spokane, and the Atlas Tie Co., of Coeur 


d'Alene, Idaho. A modern retail yard will be 
huilt, adjoining the present plant of the Rogers- 
Wendorf Lumber Co. on Sprague Avenue, 
with the total cost of improvements expected 
to be about $50,000. Fir and larch lumber will 
come from the Atlas company, and Idaho white 
pine from the Wendorf-Rogers mill. Directors 
of the new concern will be G. A. Rogers, 
president Atlas Tie Co., and G. B. Chamber- 
lain, who is to manage the yard. 


Dealer Addresses Rotary Club 

NEENAH, Wis., Sept. 27.—Financial gain is 
not the only measure of success in business, 
I. S. Durham of the W. J. Durham Lumber 
Co., told the Rotary club at a recent meet- 
ing. He said that service, friendships and 
opportunity are factors without which no 
worthy enterprise can be said to have been 
successful. Mr. Durham declared that it 
should be the aim of every father to conduct 


products, particularly in fibre-tile, as that is 
being especially emphasized in the present 
campaign. 


This campaign affords a splendid oppor- 


tunity for retail lumber dealers to cash in 
on the nation-wide advertising that is now 
being carried on. 
pared 
folders, stickers, electros etc. to enable the 
local lumbermen to “tie in” on the contest, 
and reap the benefits, in his own community, 


The Upson Co. has pre- 


dealer helps, consisting of posters, 


ot the big advertising campaign. The Upson 
Co. will be glad to have lumber dealers who 
are not at present stocking its products 
to write for the interesting proposition now 
being offered to dealers. 


Works Fifty Years for One Yard 

OBERLIN, On10, Sept. 27.—Fifty years in one 
job is a long term of service but it indicates 
extreme faithfulness and honesty of purpose. 
Such a record is that of Ben Lyman, a driver 
for the Hixon-Peterson Lumber Co., and who 
has been working in the same lumber yard for 
about a half century. 

Mr. Lyman, who celebrated his 75th birth- 
day recently, started to work at the yard when 
it was conducted by Cole & Thompson. After 
the latter’s death the business was conducted 
under the name of S. M. Cole & Son and later 
as the S. M. Cole Lumber & Coal Co. A few 
vears ago the Hixon interests of Toledo took 




















These two illustrations depict the mcdern yard of Lewers & Cooke (Ltd.) at Honolulu, T. H., and indicate that this 75-year-old concern is 
lumber neatly piled on cement foundations and the motor trucks which make it look like 


strictly uptodate in every respect. 


Note the 


the modern American city yard 





heard in opposition to the proposed ordinance. 
A leader in the fight against the move to ban 
wood shingles is Jacob A. Gangnagel, builder, 
who helped to draft some recommendations at 
the request of the State housing commission. 
He denied that vertical grain red cedar shing- 
les are a fire hazard, saying: 

“We believe in the elimination of flat-grain 
wood shingles, and think their elimination will 
accomplish the desired result without increas- 
ing the cost of construction to such a point as 
to prevent the man of average means con- 
structing his own home. If the thin, flat-grain 
shingles are barred there is no good reason 
why the heavy, vertical grain shingles should 
not be used, as in the past. They are as fire- 
resisting as many other materials, and more so 
than some. 

“The real estate men, the lumbermen, the 
builders and the shingle manufacturers to a 
man will be against the proposal of Mayor 
Schwab and we will arrange our line of battle 
during the time that must elapse before the 
hearing in city hall. I expect to get in touch 
with a number of business men in the imme- 
diate future to map out a campaign designed 


his business in such a manner that if he has 
a son active with him, that son will be his 
keenest competitor in ideas. The best way to 
deal with competitors, he said, is to keep them 
under obligation. Do them a good turn when- 
ever the opportunity presents itself. He said 
that cut-throat methods have no place in mod- 
ern business, and if one can legitimately help 
a competitor to make a little money, one should 
do so. 


Contest Is Dealers’ Opportunity 


The current issue of The Upsonizer, 
issued by the Upson Co., Lockport, N. Y., 
is largely devoted to telling about the new 
Upson fibre-tile prize contest, which began 

, Sept. 17, wherein forty-nine prizes aggre- 
gating $1,800 are offered for photographs 
and descriptions of the best installations of 
Upson fibre-tile, in three divisions—those 
pertaining to new homes, those in old homes, 
and those in business uses. 

The contest, which continues to Dec. 1, 
is being extensively advertised, in full-pages 


in colors, in magazines and periodicals of 
national circulation, and is stirring up a tre- 


mendous amount of interest in the Upson 


over the local yard as one of their branches 
and last spring the firm changed to the Hixon- 
Peterson Lumber Co. 
(SALAS ES 
Bureau Sponsors Model House 
Boston, Mass., Sept. 26.—An_ interesting 
building project is now in progress at 1664 
Commonwealth avenue, West Newton, where 
a model house is being constructed under the 
supervision-of the Arkansas Soft Pine Bureau. 
It is announced that the enterprise has been 
undertaken for the benefit of the wholesale 
and retail lumber trade in the Northeast inter- 
ested in the building or remodeling of beauti- 
ful homes. Many automobile parties are driv- 
ing out to the West Newton site to view the 
progress of the work. 
Pees aeaeaeaeaaas 
AT A RECENT Old Boys’ celebration and re- 
union, held in Mount Forest, Ontario, Eugene 
Murphy, retail lumber dealer, won third prize 
for his float in the parade. The design of the 
float was a small house made of cedar bevel 
siding with shingle roof, mounted on a truck. 
In front of the house were two children, a 
son and niece of Mr. Murphy, who were 
dressed as a bride and groom. 


46 


AMERICAN LUMBERMAN 





Alert Retailer’s Note-Book Is “Idea Bank” 


His Travels Yield Many Useful Tips—Odd and Interesting Ways 
of Creating Sales—Dated Check Brings the Cash 


An article in the AMERICAN LuMBERMAN of 
Sept. 10 related the experiences of several lum- 
ber dealers in visiting and observing yards in 
their surrounding towns and cities. It is the 
purpose of this article to detail some of the 
experiences of an inveterate traveler in the 
lumber business—a dealer who thinks nothing 
of going 400 miles, if necessary, to get an 
idea which perhaps will do him some good. 

It is said that travel broadens the mind. It 
surely does more than that, for this lumber 
dealer has accumulated six or seven yards in 
Indiana, and has a few farms scattered about 
for the purpose of consuming the profits made 
on the yards. 


chases of glass, drain pipe or small bills of 
lumber. Credit is limited to the building busi- 
ness and large lot purchases, where it is not 
inconvenient to place a lien if the bill is not 
paid. However, suppose a customer wanted 
a few pounds of nails without cash in hand. 
His credit rating is good. This dealer sells 
the bill of goods and the customer can pay him 
with a check dated that day. The dating cir- 
cumvents the law in his State which precludes 
criminal action on a post-dated check, which 
under the law merely becomes a promissory 
note if sufficient funds are not in the bank at 
the time of presentation. This dealer takes the 


and this action of ours is a favor to him, which 
after all, is what credit should be and what 
the customer should be educated to know it is.” 

Another lumber dealer whose yard happens 
to be just at the edge of the business district 
of a city where parking regulations are pretty 
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strict, has space for about fifty cars at odd © 


points about his yard. He advertises that his 
country customers may use these spaces free 
and shop to their hearts’ content while in the 
city. 

Another lumber dealer had sent to his State 
university and secured plans for what the uni- 
versity claimed was a model house for pigs. 





Just recently Roy Metzger, lum- 


cheaply, and was something new 








in this section. Some of the houses 





ber dealer of Lebanon, Ind., and 
past president of the Retail Lum- 
ber Dealers Association of Indiana, 
for he is the dealer who is here 
referred to, returned from a three 
month’s trip through the wheat 
and corn belts of Nebraska, Iowa, 
the Dakotas, and also including a 
visit to several mills on the West 
Coast. 

While he can describe the mills 
he saw and give a pretty accurate 
idea of the wheat and corn crop, 
the big asset and the indispensable 
companion accompanying him on 
the trip was a note-book in which 
he jotted down any new quirk of 
doing business or any new system 
that might come in handy for con- 
sideration during the winter 
months when the dealer has time 
to prepare for spring. 

Several incidents showing ideas 
picked up during the trip perhaps 
will give other dealers a_ better 
idea of the value of travel, pro- 
vided one keeps the note-book 
handy and uses his eyes and ears. 


Give Your Carpenter 
Good Lumber and n 
Insure a Good Job 


A good carpenter never quarrels with 
tools. Of course not, because he does the 
buying of the tools he uses, and he 
knows from experience the kind that 
keep their edge and give good service. 
Likewise no carpenter will kick about 
the lumber we sell for we select it care- 
fully with regard to working qualities. 


When you want a good job whether it 


were made up and one sold to a 
prominent farmer. One of 
men working for the lumber com- 
pany was much impressed with the 
house and secured from the first 
purchaser the names of ten of his 
personal friends, all farmers living 
the county. Permission also 
was granted for the use of the first 
purchaser’s name in writing to his 
friends. A letter was sent out 
calling attention to the new item 
and mentioning that this friend of 
theirs had purchased it. The re- 
sult was nine sales in two days 
following the receipt of the letters. 
Not a bad way to work up odds 
and ends. 

Realizing that this item was 
practical and new, the dealer then 
painted one up artistically, set it 
in the rear of his small truck 
and sent a man through the county 
with it. The returns were little 
short of marvelous. It filled in 
some bare spots in sales during a 
particularly bad winter. 

Another dealer installed a new 


Mr. Metzger met one dealer be a barn, a chicken house, or a fence let line of prepared roofing. It was 
who, in a way, is a poultry jobber. : mee ° ce the first time this particular roof- 
It came about this way. This us supply you the right kind of lumber ing ever had been seen in his 
dealer had made up some very for the job and then watch the wonders county. The dealer had a list of 
nifty poultry houses that he - country prospects for roofing at 


wanted to sell. They were not 
selling, so he told the farmers in 
his territory that he would trade 
the houses for poultry. He built a 
poultry pen in the yard and on a 
certain day, during which this of- 
fer held good, the farmers literally 
swamped him with poultry. He 
bought the poultry at a cent a 
pound more than the market price 
that day, which was good adver- 








your carpenter can produce with it and 
his good tools. 


Anything from a shingle to a timber 


(Dealer’s Name Here) 


some time during the year, and one 
morning each of these prospects 
received in his mail a letter read- 
ing as follows: 


“Dear Sir: 

“A matter has been called to my 
attention concerning which I be- 
lieve you should know. 

“Tf you will call 191 and ask 
for me, I shall be glad to com- 

















tising, for the farmer surely does 
love to save or make a penny. 
Then he sold the poultry at the 
close of the day to the regular 
poultry dealer in his town at the 


convenience of dealers. 


A new advertisement prepared by the AMERICAN LUMBERMAN for the 
Clip it for “copy” for your newspaper space, 


or use it in any other way you wish 


municate this information to you. 
Yours truly Pr 


While this letter was written 
on the firm’s letter head, it was 
signed in ink by one of the men 








market price. The farmer, of 
course, was expected to use his credit slip 
toward the purchase of one of the poultry 
houses the company had for sale. It worked 
so well that this dealer now establishes this 
trading rule every Saturday. If a farmer 
comes to town and wants enough paint to cover 
his barn, he gathers up what chickens he can 
spare, takes them to the lumber yard, where 
they are purchased at a cent over the market 
price, the money to apply on the paint pur- 
chased. 

One dealer, who ostensibly gives no credit 
on small purchases where he does not want to 
place a lien, extends credit in a new way. 
This dealer does not grant credit on small pur- 


check, attaches it to the bill of sale and places 
it in an ordinary file classified by months and 
days. He has promised the customer the check 
will not be presented for payment until the 
expiration of thirty days. 

“We never have had a check returned,” he 
told Mr. Metzger. “Sometimes before the 
check is to be deposited the customer will call 
us and ask if we will wait a week or two 
longer, which we do. But, when the check 
once is put through it always is paid. We tell 
the customer right off the reel that if he does 
not take care of the check we will be com- 
pelled to take action to collect. The customer 
knows we do no credit business of this nature 


of the office. 

Imagine what would be one’s reaction when 
he received a letter of such mysterious import. 
The day the letters were received by the pros- 
pects, the store received more than 400 tele- 
phone calls out of 500 letters sent out. The 
office men told the inquirer about this latest 
brand of prepared roofing, how good it was. 
how cheaply it could be laid down and all its 
other various good points. The volume of 
sales got off on the right foot considering a 
new line was being established. 

Some might think that the prospect, when 
he called and discovered the hoax might be 
“peeved,” but such was not the case. If they 
thought anything about it at all, they consid- 
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ered the stunt a good one, and most of them 
had a good laugh on themselves for being in- 
veigled into making the call. 

Another dealer has discovered that many 
sales are slowed up and sometimes lost alto- 
gether by interruptions while talking to the 
prospect. If possible, when a bill of goods is 
about to be sold or a good prospect is in sight, 
this dealer takes him into a little private office 
and there must be no interruptions of any 
description until he so notifies the office. If 
there is a telephone call, it must wait. Of 
course the party at the other end may be a 
prospect, but this dealer goes on the supposi- 
tion that a prospect in the office is worth two 
on the wire. 

Incidentally, this dealer believes in getting 
close to his prospect, in a physical sense. If 
the prospect is looking over house plans, this 
dealer finds it best to get around on the same 
side of the desk with him. 

How do you remember names? Of course if 
you are in a little town, you very likely have 
known everybody for years, but if you are in 
a larger community, the question of remem- 
bering names must be considered. Here is the 
experience of a dealer who is_ particularily 
adept, according to Mr. Metzger, in remem- 
bering the names of those who enter his office 


ville, Cross City and Glenwood, Fla., and the 
Tremont Lumber Co., Rochelle and Eros, La. 
The Philadelphia office will cover for these 
companies the trade in Pennsylvania, New 
Jersey, Delaware and Maryland. Mr. Gil- 
lespie’s office is located at 3701 North Broad 
Street in Philadelphia. 


Paint Demonstration Builds Sales 


Co_uMBus, KANn., Sept. 26.—The local branch 
of the Long-Bell Lumber Co. is in the 
front rank of retail lumber concerns that 
have been especially successful in increasing 
their volume of paint sales by staging spe- 
cial paint demonstrations in cooperation with 
the paint manufacturers. 

Accompanying this article is a photograph 
that tells the story better than a column 
of type would do. This picture was taken in 
one of the alleys of the Columbus yard on 
a day when a paint demonstration was being 
conducted. 

This demonstration and sale resulted in 
the disposal of more than $500 worth of 
paint in two days. The event, arranged with 
the codperation of a factory representative 
of the paint company, was designed to inter- 








Seventh District Trade Conditions 


The following digest of lumber trade con- 
ditions and building activities in the. Seventh 
District for the month of August is released 
by the Federal Reserve Bank of Chicago for 
publication Oct. 1: 

Although lumber dealers reported that no outstand- 
ing purchases were made during the month of August, 
with the development of 
a general tendency toward 
hand-to-mouth buying, 
lumber sales, as re- 
flected by reports of 237 
retail yards, advanced 9.5 
percent over July; there 
was, however, a decline 
of 9.7 percent from Au- 
gust of last year. ‘Twen- 
ty-three wholesale deal- 
ers indicated sales volume 
as 8.0 percent in excess of the preceding month and 
2.1 percent under a year ago. As measured in board 
feet, business of wholesalers advanced 6.1 percent over 
July and decreased 10.1 percent from August, 1926. 
The ratio of accounts outstanding on Aug. 31 to 
total sales during the. month at wholesale was 134.2 
percent, as compared with 146.2 and 130.0 percent, 
respectively, for July and for August, 1926; for retail 
yards these respective percentages were 292.4, 312.1, 
and 283.2. Stocks of wholesale dealers on Aug. 31 
were somewhat smaller than either thirty days or a 











A PAINT DEMONSTRATION IN PROGRESS IN THE YARD OF THE LONG-BELL LUMBER CO., COLUMBUS, KAN. 


the second time. This dealer remembers them 
by the sport in which they are most interested. 
He said, “During our first conversation, I ai- 
ways try to find out what branch of sport a 
man likes most. Nearly every normal man 
takes his sport seriously. This is true of the 
farmer nowadays, for the radio has interested 
him in some line of physical competition. It 
may be boxing, football, golfi—any one of a 
couple of dozen that might be named. Then I 
try to associate his, general appearance with 
that particular sport. A little practice makes 
it easy.” 





Feels Optimistic Over Outlook 


PHILADELPHIA, Pa., Sept. 26.—J. A. Gillespie, 
who recently returned from Chicago to open 
an eastern office in this city for the Peavy- 
Wilson Lumber Co., of Shreveport, La., is 
rapidly getting in touch with the trade in this 
territory and feels quite optimistic as to the 
outlook for business. The Peavy-Wilson Lum- 
ber Co. will represent in this territory a group 
having a combined output of 2,500,000 feet 
daily of virgin longleaf and shortleaf yellow 
pine, cypress and southern hardwoods. These 
companies are the Peavy-Wilson Lumber Co., 
Peason, La.; Peavy-Byrnes Lumber Co., Emad, 
La.; Peavy-Moore Lumber Co., Deweyville 
and Texla, Tex.; Angelina County Lumber 
Co., Keltys, Tex.; Angelina Hardwood Co., 
Ewing, Tex.; Kurth-Zeagler Lumber Co., 
Veach, Tex.; Putnam Lumber Co., Jackson- 


est the women, and it evidently was success- 
tul in that particular, as well as in others. 
‘Lhe ladies turned out in considerable num- 
bers during the demonstration and showed a 
great deal of interest in the proper use and 
application of the various paints and fin- 
ishes, especially for home interior use and 
decorative purposes. 

They were invited to bring old chairs, 
tables, or other articles of turniture and re- 
ceive instructions as to how to paint and 
finish them in the most practicable and at- 
tractive manner. Many ot the ladies after 
seeing the fine results obtained by proper use 
of the paints, finishes and lacquers that 
were demonstrated bought suppiies in order 
to give some of the furniture at home simi- 
lar treatment. 

Others who did not themselves bring any 
pieces to be “operated upon” after witness- 
ing the demonstration bought cans of paint 
in order to apply the information they had 
received from the demonstration upon some 
of the household equipment that needed 
rejuvenation. Brushes were given free as 
an added inducement, but the paints were 
sold at the regular prices. 

Although considerable quantities of other 
kinds of paints and finishes were disposed 
of, lacquers led the list, as the ladies were 
greatly impressed with the ease and effective- 
ness with which furniture, etc., can be beau- 
tified by use of this medium. 


year earlier; few retail yards, however, indicated any 
change in the volume on hand. Hardwoods continued 
in demand for furniture, flooring, and to some extent 
for automobile construction; considerable quantities 
were also being used in the manufacture of heels and 
musical instruments; railroad companies, who have 
been buying extensively for equipment and mainte- 
nance of way materials, were not in the market dur- 
ing August; softwoods were used in large quantities 
for the manufacture of boxes, crates and wooden 
machinery. 

The seasonal building decline was reflected in the 
brick industry where marked decreases were indi- 
cat during August in both the month-to-month and 
yeasly comparisons; many yards closed down because 
of lack of further storage space. In Iowa, however, 
the industry showed improvement over both July 
and a year ago. The cement industry, favored by 
the long dry spell, reported increases in both pro- 
duction and shipments over July and last August. 
Stocks were somewhat larger than a year ago, but 
declined markedly from the preceding month. 

Building construction contracts awarded in the 
Seventh district during August amounted to $107,- 
554,246, which was 2.4 percent more than the total 
for July, but 16.1 percent under the figure for August, 
1926. Residential building, representing $42,123,343 
of the total, exceeded July by 8.5 and August, 1926, 
by 3.7 percent. Contemplated new work, as reported 
by fifty leading cities, was 14.5 percent ahead of July 
in the number of undertakings and 17.0 percent 
greater in estimated costs; as compared with August, 
1926, these figures declined 12.8 and 18.1 percent 
respectively. 

PERSE SE SES SEE EEE ES 

TWENTY-THREE educational institutions in 
this country offer courses leading to a degree 
in forestry. 
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TWO VIEWS IN DISPLAY ROOM OF F. M. SIBLEY LUMBER CO., DETROIT, MICH. 











Retail Firm Opens Fine Permanent Display 


Building Specialties Are Shown in Environment of Beauty—Prospective Home 
Builders View Exhibits with Interest 


\licu., Sept. 26.—The merchandis- 
ing of lumber and home building materials has 
heen lifted to a high plane by the construction 
and recent opening of the permanent display 
room of the F. M. Sibley Lumber Co. This 
display, which unquestionably is one of the 
most carefully planned and attractive exhibits 
of lumber specialties sponsored by a retail firm 
to be found anywhere, is located directly acros: 
the street from the company’s main office at 
i460 Kercheval Avenue. The formal opening 
of this “private exposition” of home building 
materials and accessories, held Sept. 7 to 14, 
was extensively advertised, 8,500 announce- 
ments having been sent out to members of the 


1) ! 
I7E TROL, 


building trade. The display continues opei: 
every day and evening. 

In planning this display room no detail has 
een overlooked by the architects or by the 


company, the purpose being kept constantly in 
mind of making it not only attractive but thor 
oughly practical. There will be found on dis- 
play here samples not only of the staple lines 
if material but quality specialties that appeal 


strongly to the builder, for the reason that 
their incorporation into the home increases 
its salability and reduces the cost. Not only 


prospective home buyers but contractors find 
the display of great value. as it affords the lat- 
ter an opportunity and an attractive place 

to tell their clients exactly how the various 
materials and specialties they plan to use will 
look when put in place in the competed home. 
likewise the prospective home owner finds 


————————————_______ 


here suggestions and ideas for realizing the 
home of his dreams. Many visitors contem- 
plating building and those who already own 
their homes but are looking for suggestions 
and plans as to how they may be made more 
convenient, comfortable or beautiful view the 
exhibits with interest. To the latter class of 
Visitors the company 


is prepared to give in- 











ne of the striking decorative features of the 
Sibley display room 


formation as.to how the desired changes may 
be brought about at moderate cost by remodel- 
ing, showing how modern improvements may 
be incorporated into the existing structure, 
making it not only more pleasurable and at- 
tractive as a home but at the same time more 
economical to operate. Architects also are 
becoming much interested in this unusual dis- 
play of attractive home building materials and 
home equipment features. 

The attention of all passersby is attracted 
by the interesting displays maintained in the 
big triple space, plate glass windows which are 
kept brilliantly floodlighted, and are topped by 
the firm name in large illuminated letters. 
These window displays are to be changed at 
frequent intervals. 

At present the window is occupied by the 
display shown in one of the accompanying 
photographs, which features in the center a 
miniature model home, with attractive environ- 
ment and accessories, while at either side of 
the window are staged subsidiary exhibits 
comprising kitchen cabinets and other furni- 
ture. 

Entering the display room, the visitor is 
impressed by the attractive arrangement of the 
various materials and articles shown, as well 
as by their wide range. Here, for example, are 
found displayed colorful built-in kitchen cabi- 
nets and breakfast sets, including delightful 
new style equipment “done” in gay, colorful 
Spanish, daintily tinted colonial effects, as well 
as jade green, demure gray etc. Thus the 





ATTRACTIVE WINDOW DISPLAY OF THE F. M. SIBLEY LUMBER CO., DETROIT, MICH. 
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housewife is shown that she can have a smart, 
modern, stylish kitchen, with a gay touch of 
color to fill her kitchen hours with beauty. 

Here also are demonstrated the attractive 
results obtained by the use of plastic paint, 
particularly in its application on wallboard 
used in the construction of the three arches 
separating the display window from the main 
display room, On one side of this partitioi: 
the plastic paint is textured in the palm finish 
of old Spain and on the other side in ola 
Roman. The walls also have been treated with 
plastic paint, applied on plaster, cement and 
conerete blocks with textures in old English. 
The ceiling is treated in delicate early Italian, 
and sample panels show travertine marble, 
caen stone and various other treatments in 
ld and delicate shades. 


v ( 
- 


Particularly pleasing is the effect obtained in 
the beautiful floor laid with Bruce clear and 
select parquetry flooring, with clear birch bor- 
der. 

Set into wall recesses is shown a line of 
steel medicine cabinets, also a mirror cabinet 
and the latest and most practical design in 
built-in or “disappearing” ironing boards. Sur- 
rounding the cabinets are attractive panels in 
the new tile wallboard, an economical and use- 
ful substitute for real tile. 

Considerable attention has been given to 
displaying and demonstrating insulation, Bal- 
sam-Wool being shown in practical use, along 
with displays of other insulating materials. 
Stained red cedar shingles in various hues are 
shown in attractive panels, and also in place 
on a miniature model house. 


The other exhibits include Miracle doors in 
Various finishes, mantels and stairwork, vari- 
ous wallboards, composition shingles in attrac- 
tive shades, aromatic cedar closet lining and 
numerous other features. 

Walter M. Dailey, director of sales for tix 
company, states that the displays will be 
changed periodically, both by rearrangement 
and by the addition of displays of quality mer- 
chandise taken on by the Sibley company from 
time to time. Altogether, this notable display 
is a striking testimony to the increasing trend 
among progressive lumber and building mat 
rial concerns who “sell by showing,” and who 
visualize their goods, and products in an at- 
tractive way that does not suffer by comparison 
with similar efforts in other fields of retail 
merchandising. 


Wider Market Sought for Sawdust 


Wasuincton, D. C., Sept. 26—While mil- 
lions of tons of domestic sawdust go up in 
smoke every year, American industry imports 
substantial quantities from foreign countries 
in the form of wood flour, as well as various 
chemical products. 

About 10 percent of the saw log is converted 
into sawdust in the cutting of lumber. The 
United States produces some 52 percent of 
all the lumber in the world and the annual 
sawdust pile would be several times the size 
of the largest skyscraper. 

Sawdust is extensively used for fuel but is 
a bulky article and can not stand long distance 
transportation charges since it usually moves 
on lumber rates. Most mills produce more 
sawdust than they require for fuel purposes 
and hence the problem of disposing of this by- 
product. 

Many lumbermen troubled by this problem, 
according to Axel H. Oxholm, director of the 
National Committee on Wood Utilization, oc- 
cupy offices the floors of which are covered 
with linoleum and walls covered with oat-meal 
wall paper. Few seem to realize that these 
coverings are both made from wood flour, 
which is ground sawdust, and that a great 
deal of this flour is imported. 

These and many other interesting points 
are brought out in the 26-page bulletin on 
“Sawdust and Wood Flour” now being distrib- 
uted by the National Committee and the 
Superintendent of Documents, Government 
Printing Office. 

Sawdust at present finds its principal use 
locally for fuel on account of the transporta- 
tion element. The freight handicap may at 
times be overcome by briquetting the sawdust 
hy compressing the material and in other cases 
the sawdust is converted into wood gas. In 
the Pacific Northwest central heating and 
power plants have been established where saw- 
dust and wood refuse are converted into steam 
which is distributed to the consumer through 
pipe lines. 


Sawdust Disposal and Uses 


lhe bulletin deals frankly and dispassionately 
with the problem of sawdust disposal and its 
present uses, and likewise with wood flour. 
The outlook for great expansion in the use 
of either product is not particularly bright, 
hut the compilation of the bulletin showing 
the many uses of both products may well sug- 
gest others not yet thought of when the bul- 
letin gains wide circulation. 

On account of its absorbing qualities saw- 
dust is used extensively in packing plants, fish 
markets and other public places. More than 
4.000 tons of sawdust are used in California 
alone for the shipment of grapes. It is also 
extensively used by nurserymen. More than 
1,000 tons are used annually in the tanning in- 
dustry in the “staking” and “tacking” process 
of leather. It is also a valuable cleaning ma- 
terial in the metal working industry. The fur 
industry likewise offers an important outlet 





for processed sawdust used for the condition- 
ing of pelts. As an insulating material in 
house construction it possesses valuable qual- 
ities but since it is cheap it has probably been 
overlooked and the field is now held by other 
materials better known to the public. Saw- 
dust is an ideal material to facilitate the dry- 

















Display stand showing some uses of sawdusl 


ing of cement and large quantities are used 
for this purpose, including concrete road con- 
struction. Meat packers also are finding it a 
useful material in the smoking of meat 
products. 


During the fiscal year 1925 22,000 tons of 


sawdust were used in the manufacture of 
plaster board. A number of composition floor- 
ing processes involve the mixture of sawdust 
with other materials. Roof slabs, floor tiles 
and building blocks are often made partly from 
sawdust. Seven thousand tons of sawdust are 
consumed in the manufacture of abrasives. 

In the chemical industry sawdust is regarded 
as a valuable raw material. Through steam 
distillation turpentine and pine oils are ex- 
tracted from it. Formerly oxalic acid was 


made from sawdust but now cheaper processes 
have superseded the use of sawdust. How- 
ever, we are importing more than 1,500,000 
pounds of oxalic acid from Europe that is 
made from sawdust there. 

More than 24,000 tons of wood flour are 
annually produced in this country, but we con- 
tinue to import more than 6,000 tons from 
Kurope. \Wood flour is ground sawdust usually 
made from white pine, but other species may 
also be employed. For certain purposes wood 
flour must have a white color; for certain uses 
in other cases must be-free from rosin. It 
is produced in stone mills which are an adapta- 
tion of the old burr stone mills used for grind- 
ing wheat. There are also a number of spe 
cially constructed pulverizing machines on the 
market. 

The principal use of wood flour is in the 
manufacture of linoleum and this industry 
consumes 15,000 tons annually, or more than 
half of all wood flour used in this country. 
The next largest use is in the manufacture of 
dynamite, in which some 7,500 tons are con- 
sumed every year. Wood flour is likewise 
used extensively in the manufacture of mo!ded 
articles, notably “unbreakable dolls” and 
“bakelite.” It also finds an application in 
composite flooring and is used in the manu- 
facture of oatmeal wall paper, as noted above. 

Has Considerable Possibilities 


“Wood flour is an article of considerable 
possibility,” it is pointed out, “and new 
should be developed in order to aid in a more 
complete utilization of our timber resources.” 

Wood flour has been used in the linoleum 
industry for at least twenty-five years, so it 
is by no means a new product. There has 
been but little increase in the domestic pro- 
duction of wood flour in the last fifteen years. 
according to best available estimates and _ this 
is well reflected in the lack of increase in the 
demand for imported wood flour which, since 
1913, except during the war years, has ranged 
trom 5,000 to 7,000 tons annually. 

During the last decade hardly a single new 
use for wood flour has been found which calls 
for more than a comparatively few tons, and 
the very limited demand naturally and 
viously limits its production. 

In conclusion the bulletin says: 

Because of the small demand and the exacting re- 
quirements of consumers, it is natural that only those 
concerns with long experience and superior milling 
facilities have thus far been able profitably to con- 
tinue in the business. This is borne out by the fact 
that practically all the wood flour manufactured in 
this country is made by companies that are exclusively 
engaged in the business. Many lumber companies 
have gained rather expensive experience in the field 
of wood flour manufacture, but in most cases their 
failure was not owing so much to an inferior prod 
uct as to a lack of market. 

The chief problem confronting the industry is the 
need for further uses for wood flour, and it is the 
hope of the National Committee on Wood Utiliza- 
tion that it may hear from any individual or or- 
. ganization familiar with additional actual or pos- 
sible applications for this very interesting by-product 
of the tree. 
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Diversified Farming, Lumberman and Community 


Lumber Industry Sees Possibilities for Increased Business Through 
the Encouragement of Better Farming 


That many lumber concerns are keenly alive to the importance of farming to the lumber industry is indicated by the many 
letters received by the AMERICAN LUMBERMAN expressing approval of a recent editorial on “Diversified Farming, Lumber- 


man and Community.” 


and diversifying their crops, thus avoiding the heavy losses and business stagnation that follow crop failures. 
diversification is practiced the communities are more prosperous and the people more contented. 


More and more are farmers being impressed with the desirability of forsaking the old one-crop idea 


Where crop 
Where there is a pros- 


perous and contented people there is always business for the lumberman. While lumber manufacturers as a rule do not come 
closely in contact with the farmers they are tremendously interested in the welfare of the latter and every manufacturer is, or 
should be, interested in codperating with the retailer in helping to make the farmer, the largest buyer of lumber, a prosperous 


farmer. 


Very Good Suggestion 

We think the editorial in the Sept. 10 issue of the AmerIcCAN LuM- 
BERMAN, relative to “Diversified Farming, Lumberman and Community,” 
a very good suggestion. We are passing this information on to our rep- 
resentatives and hope it will do some good. 

We have been getting very little business out of the real farming sec- 
tions, such as Kansas and Nebraska, and sincerely trust it will improve 
this fall. You certainly are doing a good thing to help this along and 
hope it will show results —Joun D. Cottins Lumber Co., Seattle, Wash. 





Heartily in Sympathy with Idea 

We have read with interest the editorial in your Sept. 10 issue, entitled 
“Diversified Farming, Lumberman and Community,” and we are heartily 
in sympathy with your ideas. We hope you will continue to call this to 
the attention of the lumber fraternity, as there is no doubt that a great 
deal of good will come to the industry from working along these lines. 

We have been cutting spruce for the last two years and do practically 
no business with the retail yards, so we are not in position to help very 
much but will certainly be glad to do what we can. 

We appreciate the great value of your paper to the lumber industry 
and assure you of our hearty codperation and support—WHUINCHESTER 
Bay Lumber Co., Reedsport, Ore. 





To Use Arguments Among Farmers 

We have read with interest the editorial in your Sept. 10 issue on 
“Diversified Farming, Lumberman and Community” and have passed it 
along to several of our representatives who call on the country trade. 
They advise us that they believe that they could interest some of the 
retail lumber dealers in the country in this article, and we have per- 
suaded them to use the arguments among their farmer friends.—W/gUstTar, 
UnperHILL & Nixon, Philadelphia, Pa. 





Will Mean Larger Field for Retailer 


Was glad to read your editorial on “Diversified Farming, Lumberman 
and Community.” There is no question but what there is all kinds 
of good in the subject that you have taken up and we feel that the 
retail lumber dealer will, of necessity, become a merchant, furnishing 
all the material perhaps that goes into the modern home. 

Your suggestion that diversified farming will bring to the local retail 
lumber dealer new business that he has never thought of, holds just 
as good with the idea that he can furnish everything as just mentioned 
that goes into the home. 

The mail-order houses and specialists in home building have been 
pioneers in this and believe that the local dealers will have to inform 
themselves as to what the modern home requires and eventually furnish 
everything that goes into the building. This we know is quite a way 
ahead, but observation in different parts of the country leads us to this 
belief—E. BartHoLtomew Harpwoop Co., Chicago. 





Farm Building Favorable to Lumber 

The editorial in your Sept. 10 issue, “Diversified Farming, Lumber- 
man and Community,” has been read with a great deal of interest. You 
are absolutely right in your viewpoint as regards the interest that should 
be taken by lumbermen in finding a market for their merchandise. Too 
large a percent of lumbermen have stayed in the merchandising class, 
relying upon architects, carpenters and builders, farmers or otherwise, 
to do their promotion work, and use lumber in preference to other ma- 
terial. No doubt, the future will decree that the ultimate consumer 
must be shown how to work economically and well with lumber, and 


Some of the comments on the AMERICAN LUMBERMAN editorial, which appeared in the Sept. 10 issue, follow: 


why it should be a preferred article, beneficial for him to use. Very 
few lumbermen understand a plan, can make a sketch, or take off any 
items, nor do they have an organization that can do it. There are 
many ways that this can be worked out, but the fact remains that some- 
thing along these lines must be done, or the lumber market will be nar- 
rowed down more and more. 

The line of building that you mention, namely for farmers, is a trade 
that is still strongly favorable to lumber, owing to its flexibility. by 


permitting its use by almost anybody that is handy with tools. We 
should not lose this advantage—Jutrus Seiet Lumper Co., St. 
Louis, Mo. 





An Excellent Idea 


We hope you have drawn to the attention of the retail lumber yard 
subscribers and also to the management of those having chains of yards, 
the editorial in your issue of Sept. 10 on “Diversified Farming, Lum- 
berman and Community.” The idea is certainly an excellent one and 
we believe it can be worked out to good advantage. We have forwarded 
our salesmen copies of the editorial—KNEELAND-BiceLow Co., Bay City, 
Mich. 





Pulling in Right Direction 


We were very much interested in the editorial in your Sept. 10 issue, 
“Diversified Farming, Lumberman and Community.” You are pulling 
in the right direction. This is a subject. matter that should be widely 
distributed. Every retailer in the country should have a supply of these 
and publication should be made through farm journals and local papers. 
Not only that, but it is our idea that the retailers or the manufacturers 
and in towns where there are civic organizations that they too should 
he supplied with them. In other words, just as much publicity should 
be given to the article and to the good work that you have started as 
can be had. 

We have taken the liberty of having our local paper publish the 
article. 

We commend you on the splendid work that you are doing.—Epwarp 
Hines LumMsBer Co., Lumberton, Miss. 





Stirring Up County Interest 


The editorial in your Sept. 10 issue, “Diversified Farming, Lumber- 
man and Community,” was right and of real interest. There are many 
things in this editorial well worth reading, and we want our county 
agent to read it. We want members of the chamber of commerce of the 
city of Oconto to read it and we want to send it to several others in 
the county. We will appreciate your sending us 25 copies for this pur- 
pose, for which we will be glad to pay—Oconto Co., Oconto, Wis. 





Dealer’s Part in Program 


The points brought out in the editorial in your Sept. 10 issue, “Diversi- 
fied Farming, Lumberman and Community,” are all very interesting and 
| quite agree with you that the retail lumber dealers, as well as the lum- 
ber salesman, should be intensely interested in the welfare of the com- 
munities in which they live, or with which they come in contact. 

However, I am not thoroughly sold on the idea that a big program of 
diversified farming will relieve all the troubles of the farmer, for unless 
his situation is improved, we can not expect to sell him very much 
lumber. 

The thought that occurs to me, however, in connection with your idea 
of increasing the sales of lumber in the rural districts is that in order 
to get the proper result it is absolutely necessary that the lumber sales- 
men and the retail lumber dealer work along different lines than those 
which have been followed in the past. 
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The average lumber salesman does not come in contact with the 
prospective builder, the carpenter or contractor anywhere nearly as much 
as he should. 

It is my opinion that the salesman representing any manufacturer 
should be trying all the time to help increase the sales of his customer. 
The retail dealer’s part of the program would be to point out possibilities 
for new building, and he should also follow up all prospects and try 
to create new prospects by influencing the people in his community in 
every logical way that investments in homes and other buildings are 
much more substantial than investments in automobiles and luxuries of 
that nature. 

As you know, automobile salesmen are continually digging up new 
customers, and it is up to the lumbermen to do the same thing if we 
are going to have the people spend their money for our products.—A. J. 
GLassow, manager, Wausau Southern Lumber Co., Laurel, Miss. 





Some Results Being Accomplished 

We were interested in the editorial in your Sept. 10 issue on “Diversi- 
fied Farming, Lumberman and Community.” We do not know to what 
extent this is carried on in the North, but it has only been in the last 
few years there has been anything much accomplished in this section. 
A good deal has been said on this subject and some results are being 
accomplished. In fact we have quite an extensive dairying industry 
right here in Brookhaven. The farmers are thinking of something else 
besides cotton, but of course cotton will always continue as the staple 
product of the farmers in the South. 

We believe we could distribute reprints of this editorial to advantage 
among the country yards—J. J. Newman Lumber Co., Brookhaven, 
Miss. 





Millman and Retailer Cooperation 


We have read the editorial in your Sept. 10 issue, “Diversified Farm- 
ing, Lumberman and Community,” and want to say to you that it is a 
good one. There is no doubt but what a great deal of business could 
be produced for the retailer as well as the sawmill men, if the retailer 
would push this class of business. We would like to have a dozen re- 
prints of this article to place in the hands of our salesmen.—R. W. 
Wier Lumpser Co., Houston, Tex. 





Will Put in Salesmen’s Hands 


I have read with much interest the editorial in your Sept. 10 issue, 
entitled “Diversified Farming, Lumberman and Community.” If you 
have reprints of this editorial available, I shall appreciate your sending 
me twenty-five copies, and I will take pleasure in putting this article in 
the hands of our salesmen—D. W. WINN, sales manager, Eastman, 
Gardiner & Co., Laurel, Miss. 





Publicity Will Get Things Started 

The editorial in your Sept. 10 issue, “Diversified Farming, Lumberman 
and Community,” is exactly in line with what we have been preaching 
in our local publication called “The IXL.” It has always seemed that 
too little attention has been paid to a regeneration of the country after 
the timber has been removed. 

During the last few years, however, owing to adverse weather and 
other conditions, the lot of the farmer has been extremely hard and it 
has not been possible to make much headway along agricultural lines in 
a timber section. We are looking for these conditions to better and 
when they do there is no doubt that the right kind of publicity will get 
things started that will make a better profit for farmers and conse- 
quently added building and a greater demand for lumber and other 
building material. 

We compliment you for your foresight in starting this campaign now 
and by keeping everlastingly at it you may interest lumbermen to an ex- 
tent that great things might be accomplished.—Wisconsin Lanp & LuM- 
BER Co., Hermansville, Mich. 





Article Very Timely 

In our opinion the editorial in the Sept. 10 issue of the AMERICAN 
LuMrerMAN, on “Diversified Farming, Lumberman and Community,” is 
very timely and we believe it behooves all urban dwellers to promote the 
diversification idea among our farmer friends. The practice of diversi- 
fication is laden with local problems that can only be solved by the 
combined effort of the best business talent in the communities. 

The Southland has been exceedingly backward in the practice of 
diversification. The primary cause for this backwardness is due to the 
banks. The banker is willing to talk diversification, but the small 
bankers are not well posted on the marketing and production of any 
other produce except cotton, and this fact has been a serious handicap 
in this section. Our own State, however, is making some progress in 
the right direction. Each county has a full timie paid county agent. 


Dairying is attracting much attention; several condensers have been 
established in our State. One large cheese factory is now in operation. 
This activity will have far-reaching effect, both within our own State 
and abroad. , 

We want to lend our influence to this campaign, and believe that it 
would be well to enlist the aid of the various retail lumber dealers’ 
associations—TRENTON LuMmBER Co., Jackson, Miss. 





Promotion of Farmers’ Interests 


With reference to your editorial, “Diversified Farming, Lumberman 
and Community,” I believe the old fashioned county fair, properly sup- 
ported, can have a considerable influence on the matter of diversification 
and a general improvement of the farming community and we are try- 
ing, through the county fair and otherwise, to promote the interests of 
the farmers in this county, believing that we will get the benefit of the 
reaction as the farming prosperity increases. 

Also, in connection with your idea, we are working with the agricul- 
tural colleges and the county farm agents; and the trade extension 
bureau, with the agricultural colleges in Oregon and Washington, hope 
to put on a program before very long looking toward improvement of 
the farms through repair and additions to farm buildings as well as 


through new buildings—A. C. Dixon, manager, Booth-Kelly Lumber 
Co., Eugene, Ore. 


. Transforming a ‘White Elephant’’ 


Mapison, Wis., Sept. 27—Lumbermen who seek to avoid the economic 
problem of land holding or disposal could well profit by the methods 
employed by Endre Norem and his sons in Langlade County, Wisconsin. 

Mr. Norem has just purchased a tract of 2,440 acres of logged-over 
land from the Langlade Lumber Co. This deal was not made for land 
speculation, but to enable Mr. Norem to enlarge his practice of re- 
forestation. 

_ Thirty years ago this lumberman bought his first section of virgin 
timber land. He is still cutting on that section. From time to time 
the mature timber and dead and down growth are cut out, leaving the 
small growth to reach a certain diameter. Brush and tops are burned 
to prevent fire in the timber. These 640 acres, because of the care used 
in logging them, still appear to be a virgin timber tract. 

The method of selective cutting is not original with the Antigo lum- 
berman. He is applying reforestation principles followed through neces- 
sity in his native country, Norway. Mr. Norem’s success with the plan 
is evident in the fact that he is continually adding to his land holdings 
and converting cut-over lands into forest lands, susceptible to periodical 
cuttings as is done in Europe. 

When is a lumberman not a lumberman? Ask Mr. Norem. He 
answers to the titles of merchant, sheep raiser, potato grower, farmer, 
and shipper. ; 

The Bryant General Store is owned and supervised by this versatile 
man, a far different sort of person than the characteristic country store 
keeper. He has a large acreage in improved and highly cultivated farms 
and is one of Langlade County’s principal potato growers and shippers, 
maintaining a potato warehouse at Bryant, in connection with his store. 
Fuel and kiln wood, ties, pulpwood, logs, and piling are also shipped 
by him. His extensive land holdings provide many products for his 
store, and his operations in the Bryant vicinity give employment to set- 
tlers tributary to the store. The Norem sheep ranch is one of the 
largest successful ranches in northern Wisconsin. A short time ago 
a large 2-story sheep barn was erected on it, of sufficient capacity to 
winter over 500 head of sheep and with room for feed for that number. 

Lumbermen handicapped with the expense, fire risk, and mounting 
taxes on unused land would appreciate observation of Mr. Norem’s 
inspiring methods of transforming a “white elephant” into a money 
producer. 





Merger and Consolidation Approved 


CLEVELAND, Onto, Sept. 26.—At a meeting of the stockholders of the 
Brown Hoisting Machinery Co., held at the company’s office in this city 
today, the stockholders without any dissent approved the merger and 
consolidation with Industrial Works, of Bay City, Mich. At a similar 
meeting held by the stockholders of Industrial Works, the merger and 
consolidation also was approved. The union of these two companies will 
become effective by Oct. 1, the name of the new orgagnizaztion to be 
“Industrial Brownhoist Corporation.” This corporation has been organ- 
ized under the laws of Ohio, with general offices at Cleveland. Alex- 
ander C. Brown, president of the Brown Hoisting Machinery Co., will 
be president of the new concern. The consolidated company will con- 
tinue the manufacture of material handling machines by operating its 
plants at Cleveland, Ohio, Bay City, Mich., and Elyria, Ohio. The 
Industrial Brownhoist Corporation will have assets totaling about 
$14,000,000. 
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National Production, Shipments and Orders 









Wasuincton, D. C., Sept. 26—The following statistics were compiled by the National Lumber Manufacturers’ Association : 
Softwoods: Production Shipments Orders 

Week ended: 1927, Sept. 17; 1926, Sept. 18— 1927 19 7 1926 1927 _ 1926 
ey, (a dias cui oe dae ee ek nad wen ae owae 65,116,894 66,600,801 64,450,560 67,720,800 74,977,280 73,979,650 
West Coast Lumbermen’s Association................eeeeee: 122,134,027 111,553,162 111,981,744 112,940,957 111,431,497 117,290,907 
Western Pine Manufacturers’ Association................+2- 30,757,000 30,209,000 29,802,000 35,761,000 29,152,000 34,773,000 
California Redwood Association. .....cccccccccccccccsccccece ’ ’ 6,918,000 6,731,000 7,187,000 9,752,000 7,005,000 
North Carolina Pine Association..........cccccccccccecceees 7,359,681 7,575,743 5398,998 8,405,723 5,928,443 7,305,500 
Northern Pine Manufacturers’ Association............ee.eee0- 10,364,700 8,632,500 7,735,200 9,519,800 7,200,000 9,319,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,440,000 3,266,000 3,024,000 2,293,000 2,953,000 2,043,000 

Total softwoods, one week............e+- rer eT Tr 246,057,302 34, 755,206 231, 123,502 : ? t } 828.260 241,394,220 251 3 16,05 
California White & Sugar Pine Manufacturers’ Ames iation... 26,035,000 .......... eee 19,919,000  ........- 

Thirty-seven weeks ended above dates— 
Southern Pine Association...... cece e rece censeerecoseeces 2,445,463,254 2,712,543,530 2,400,013,450 2.503, tayet 2,434,164,505 2,81 4; 214, 4 a 
West Coast Lumbermen’s Association...........-..+-+0e000- 3,135,572,199 3,868,447,500 3,175,774,736 °3,967,051,917 3,123,390,151 4, 005 806.5 
Western Pine Manufacturers’ Rs dis o82Ga0s beh op eae 1,107,747,000 1,269,334,000 1,119,621,000 1.: 573,000 1,125,946,000 1,324,882, aes 
California Redwood ASSOCIALION...... 66. c ee eee ee eee ee eee eeee 274,968,000 286,580,000 311,634,000 279.925 5,000 327,947,000 tet yee 
North Carolina Pine Association..........sccccccsceescececs 268,735,759 285,252,542 270,719,922 295,947,142 229,680,674 234,995,637 
Northern Pine Manufacturers’ Association............. se ceee 325, 328, 700 331 ,596,300 289,908,600 342,032,400 292,916,100 338, 2% 000 
Northern Hemlock & Hardwood Manufacturers’ Association... 125,597,000 116,481,000 141,572,000 1 ‘ 129,345,000 107,538,000 

Total softwoods, thirty-seven weeks............. 0.000068. 3: 683,411, 912 <.850,231,872 7, 719,243,708 4,078, 307,140 7, 663,389,430 9.111. 9: 244 45 : 
California White & Sugar Pine Manufacturers’ Assoc lation... §55,526,973  .......... 966,534,199 .......... 943,349,535 ......... 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

ie i ee eee i eee heh eb eek & owas Cee e ee 6 ee 2,180,000 1,045,000 3,700,000 3,686,000 2,820,000 2 $66,000 

Thirty-seven weeks Ceerereces 191,244,000 185,522,000 165,732,000 158,256,000 160,532,000 156,443,000 
Hardwood Manufacturers’ Institute— 

EY site te a as aes eee hkhase eh eh heed seetbbenkaee weed 17,304,000 21,662,997 14,960,000 20,925,164 16,302,000 23,239,474 

ee. PORE TPCT TUTE OTT ee ere 876,548,000 908,470,682 962,841,000 906,349,793 972,991,000 935,757,152 





National Analysis 


Wasuinoton, D. C., Sept. 27.—The Nationa 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Sept. 
17, orders and shipments being shown as per- 
centages of production: 


One Week 37 Weeks 

No.of Ship- Or- Ship- Or- 

ASSOCIATION— mills ments ders ments ders 

in) Southern Pine 103 99 115 98 100 
(n) West Coast .... 120 92 v1 101 102 
(n) Western Pine . Bd 97 95 101 102 
Calif. Pines* 17 s4 77 113 110 

(n) Calif. Redwood .. 14 RO 123 113 119 
(n) No Carolina Pine. 32 101 81 10) SOS 
Northern Pine .. s 75 69 92 90 

N. Hem. & Idwd. 1Y 124 121 113 103 
All softwoods.... 348 93 96 102 162 

No. Hem. & Hdwd. - 170 129 87 s4 
lidwd. Mfrs. Inst. .7104 86 o4 110 111 
All hardwoods 5 96 98 106 106 

BE WORER scence ee 93 96 102 102 


"96 percent 
TUnits of 


of cut in region 


production, each representing normal 


daily output of 28,000 feet. 

The five softwood manufacturing associations 
marked “(n)" have a standard for normal produc- 
tion, and for the week 304 of their members gave 
actual production as 103 percent; shipments, 97 per- 
cent, and orders, 102 percent of normal production. 


Figures for normal last year included reports of 322 
member mills of the above associations and showed 
production 101 percent; shipments 106 percent, and 
orders, 109 percent of normal. 

Hardwood Manufacturers’ Institute, whose 
1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it 
99.2 normal 
week of 


Only the 
figures for 


percent of 
corresponding 


production as 
percent for the 


actual 
97.1 


gave 
against 


last year 





California Redwood 


San Francisco, CALIF., Sept. 24.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 


for the week ended Sept. 17: 
Redwood White- 
No. of Percent of wood 
mills Feet production Feet 
Production 14 7,885,000 100.0 2,105,000 
Shipments 14 6,731,000 85.0 1,283,000 
Orders received 14 9,752,000 122.0 3,171,000 
Orders on hand 14 41,501,000 7,238,000 
Detailed Distribution of Redwood for Week 
Orders 


Shipments 
. 2,076,000 
1,207 ,000 


California* 2,015,000 


California* 


Northern 
Southern 


Westernt cam. alten 25,000 
FKastern? erceccce 1,596,000 2,307,000 
Foreign 5 922 ,000 1,173 3,000 

Totals 31,000 9,752. 000 


"North and south of the line running through San 


Luis Ob:spo and Bakersfield. 
Arizona. 


+Washington, Nevada and 


tAll States 


Oregon, 


other and Canada. 


Southern Pine Barometer 


New Orveans, La., 
ended Sept. 23, Friday, 


Sept. 27.- 


lows to the Southern Pine Association: 
Percent Percent 
- Normal Actual 
Production— Carst Feet Output Output 
Normal 70,425,214 cma 
\ctual 64,045,125 90.94 
Shipments* . 8,105 65,590,400 90.29 09.29 
Orders— 
Received * 2947 60,354,560 SO.70 V4.24 
On hand end 
weekt - 11,190 229,171,200 
*Orders were 94.91 percent of shipments. 


TOrders on hand showed a decrease of 1.: 


or 3,235,840 feet, during the week. 

*Basis of car loadings is August average, 20,480 
feet. 

One hundred and three mills reported the following 


deviations from the standard operating time, 


a single-shitt week of sixty hours: Thirty- eight ran 
exactly on time; twenty ran 642 hours overtime, and 
forty-five ran 765 hours undertime-—net undertime 
being 123 hours, which means that operations were 
vo a basis of 98.02 percent of full time shingle-shift 
dasis. 


-For the week 
104 mills report as fol- 


9 percent, 


which is 





West Coast Review 


SEATTLE, WaASH., 
ended Sept. 17, 


Sept. 24.—l*or the 


the West Coast Lumbermen’s Association : 
Production 122,134,027, 
Shipments .111,981,744 8% below production 
Orders 111,431,497 "% below production 
Shipments— 
Water delivers 

Domestic 25,010 554 

Export 22,517,962 

Total (48%) ..cccccccccccccccccececee 47,528,516 
Rail (53%) 59,268,673 
Local (5%) 5,184,555 

Total shipments 111,981,744 


New Business— 


Warer delivery: 


Domestic 30,870,805 


a ree 16,022,628 

CE SOR? wscvccecenenevumevennwaus 46,893,433 
ED cinnw nea nnmnee daetirwecee’ 59,353,509 
en FL) ar rere 5,184,555 

Total new business...............0ee6- 111,431,497 


Unfilled Orders— 


Water delivery: 


Domestic cargo ............ 126,772,778 

ME! 6. 6<atvinwctctceeeki's 118,459,416 

DL. nassuataevesdenee ese cabede,.<omeman 245,232,194 
SE: wibe Sees dwAsiwed eee dence aeaneeesee 130,012,621 

Ie I oe ow la water eacei 375,244,815 


week 
120 mills report as follows to 


Southern Pine Stocks 
The 


the 


Southern Pine Association has compiled 
following statistics : 


August Reports from 126 Subscriber Mills 


? Percent 
; Percent Pro- 
Feet Normal* duction 
Stocks Aug. 1...... $90,365,539 =e ee 
August cut ......6. 318,664,987 94.16 
1.109,030,526 cmt KK 
Aug. shipments 330,713,952 97.72 1035.78 
Stocks Aug. 31..... 878, 316, 574 96.69 eae 
Orders (105 mills}... 2s cvccecs 100.73 105.02 


*“*Normal’’ is amount reported by subscribers fo: 
the first six months of 1916. 
Stocks on hand decreased 1.35 
°65 feet, during August. 
Of the 126 mills, 113 
of them were not 
mills, 37 reported full 
2,337 hours overtime, 


percent, or 12,048, 
running time, but 
operating. Of the 110 active 
time operations; 17 operated 
hy equivalent to a gain in capacity 
of 35,432,000 fet, and the remaining 56 mills reported 
2.911 hours lost time, equivalent to a loss in capacity 
of 22,182,000 feet—net gain being 13,250,000 feet. 


Comparative Reports of 123 Identical Mills 


reported 








A statement of 123 identical mills, compar- 
ing operations for August, 1927, with those 
for August, 1926, is as follows: 1927 as 

percentage 

1927 1926 ot 1926 

Stocks Aug. 1. 882,552,913 770,633,133 114.52 
August cut ..... 315,169,605 


324,900,148 97.01 








1,197, 722, 518 


Aug. shipments. 327,176,633 334°821°084 97.72 
Stocks Aug 31. 870,545,885 ~ 760,712, 197 114.44 


of 111 Same Mills 


production and ship- 


Eight Months’ Reports 


Comparative figures for 


ments reported by 111 identical mills for the 
years 1927, 1926 and 1925 are given as fol- 
lows: Shipments as 


percentages 


Production Shipments _ of production 





1927 2,577,730,536 2,486,238,465 98.35 
1926 2,445,204.954 2,491,515,954 101.89 
1925 2,366,858,591 2,327,819,989 96.45 


August Exports Through Southern Ports 


I-xports through southern ports in the second 


quarter of 1927, July and August are given 
as follows: April 1 to 
August, July, June 20, 
Southern pine 1927 1927 1927 
Lumber ..... a2 044, 279 49,834,757 136,241,416 








Timber ...... 6,871 12,511,675 33,896,411 
Other Kinds . 15,558,217 15,405,151 42,658, 632 
ee 76,129,367 77,751,583 212,796,455 


Total exports for eight months, Jan. 1 to Aug. 3), 
amounted to 575,991,751 feet. 

August exports were 4 percent larger than those for 
August of 1926, but 2.1 percent less than the July 


total for this year. 


The percentages of kinds making up the 
totals were as follows: April 1 to 
August, July, June 30, 
Southern pine 1927 1927 1927 
Lumber 68.4 64.1 64.0 
2 Oe 11.2 16.1 15.9 
Other kinds ...... 20.4 19.8 20.1 


ee 
a 
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North Carolina Pine 


NorFoLk, Va., Sept. 27.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-three mills for 
the week ended Sept. 17: 


Per- 

Percent Percent cent 

Normal Actual  Ship- 

roduction— Feet output output ments 

Normal* . 9,606,000 rer - aie 
AG iccevces 6,884,651 72 ewe 

Shipments ....... 6,866,998 71 99.7 iakkin 

EE ondckvaws 6,165,443 64 90.0 906 

+As compared with preceding week, there is an 


decrease in orders of 9 percent; that week there were 
reports from forty mills. 

“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





Hemlock and Hardwood 


Osukosn, Wis., Sept. 26.—The following 
is a summary of figures supplied the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that or- 
dinarily make about one-half the total monthly 
shipments, and shows averages for June, July 
and August, with comparative figures for the 
1927 and 1926 averages for year to date, and 
weekly reports for September : 

HEMLOCK 
Weekly average— 


Period— Firms Cut Shipments Orders 
eer 3,096,000 4,118,000 3,193,000 
NE iornc-3o- pen 4,040,000 4,693,000 3,690,000 
August ....... 3,887,000 4,134,000 3,421,000 


Weekly average, year to date— 


Sere 3,415,000 3,844,000 3,517,000 

WR: jc0wheaean 3,174,000 3,178,000 2,880,000 
Weekly report— 

BEG, BF svcecene 21 3,059,000 3,899,000 2,589,000 

SS are 23 3,285,000 3,598,000 3,973,000 

Se Se acones 23 2,831,000 3,414,000 3,396,000 


HARDWOOD 
Weekly average— 


NN ater o 6 ieee 4,565,000 4,208,000 3,509,000 

jeer 3,401,000 4,599,000 4,148,000 

August . ..... 3,459,000 4,801,000 5,092,000 
Weekly average, year to date— 

ee 5,195,000 4,513,000 4,389,000 

re 4,969,000 4,267,000 4,172,000 
Weekly report— 

a Ae 21 2,916,000 4,528,000 8,188,000 

Set. O06 s.ccse 2,968,000 4,459,000 4,513,000 

Sept. FF wccsies 23 2,676,000 4,593,000 4,154,000 





Hardwood Barometer 


Mempuis, TENN., Sept. 27—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Sept. 17—which is made from re- 
ports of 170 units, each representing 28,000 
feet daily capacity—is as follows: 

Percent of. 


Normal Actual Ship- 
output output ments 








Production*— Feet 


Normal (iden- 


tical units)... 28,560,006 Ss 
, OS ee 28,322,000 99.2 = 
Shipmentst ...... 24,187,000 84.7 85.4 
Orders-— : ; 
Pe ee 23,280,000 81.5 82.2 96.3 
On hand end 
WEE. osccewves 148,152,000 


*Based on mill log scale. . . 
tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 





Oak Flooring Statistics 


The following are statistics for the week 
ended Sept. 24, as reported by fifty-five mills to 
the Oak Flooring Manufacturers’ Association : 


9,134,000 
8,766,000 
7,560,000 


Production 
Shipments 


Orders 


Start Work on Model Home 


PorTLAND, Ore., Sept. 24.—Preliminary con- 
struction work on The Oregonian West 
Coast woods model home, which is being 
built here from the plans that won first 
prize in the recent architectural contest con- 
ducted by the West Coast Lumber Bureau, 
has already started. Construction is being 
promoted by The Oregonian, in conjunction 
with the bureau and a local building firm. 








Wood Where Wood Is Best 


Taking cognizance of the trend toward freak- 
ish architecture so apparent in many parts of 
the country, the Vancouver (B. C.) Morning 
Star, in a recent editorial discussion under the 
heading, “Stucco or Lumber,” presented a tell- 
ing argument for the use of lumber in home 
construction, particularly in those parts of the 
country where local conditions make that ma- 
terial the very best for the purpose. It is en- 
couraging to note the increasing number of 
daily papers whose editors are coming to the 
defense of wood, an indication that most ed- 
itors, when properly informed, will not hesi- 
tate to give to their readers the benefit of 
the facts as they see them. This interesting 
editorial in the Vancouver Morning Star was 
as follows: 


From the days when the primitive savage put a 
few boughs together to form a rough shelter, man 
has used for his buildings, in the main, the materials 
at hand. Not only are these always the least expen- 
sive, but they are usually, climate and environment 
considered, the most suitable. As wealth accumulates 
the owners of it, largely out of ostentation, may re- 
sort to marble and granite, but be it wood, or clay, 
or sandstone, the substance that is most plentiful 
will be in general use. The early settlers in British 
Columbia built their houses of logs. Pioneers adven- 
turing into the wilderness still do so. But timber is 
not used to the best advantage in that form, and, 
on the other hand when manufactured into lumber, 
is most easily adaptable to any design required. 
More than that, the different woods of the Province 
have great strength and durability and can be worked 
up into structures not only beautiful in themselves 
but in harmony with the British Columbia landscape. 
Hence the frame building. 

It is unfortunate that, instead of developing the 
native styles of architecture with the native materials, 
many people insist on attempting to reproduce build- 
ings that owe their attraction to their congruity with 
their alien surroundings. It so happens that a good 
many British Columbians visit California. Now the 


settlers of southern California found a sort 
of clay the most convenient building material; hence 
the missions built of adobe, the thick walls of which 
were well calculated to keep out the summer heat. 
Refining on this in recent years, desiring less heavy 
walls and yet wishing to preserve the cool appearance 
of adobe, some ingenious architect spread stucco over 
rough lumber and produced an effect not unpleasing 


early 


in a country where poinsettias grow out of doors. 
The visiting British Columbians, who like the an- 
cient Athenians, ever seek new things, brought the 


idea home with them, and forgetting that a material 
that would do very well in a dry climate might not be 
so suitable in a city with an average annual rain- 
fall of about fifty inches, instructed their architects 
to reproduce the stucco bungalows of Los Angeles. 
Once introduced the craze spread rapidly, and _ to- 
day an observer might find reason to suppose that the 
style of home-building in Vancouver was being revolu- 
tionized, 

‘Two unfortunate results have followed. Stucco out- 
side and plaster inside have replaced the finer kinds 
of lumber in thousands of the new residences built in 
the last two or three years. Comparatively few or- 
ders now go to the mills for the panelling that was 
formerly a distinctive and handsome feature of the 
living rooms in the houses of the city. Lumber is 
still the basic part of the structure, but only the 
the cheaper grades are required, with the consequence 
that a serious diminution of the demands on the 
lumber mills has occurred. It is bad enough that this 
should be so, that a passing fad should affect detri- 
mentally one of the major industries of the Province. 
Not only, however, are those who follow this fleeting 
fashion reducing the pay rolls on which the whole city 
depends, but they are obtaining what is, from a 
building standpoint, an inferior article. For it is 
already being discovered that stucco will not stand 
up in this climate and that it can not be depended on, 
as can lumber, to keep out the damp. It is to be 
feared that in a few years the owners of many 
stucco buildings will be put to the expense of costly 
reconstruction of exteriors, a stiff price to pay for 
forgetting the sound rule that a country’s own char 
acteristic building materials are the only ones likely 
to prove satisfactory in the long run. 


Hang a Picture of “Old 


lronsides’’ 


Every American knows the history of “Oid 
Ironsides” now, since the movement for her 
restoration has become nation-wide, and many 
have thrilled anew over the old story who 
had forgotten the boyhood days when the 
exploits of the Constitution were first read 
with delight. It may be though that some 
of the minor points about the historic old 
vessel are not so well known, for instance 
that the bolts and sheathing were made in the 
shop of Paul Revere and that the flags and 
signals were made by the hand of Betsy Ross, 
of Philadelphia. 


“Old Ironsides” is now in dry dock at the 
Boston Navy Yard un- 
dergoing overhaul and 
reconstruction. Her an- 
cient timbers are badly | 
decayed. The new fir 
masts and spars have | 
been donated by the | 
West Coast Lumber- 
men’s Association and | 
the lumber purchased. | 
But there is still some- 
thing lacking in the | 
fund being raised for | 
this purpose. This fund 
is being completed by | 
the sale of beautiful re- | 
productions of Gordon 
Grart’s painting of the | 
Constitution. I 

Gordon Grant is rec-_ | 
ognized as America’s | 
foremost marine artist 


-—---—- 


| 
| 
| 
| 
| 
| 
for which T am enclesing:...... «6.00 saci ven ens in cash, | 
| 
| 
| 
| 
| 
| 


in Your Office 


and the painting is not only a historical treas- 
ure but a great work of art. The original 
painting will hang in the White House. 


The reproductions, in ten colors, size 1834 
by 2234 inches, are sold at 25 cents each and 
can be obtained by filling out the accompany- 
ing coupon and sending it with the money to 
Rear Admiral Philip Andrews, Chairman, Na- 
tional Committee, Navy Yard, Boston. The 
picture, framed, makes a handsome ornament 
for any office and it is particularly ap- 
propriate for the lumberman’s office, since 
lumber will have such an important part in 
the restoration of America’s first warship. 


ae ee re ae “ 
Save “OLD TRONSIDES” Fund, 
Navy Yard, Boston, Mass. 


Please send me postpaid....... copics of the repro- 
duction of Gordon Grant’s painting of “Old Tronsides” 


stamps or money order. (25 cents each.) 
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Atlantic Coast Differentials 


SEATTLE, Wasu., Sept. 24.—Atlantic coast 
buyers of West Coast lumber, intercoastal 
shippers, and West Coast mills and buyers are 
enthusiastic over a new publication by the 
West Coast Lumbermen’s Association which 
cuts the time for figuring delivered cost of 
Atlantic coast schedules. 

The new book is entitled “Atlantic Coast 
Differentials.” It is in no sense a price cur- 
rent but is a convenience for the instantaneous, 
correct, competitive, optional and individual 
quoting for all Atlantic coast schedules, 
whether sold c. i. f. Atlantic port, or deliv- 
ered in the retail yard by truck, lighter, rail 
or by a combination of any two or all three 
of these forwarding services. 
percentage tables 
dimensions, after sur- 
rough dimensions. 
amounts in dollars and 
shown on the 
gross sums ap- 

These tables 
values for 
Atlantic 


Pages 1 to 4, inclusive, 


showing 


contain 
relation between net 
facing to given sizes, and the 
Pages 5 to 11 show net 
after applying the percentages 
left hand margin of each table, to the 
across the top of page 
ascertaining delivered 
items not included in 


cents 
pearing each 
are to be used in 


boards or any special 


Coast Differentials as shown on page 11% and _ sub- 
sequent pages 

Pages 11% to 25, inclusive, show delivered prices, 
standard items Atlantic coast schedule. Each page 


gives a list of delivered prices on a complete delivery 
cost represented by the 
number 


into cost of making the 


page number rhe page 


indicates the gross total of all items entering 


delivery For example, page 


17% means that prices given on that page cover a 
delivery cost of $17.75 figuring all costs on the basis 
of rough lumber From this gross cost of forward- 
ing, net delivered prices have been obtained by re 


ducing the gross amount by the 
(due to the 


net size) and 


correct percentagt 
material to a standard 
forwarding cost to the 


surfacing of the 
adding this net 





relative f. a. s. dock price of each item, using $30 
as an arbitrary base 
Example No. 1—Delivery on a $3 trucking charge 
from steamer dock 
Ocean freight £14.00 
Insurance : 25 
Wharf handling 75 
Trucking 3.00 
Total .$18.00 
Refer to page 18, Atlantic Coast Differentials. If 
f. a. s. selling base should be $25.00, deduct $5.00 
from values shown, which are $30 base. Result is 
delivered item values 
In above illustrations and subsequent examples, 
figures used for different costs are more or less 
hypothetical and for purposes of illustration only. 
Example No. 2—Delivery on a $2.50 lighter rate 
from f. a. s., ship’s tackle, port of discharge. 
Ocean freight $14.00 
Insurance Fo i 25 
Lighterage : 2.50 
Total $16.75 
Page 16% shows correct item delivered values on 
a $30 selling base. Requisite reductions from $30 


base give like results on any selling base 





Example No Delivery on a 16-cent backhaul 
rate from Atlantic water terminal This example 
applies to fir schedule as distinguished from hem- 
lock schedule. 

Ocean freight... $14.00 
Insurance ie : ; 25 
Car stakes 
If $4.00 per car—16,000 ft. b. m 
per car—average Atlantic back 
haul carload rough lumber. 25 
Rail freight 
Rough weight for fir 3300 lbs. @ 
16« ene Vans “wear . 5.28 
Total ..... veces s0$19.78 


Page 19% shows item delivered values on $30 base 
or with requisite discounts any which the 
business is booked. 

Example No. 4—Delivery on 8-cent backhaul rate 
from railroad pier, Atlantic terminal, hemlock schedule. 


base on 


Ocean freight ........ nedeeud ote 
Insurance .... Janeeiwenone@e 25 
RR Ca ee 75 


Car stakes— 
If $6.00 per car—average 16,000 
ft. b. m., Atlantic backhaul car- 


load rough lumber..... a 37% 
Rail freight- 
Rough Hemlock wt. 3700 lbs. @ 
Me .260006n0neeesestddssskeaes 2.96 
WE ceded cneatwetiseeianescel $18.33 % 


Page 18% shows item delivered values on $30 base 
or with requisite discounts any other base upon which 
the business is booked. 

Example No. 5—Schedule of rough lumber. 

(a) If sizes are contained in Atlantic Coast Differ- 
entials, refer to table on page 26 and add the 
total rough lumber forwarding charges. Result 
is itemized delivered values on a $30 base, or 


with requisite deductions, any selling base in- 
volved in the transaction. 

(b) If sizes are not contained in Atlantic Coast 

Differentials, add the total rough lumber for- 

New Westminster, B. C., Sept. 24.—One 

of the most interesting exhibits at the British 

Columbia Provincial Exhibition which closed 


here last week, was that arranged by the 














This 


siding, 


house is covered with Tomahawk log 
product of the Tomahawk Sawmills 
(Ltd.), Lynn Valley, B. C. 


forestry service of Canada in codperation with 
the lumbermen’s educational class. Among the 
interesting features were included a display of 
seeds from the seed extraction plant, an exhibit 
showing the process of rayon silk manufac- 
ture from the tree to the finished product, a set 
of small, clear test specimens indicating the 
method of obtaining comparative strength 
values for all commercial timber on which 


Part of the forest products display at the Provincial Exhibition, New Westminster, B. C., show- 
ing various wood products and by-products produced in this Province. 


warding charges to f. a. s., dock values, plus 
sales expense and profit. 

Example No. 6—Schedule of dressed boards, rail 
standard dimension, or any other surfaced lumber not 
covered in Atlantic Coast Differentials. 

(a) Determine percentage factor of 

tables on pages one to four. 


lumber from 


(b) Determine total forwarding charges to destina- 
tion for rough lumber. 


(c) Determine net forwarding charges for item 
under consideration by applying information 
obtained under (a) and (b) to the proper 


table, pages five to eleven. 

(d) Add the net freight obtained 
the cost of material f. a. s. 
expense and profit. 


under (c) to 
dock, plus sales 
Result—delivered value. 


Forestry Exhibit 


structural design is based, several photo-micro- 
graphs showing wood structure, samples of 
wood manufactures, molding, turning etc., and 
items illustrating the many ways in which wood 
waste may be utilized. 

One of the exhibits in this group which at- 
tracted a great deal of attention was the small 
log house constructed of Tomahawk log siding, 
a new type of siding designed and patented 
by J. M. Daniels, formerly a British Columbia 
forest ranger, and manufactured by the Toma- 
hawk Sawmills (Ltd.), Lynn Valley. This 
covering gives the appearance of a real log 
house, but instead of being made from round 
logs, it has a flat inside surface which is nailed 
over heavy building paper, direct to the stud- 
ding. The outer surface is round like a peeled 
log. A small chinking strip interlocks between 
the logs, and the corners are mitered. 

Tomahawk log siding is made from British 
Columbia red cedar, No. 1 common grade, 
which makes it very inexpensive. Knots add 
rather than detract from the appearance of 
a house covered with this material, and as only 
sound knots are used, and as the material is 
thick enough to prevent their dropping out, 
the material is in no way inferior, though 
cheap. This siding is especially designed for 
summer camps, cottages, club houses etc. It 
retails at $40 per 1000 feet. 

The interior of the little log cabin was fin- 
ished with sand-blasted fir panels, “Circle F” 
brand (Canadian Western Lumber Co. prod- 
uct), lightly stained. 





‘ground is the side of the cabin covered with Tomahawk log siding. 


On the right in the back- 
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Lumber News From the West Coast 


Recognition from Eastern Buyers 


SEATTLE, WasuH., Sept. 24—Member mills 
of the West Coast Lumbermen’s Association 
this week have been receiving distinct recog- 
nition from eastern buyers, as a direct effect 
in part of the recent convention of the National 
Retail Lumber Dealers’ Association in Tacoma. 

At that convention, during a discussion of 
troubles and litigation arising from the fact 
that orders had been poorly filled, or that off- 
grade stock had been included, a statement sub- 
stantially as follows was made from the plat- 
form: “If the national retailers will insist on 
placing their orders with mills in the West 
Coast Lumbermen’s Association, they will un- 
doubtedly save themselves a great deal of an- 
noyance and expense.” 

Fitting into that bit of advice by the chair- 
man of the day’s session was a statement by a 
retailer who announced that for twenty-three 
years he had bought lumber from association 
mills and had never encountered a serious mis- 
understanding. 

This week the association headquarters is in 
receipt of letters and telegrams from eastern 
retailers submitting the names of West Coast 
mills, and asking if those mills are members 
of the association. Among those submitted 
were the names of two large manufacturing 
concerns in Tacoma and three on Grays Har- 
bor not one of which is an association mill. 

Also during the last week Seattle whoie- 
salers report an increase in orders which spe- 
cify as part of the contract that the stock in 
question shall be purchased from members of 
the West Coast Lumbermen’s Association. 

Two years ago the association amended its 
bylaws, limiting membership eligibility to mills 
whose grades were consistently and conscienti- 
ously maintained within 5 percent of official 
grading and dressing rules of the association. 

Subsequent to that action, the membership 
of the association was materially decreased, 
but the policy has been steadfastly adhered to 
and representative mills of the association now 
say that the wisdom of the association’s action 
is becoming more and more apparent and 
justified. 


To Make Charcoal from Waste 


ABERDEFN-HoourAm, Wasu., Sept. 24.—The 
Montesano Charcoal Co. is a new organization 
which will take care of the waste at the mills 
of Schafer Bros., Montesano. The process by 
which the mill waste will be converted into 
charcoal, tar, creosote and various acids is 
known as the Rives retort process. The plant 
at Montesano will be the first to be erected in 
the United States, although the process has 
been in successful use for some time through- 
out Germany. Ed Rives, German mechanical 
engineer, will be vice president of the new 
concern. 





Navy Asks Association Inspection 


SEATTLE, Wasu., Sept. 24—The United 
States Navy has requested that all West Coast 
purchases for the account of the bureau of 
construction and repair shall be mill-inspected 
by the West Coast Lumbermen’s Association. 

The grading rules committee of the associa- 
tion has ruled favorably on the Navy’s re- 
quest, subject to final approval by the board 
of trustees. 

Discussing the matter, Robert B. Allen, man- 
ager of the association, today said: 


It will be a distinct departure from past policy for 
the association to give mill inspection to non-members 
but such inspection will be confined strictly to Navy 
purchases or to the purchases of such other Govern- 
ment requirements as may later develop. Provisions 
of Navy contracts require the seller to provide certifi- 
cate of inspection at his own expense. It will, I 
think, be the policy of the association to charge the 
non-association member somewhat more for the service 
than is charged the member mill whose consistent 


financial support of association work makes possible 
the maintenance of the grades and inspection organi- 
zation of the association. However, it will not be 
our policy to charge the non-member a rate that will 
throw him out of competition for Navy business. 


West Coast Lumber for Noted Inn 


SEATTLE, Wasu., Sept. 24.—According to a 
letter from the Monarch Lumber Co., Great 
Falls, Mont., a considerable quantity of West 
Coast lumber has been used by the Yellow- 
stone Park Hotel Co. in a 1,480-room addition 
to Old Faithful Inn and a new recreation 
building. The requirements included more 
than 100,000 feet of 1x3-inch B and _ better 
end-matched hemlock flooring. 


To Operate Alder Creek Sawmill 


SHELTON, Wasu., Sept. 24.—The Carlson- 
Myers Lumber Co. recently incorporated by 
red W. Carlson, O. C. Carlson and W. S. 
Myers, has bought the Alder Creek sawmill, 
and will begin operating about Oct. 1. The 
mill, which was built a year ago, has an 8-hour 
capacity of 40,000 feet. 


Discuss Cooperation with Architects 


SEATTLE, WasH., Sept. 24.—Members of the 
Washington chapter, American Institute of 
Architects, met at luncheon Wednesday in 
the Olympic Hotel with representatives of 
the West Coast Lumber Bureau, the object 
being to discuss plans for closer coopera- 
tion between Seattle and Tacoma architects 
and the lumber industry of the Pacific North- 
west. Along the same line a dinner will be 
held at the Olympic Hotel next Thursday. 

At Wednesday’s luncheon Harlan Thomas, 
president of Washington Chapter, said: “We 
hope this meeting will be the first of many, 
since both groups have much in common. 
If we can agree even on a few basic prob- 
lems, great benefit will result to the build- 
ing public and to the lumber industry of 
this territory.” 

C. J. Hogue, manager of the bureau field 
men, presided. Among topics discussed and 
laid out for future study were: Methods of 
seasoning lumber; use of wood lath; lam- 
inated building construction; more artistic 
stock moldings; use of heavy timbers in 
home and building construction; value of 
western red cedar shingles for roofing the 
better type of homes. 

In addition to Mr. Thomas and Mr. Hogue, 
the following were present: Ernest T. Mock, 
Tacoma, committeeman Washington chap- 
ter, A. I. A.; David J. Myers, Frank H. 
Fowler, J. Lister Holmes and Edwin J. 
Day, architects, Seattle; R. C. Williams, Wil- 
liams Fir Finish; W. A. Whitman, West 
Waterway Lumber Co.; Walter B. Nettle- 
ton, Nettleton Lumber Co.; R. W. Replogle, 
Stimson Timber Co.; J. B. Fitzgerald, C. D. 
Moore and Joseph R. Blunt, of the West 
Coast Lumber Bureau. 


To Log on Lewis River 
VANCOUVER, Wasu., Sept. 24.—T. F. Wall 
is making ready to log 1,000,000 feet of tim- 
ber on the north fork of Lewis River, three 
miles above Woodland. The logs will be rafted 
down the river. 


Port of London to Use Fir 

SEATTLE, Wasu., Sept. 24.—According to 
word received from F. A. Pauline, agent 
general for the Province of British Columbia 
in London, the authorities of the Port of 
London have placed an order for a consid- 
erable quantity of Douglas fir for use in 
the new docks at Tilbury. The specifications 
originally called for pitch pine. 


Establishing Red Cedar Department 

SEATTLE, WASH., Sept. 24.—Joseph R. Blunt, 
who according to a previous announcement 
Was commissioned to take charge of the 
Seattle office of the West Coast Lumber 
Bureau on removal of the headquarters to 
Longview Oct. 1, is already working actively 
with the bureau. ‘His special task is to es- 
tablish a western red cedar department of 
the bureau, where the interests of cedar 
manufacturers will be given special attention. 
The membership of the Red Cedar Lumber 
Manufacturers’ Association, of which Mr. 
Blunt was manager, has voted to discontinue, 
at the same time recommending that indi- 
vidual members join the bureau in order to 
reap the benefit of the field work, adver- 
tising and publicity program of that body. 
When the cedar association voted to dis- 
band, several of its members were already 
members of the bureau and a number of 
others have since joined. There were six- 
teen mills in the association, representing 
an average daily cut of 1,000,000 feet of cedar, 
and comprising more than 90 percent of 
the cedar production of Washington and 
British Columbia. 

Mr. Blunt, who has spent nearly seven 
years in association work, graduated in 1917 
from the college of forestry, University of 
Washington. In 1920 he became associated 
with the shingle branch of the West Coast 
Lumbermen’s Association; then secretary- 
manager of the Rite-Grade Shingle Associa- 
tion, secretary-manager of the Washington- 
Oregon Shingle Association, and finally sec- 
retary-manager of the Red Cedar Lumber 
Manufacturers’ Association. 


Farm Booklets Issued 


SEATTLE, WaAsH., Sept. 24.—At the headquar- 
ters of the West Coast Lumber Bureau, 
Prof. W. J. Gilmore, agricultural engineer 
of the Oregon Agricultural College, has com- 
pleted a booklet on dairy barns, and Prof. 
L. J. Smith, agricultural engineer of the 
Washington State College, has finished a 
booklet on poultry houses and equipment. 
A booklet on hog houses will soon be ready 
for the press; and during the late winter a 
similar volume will be issued on conveniences 
for the farm and home. 


May Standardize Log Scaling 


PorTLAND, Ore., Sept. 24.—New impetus has 
been given the movement which started several 
months ago to standardize, if possible, log 
scaling and grading in the Pacific Northwest, 
so that the respective methods of the Columbia 
River, Grays Harbor and Puget Sound will 
conform with each other. The plan is to have 
a uniform system from British Columbia 
south, 

It has long been known that a uniform sys- 
tem would be beneficial to all concerned, but 
somehow action in that direction has been only 
spasmodic, and there is still a wide discrep- 
ancy between scaling and grading in the north, 
as they say here, and on the Columbia River. 
The difference, according to R. A. Smith, man- 
ager of the Columbia River Log Scaling & 
Grading Bureau, is the length of logs, logs 
“in the north” being based on 40-foot lengths 
whereas on the Columbia River they run from 
44 to 120 feet. It is said, however, that while 
the methods differ, the ultimate results are 
practically alike, but this is known only to 
those familiar with both systems. Adoption 
of a uniform system would eliminate a lot 
of explanations, it is said. 

The log situation on the Columbia River is 
quite satisfactory from the logger’s viewpoint 
in that there is a shortage of spruce logs, 
somewhat of a scarcity of hemlock logs and 
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yellow and red fir logs firm at quotations and 
stiffening. Red cedar logs are accumulating 
with a surplus on hand facing a light demand. 
The bulk of cedar logs now being sold is for 
shipment to Japan. With shingles in light 
demand there is little call for cedar logs from 
that branch of the lumber industry 

“Why would a mill specializing in red cedar 
lumber not prove profitable somewhere in the 
vicinity of Portland,” one logger asked today. 
“Cedar logs are down in price and few mills 
are cutting cedar, although there seems to be 
quite a demand for cedar lumber, especially 
siding. There is no question of the qualities 
of cedar for such purposes; many of our older 
huildings in Portland are completely finished 
with cedar that is as good and attractive to- 
day as the day it was put into the job. And 
it will he as good and attractive 50 or 100 years 
from now.” 


Coast Bureau Meetings Scheduled 


SEATTLE, WaAsH., Sept. 24.—For the benefit 
of sales representatives of West Coast mills, 
the West Coast Lumber Bureau announces 
a series of fourteen noon meetings, the first 
of which will be held Sept. 30 in the Adol- 
phus Hotel, Dallas, Tex. The object is to 
continue the program started by the bureau 
a year ago, at which the field organization 
is able to place definite information before 
lumbermen who sell Douglas fir, West Coast 
hemlock, western red cedar and Sitka spruce 
The intention is to codrdinate the work of 
the field staff with that of salesmen who 


Exports Brig 


Seek Data on Kiln Drying 

MempPHuis, TENN., Sept. 27.—]n an effort to 
prove of maximum usefulness in its field, the 
Dry Kiln Engineers’ Club, with headquarters 
in this city, is seeking to gather ideas and ex- 
periences regarding kiln operation from all 
sections of the country, to analyze these and 
disseminate the knowledge gained generally 
To this end the club is soliciting the corre- 
spondence of any firm or operator anywhere 
who is drying lumber in kilns 

The Dry Kiln Engineers’ Club at Memphis 
was organized about two years ago for the 
purpose of discussing and studying the prob- 
lems that confront all dry kiln operators, with 
a view of improving themselves in the science 
f kiln drying lumber by exchanging ideas and 
experiences. Not only are the problems of kiln 
drying and the fundamental principles under- 
lying all of them the subject of round table 
discussions at the club meetings, but lectures 
by recognized authorities and engineers are 
frequently arranged 

Earl S. Swartzbaugh, president of the club, 
explained the purposes of the club as follows: 

We believe that it is a recognized fact throughout 
the whole hardwood industry that kiln drytng of lum- 
more consideration and study than 
With ever decreas- 
supply and ever increasing value of lum- 


Her should receive 
t has been getting in the past 
ing timber 
ber and other wood products it certainly behooves the 
whole hardwood industry to give more consideration 
ind study to the seasoning of wood. It does not 
seem economically sound to continue to convert the 
timber resources into lumber and then allow so much 
of the lumber to become almost worthless through im- 
proper seasoning processes. It is the sole purpose ot 
this club to add its bit to the betterment of this sit- 
uation 


Mr. Swartzbaugh further stated that the 
club will be pleased to have letters from dry 
kiln operators telling it of some experiences, 
either those bringing good results or otherwise, 
or of any problems that seem perplexing, such 
correspondence to be addressed to the Dry Kiln 
Engineers’ Club, Box 453, Memphis, Tenn. 


call on retail lumber dealers, so that all 
parties can get the benefit of the best sales 
information available. At the Dallas meet- 
ing Emanuel Fritz, wood technologist, will 
lead the discussion. 

The second meeting of the series will be 
held Oct. 5 in the Huckins Hotel, Oklahoma 
City. At that point Mr. Fritz will be joined 
by Don Critchfield, manager of the bureau 
retail dealer department, and by R. T. Titus. 
Harry S. Stronach, wood-use specialist, will 
attend subsequent meetings. The remainder 
of the schedule is: 


Oct. 7.—Tulsa, Okla., Mayo Hotel. 

(ct. 11.—Minneapolis, Radisson Hotel. 

Oct. 17.—Des Moines, Fort Des Moines Hotel 
Oct. 21.—Wichita, Lassen Hotel. 

Oct, 22.—Kansas City, Kansas City Club. 

Oct. 24.—St. Louis, Statler Hotel. 

Oct. 26.—Davenport, Blackhawk Hotel 

Oct. 28.—Chicago, Palmer House. 

Oct. 31.—Indianapolis, Lincoln Hotel. 

Nov. 1 Columbus, Neil House. 


Nov 3.—Cleveland, Cleveland Hotel. 


Resume Slash Burning 

SEATTLE, WasuH., Sept. 24—Complete dis- 
appearance of the forest fire hazard, due to 
rains and rising humidity, has brought about 
a general resumption of slash burning in 
western Washington. Ordinarily permits for 
this work are not issued by the forest author- 
ities until Oct. 1; but conditions are now so 
favorable that there is practically no restric- 
tion on burning. Among permits issued are 
those to the Pacific States Lumber Co., in 


t Spot in Har 


Northern Birch Selling Well 

MitwavuKkee, Whs., Sept. 26.—Although 
orders for northern hardwoods continue to be 
hard to secure, northern birch is stronger than 
it has been, due to the picking up in demand 
from interior woodwork factories and sash 
and door mills. The furniture men have also 
started to buy select birch, but in limited 
quantities. The low grades have been moving 
in good lots to the box factories in recent 
weeks, and quotations on these have held firm. 
Automobile body plants bought some _ birch, 
maple, and elm. They are buying on a limited 
basis also, but their takings are better than 
they had been. The maple flooring situation 
continues about the same, and the market is 
holding well. 


Export Taking Good Volume 

Mempuis, TENN., Sept. 26.—Little change 
has been noted in the hardwood market dur- 
ing the last week or ten days. Sales continue 
rather slow, with production running nearly 
100 percent of normal. Stocks are getting 
heavy, and prices are low. The _ brightest 
division is export trade. Some nice orders 
have been received during the last few weeks 
from England and the Continent. This busi- 
ness is helping greatly, and export shipments 
for the remainder of the year are expected to 
be heavy. Some foreign buyers are eager to 
contract for hardwoods for the first three 
months of the new year on present prices, but 
this business cannot be accepted, as rates are 
good for only the remainder of 1927. It is 
expected that ocean rates will be extended 
within the next few days, however The best 
domestic demand is coming from the building 
trades. Furniture buyers are in the market 
constantly. Automobile demand is exceedingly 
slow and probably will continue slow for sev- 
eral weeks. Flooring manufacturers are buy- 
ing some oak when they can find bargains, 
but they are not buying heavily. The box and 


Pierce County, and Sauk River Lumber Co., 
in Snohomish County. Each is a large op- 
eration. At present there is little or no 
rain, with humidity rather higher than is good 
for perfect burning. 


Cites Superiorities of Wood 

Tacoma, WasH., Sept. 24.—C. J. Hogue, 
manager field department of the West Coast 
Lumber Bureau, was here Wednesday as 
luncheon guest of the Tacoma Engineers’ 
Club. He spoke on “Lumber as an Up-to- 
date Building Material,” emphasizing the ad- 
vance made in recent years by lumbermen 
and wood-use specialists relative to the qual- 
ities, characteristics and special uses of vari- 
ous woods. The engineers expressed sur- 
prise when Mr. Hogue cited facts demon- 
strating that wood for many purposes is 
the superior building material. 


Warns Against Poor Roofing 

SEATTLE, WasH., Sept. 24.—In a pamphlet 
entitled “Fire,” for circulation during Fire 
Prevention Week, Oct. 9-15, the Seattle fire 
department sounds a warning against poor 
roofing, no matter what the material. It 
declaims against the use of thin wood 
shingles, which have a tendency to curl, 
and inferentially it suggests that the thick 
shingles are fire-resistant. It also contains 
this paragraph: “Cheap patent roofing ma- 
terial, composed of: oil-treated rag or paper 
base, is more dangerous than wooden 
shingles.” 


wood Market 


crate manufacturers are still taking some hard- 
woods. 

Logging continues at a rapid rate. Log 
prices remain unchanged. Weather conditions 
are favorable for heavy production, and indi- 
cations are that practically all mills are operat- 
ing full time, and some are running night 
shifts. 

George Land, assistant manager Hardwood 
Manufacturers’ Institute, who had been con- 
fined to a hospital at Washington, D. C., for 
several weeks, has returned to Memphis and 
is again back on the job. 


Pick-up in Demand Continues 

Macon, Ga., Sept. 27.—The pickup in hard- 
wood demand in this territory has continued, 
but with no advance in prices. Cypress is 
taking the lead again, but there is a scattering 
demand for all woods from northern and 
northeastern points. Buying for furniture fac- 
tories continues and there is a fair move- 
ment for export. Trim mills continue busy. 
Weather conditions have been generally satis- 
factory, temperatures being lower, and the low- 
lands are still dry. 


Buffalo Trade Notes 

3UFFALO, N. Y., Sept. 26—The Buffalo 
Lumber Exchange will hold its annual fall 
outing on Oct. 10 at the Buffalo Canoe Club. 
Arrangements will be in charge of the enter- 
tainment committee, of which William P. 
3etts is chairman, 

The United Lumber & Supply Co., James- 
town, N. Y., a recent merger of retail yards 
in that city, has bought the yard and business 
of the Chautauqua Lumber Co. and will op- 
erate it in conjunction with Yard No. 3. 
formerly the Vandervoort Supply Co. The 
yards adjoin and will be consolidated to form 
one large yard for the handling of heavy tim- 
bers, in addition to general lumber, coal and 
building supplies. Henry Habblett, president, 





For Current Market Prices on Hardwoods See Pages 85 and 86 
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and John L. Habblett, secretary-treasurer, of 
the Chautauqua Lumber Co., have not an- 
nounced their future plans. George W. Wright, 
general manager, will be retained as manager 
of the yard. 

A. Conger Goodyear, president, Great South- 
ern Lumber Co., is a member of the committee 
now perfecting arrangements for a meeting 
of representatives of wood-using industries and 
forest owners, to be held in Chicago Nov. 16 
and 17, to discuss the growing of timber as a 
private commercial enterprise. ; 

President’s Day was celebrated at the Buf- 
falo Automobile Club on Sept. 24 with a pro- 
gram of sports and entertainment. Past 
presidents in attendance included Maurice M. 
Wall. C. Walter Betts, Orson E. Yeager and 
Ganson Depew. “ 

Ganson Depew was sponsor for the weekly 
outing of the Buffalo Lumber Dealers’ Golf 
Club, held at Wanakah yesterday. The out- 
ings are being well attended these days, about 
thirty-five being present last week. 





See No Need for Forward Purchases 

Cixcinnati, Onto, Sept. 27.—Comparatively 
little change in the hardwood market is noted 
here. Wholesalers are playing a waiting game. 
Inquiries are coming in little by little but 
husiness is slow in developing. All of the 
dealers report a fair general run of small 
orders, but few commitments are in excess of 
a single car-lot, customers not taking any more 


edge over any other. Walnut and_ poplar, 
sound wormy chestnut and oak, hard and soft 
maple, elm, hickory, ash and hickory and red 
and sap gum all are selling in fair amounts. 
Export business in hardwoods is at a stand- 
still, although there is a fair run of inquiries. 
Sales of veneer and oak and maple flooring 
are falling off. 


Logs Now in Surplus 


Jackson, Miss., Sept. 26.—The hardwood 
market showed a slightly better tone last week. 
Most sales managers and mill operators were 
in Chicago last week attending the National 
Hardwood association convention, and not a 
great deal of business was transacted during 
their absence. A slight increase in the auto- 
mobile industry’s requirements has been 
noticed, and the furniture trade is taking some 
stock. Those conferred with are of the opinion 
that a fair volume of business will be placed 
this fall at prices somewhere around those 
prevailing today. The good weather through- 
out the hardwood belt has permitted activity 
in the woods and logs are now in surplus in 
several of the larger centers. 


Dislike to Sell on Present Market 
LovursvILLeE, Ky., Sept. 
mand has heen fair, with the outlook just a 
shade more promising. Prices are not very 
satisfactory, and jobbers report that it is not 


26.—Hardwood de- 








Co., of St. Louis, Mo. 


hangs this motto, in rhyme: 


at it. 








“Toiling Upward in the Night” 


One of the outstanding successful retail lumber dealers of the 
country is Julius Seidel, president of the Julius Seidel Lumber 
In the lobby entrance 
of his office, where it can not fail to be seen, 


“The heights by great men reached and kept 
Were not attained by sudden flight, 

But they, while their companions slept, 
Were toiling upward in the night.” 


Mr. Seidel believes that nothing is so inspir- 
ing to the persevering man as the feeling that 
he will get his reward if he keeps persistently 
Another motto used by Mr. Seidel in 
his business is: “Our success consists in doing 
common things uncommonly well.” 

To his salesmen he says: “Keep on working 
while the other fellow is talking.” 

















than immediate requirements. | Wholesalers 
believe that consumers are convinced that pro- 
duction has been exceptionally liberal and that 
they can count on good transportation. All 
fear of lack of supplies due to the Mississippi 
River floods in the Southwest is over as mills 
have added to their dry stocks. Bottom has 
apparently been reached in prices. The exces- 
sively mild weather has played its part in 
holding back orders from furniture factories, 
cabinet and panel trades and auto body builders. 
3ut this condition can not last must past Oct. 
1. Up to now a large part of the business has 
come from the general building trades but 
these contracts are rapidly being completed. 
Prospect of general improvement in business 
activity is a factor in favor of the belief that 
prices will be on the upward trend as the 
tall advances. Wholesalers say that there is 
no item on the list which seems to have any 


very easy at times to locate stock that can be 
sold at the prices offered them. Sap gum has 
been a trifle weaker. Common poplar and com- 
mon red oak are a trifler stronger. Poplar and 
chestnut have been in better demand. Elm and 
hard maple have been moving somewhat bet- 
ter, and flooring oak has been more active. 
Sap gum is harder to move and is weak. Inch 
stocks at Louisville: Walnut, FAS, $230@ 
235; select $160; No. 1, $90; No. 2, $40. Pop- 
lar, FAS, $90@100; select, $60@70; No. 1, 
$47@52. Quartered white oak, FAS, $120@ 
135; common, $65@75; plain red oak, FAS, 
$70@85; common, $53@58; plain white, $85 
@90; common, $60@62. Ash, FAS, $80; com- 
mon, $50. Chestnut, FAS, $85; common, $50. 
Cottonwood, FAS, $55; common, $38. Quar- 
tered red gum, FAS, $100; common, $60; plain 
red, $95 and $52; quartered sap, $72 and $50; 
plain sap, $60 and 43. 
J. M. Chappell, vice 


president Kentucky 


Lumber & Millwork Co., Louisville, has been 
nominated on one of two tickets for the presi- 
dency of the Lions’ Club, of Louisville. 

W. Keith Summerhays, of the C. W. Brick- 
ley Lumber Co., Louisville, is one of the di- 
rectors of the newly formed Commonwealth 
Suilding Association, of Louisville. 

Frank B. Russell, Russel Lumber Co.. 
Louisville, has been named chairman of the 
Republican State Campaign Speakers’ Bureau. 

Olat Anderson, jr., of Louisville, son of the 
president of the Anderson Manufacturing Co. 
and himself connected at various times with 
his father’s business, was graduated from 
Louisville Presbyterian Seminary last May and 
has been pastor at Jeffersontown, Ky. He 
will go to Edinburgh, Scotland, this vear, to 
pursue post graduate work. 


Acquires New Plant and Timber 

MANCHESTER, Onto, Sept. 26.—The Ports- 
mouth Ash & Hickory Co., which recently was 
incorporated with headquarters at Portsmouth, 
Ohio, and operates a plant at Manchester fo: 
the manufacture of baseball bat billets, golf 
shaft dowels, semi-finished golf shafts, special- 
ized dimension and turned work, recently has 
acquired the West Union plant of the Talbert 
Lumber & Veneer Co. In addition to secur- 
ing this up-to-date band mill, the company has 
hought several tracts of choice hardwood tim- 
her which lies within economical trucking dis- 
tance of the West Union plant. Included in 
this purchase is one tract which is said to 
contain the largest single body of virgin white 
oak and poplar in Ohio. 


SRSABBAPEABAAAAaAE: 


Plan Tour of Forest Reserves 


INDIANAPOLIS, IND., Sept. 26.—The success 
of the lumber pilgrimage recently to the In- 
diana State forest reserve has caused officials 
of the State conservation department to an- 
nounce that another tour will be made before 
severe weather. It is planned to make the next 
tour even more successful, with every lum- 
berman in the State invited. 

During the last trip executives of woodwork- 
ing industries, hardwood men and others at- 
tended. The first morning was spent in a drive 
to the Henry County preserve. A luncheon 
was served at the State forest and the after- 
noon was spent showing the visitors the State 
nursery and forest. In the tour the party 
was taken to the fire tower on one of the high- 
est hills and was permitted to look over thou- 
sands of acres of timber and also into 
counties from the vantage point. 

The following day the party was taken by 
automobile through various counties adjacent 
to the State forest and shown the steps the 
forestry department is taking to bring back 
Indiana's prestige in the lumber and timber 
growing industry. The party was escorted by 
Ralph Wilcox, assistant forester. ‘ 

Mr. Wilcox announced following the trip that 
he shortly will take up with officials of the 
Indiana) Hardwood Lumbermen’s Association, 
the Retail Lumber Dealers’ Association of In- 
diana and the Indiana Furniture Manufac- 
turers’ Association plans for another tour. 

These are the very men we want tu interest, said 
Mr. Wilcox. They can do more toward spreading 
the propaganda for more trees through the State than 
we can. Our basic legislation is wonderful. I sup- 
pose Indiana has the. legislative groundwork for tore 
forestry work than any State in the Union. The big 
thing is to make the farmer see it, and who would be 


a better agency than the men who deal in and han- 
dle lumber? 


four 


Indiana farmers may turn over entire acreages to 
lumber growth which will put on the tax duplicates at 
only $1 an acre, which is very small especially when 
you consider that Indiana farm land generally’ 1s 
valued high for taxation as compared with city prop- 
erty. Trees, the farmer must be shown, are an 1n- 
vestment that will pay wonderful returns over a 
period of years. 

The party during the last tour consisted 
mostly of woodworking executives and a spe- 
cial appeal to retail lumbermen and millmen 
will be made next. 
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Longleaf Pine’s Durability Doubly Demonstrated 


W ood Rails, in Service for Four Years in 1830's and Afterward Used in House 


Construction, Feature Railroad Exhibit 


Battimore, Mp., Sept. 26.—Quite incident- 
ally the exhibition illustrating railroad history 
in the United States for the first century of 
its development, which opened Saturday, Sept. 
24, on a large tract of land at Halethorpe, 
about six miles from Baltimore and will con- 
tinue for two weeks, and which has been ar- 
ranged by the Baltimore & Ohio Railroad, will 
supply evidence of the durability of wood as 
impressive as any other demonstration fur- 
nished by the display. This evidence will be 
supplied in the thirty feet of wooden rails, 
laid down as one of the first beginnings of 
the era of modern transportation, the section 
being one of a num- 


ers in the section, who recall the days when 
ox-carts rolled over the rough country roads 
in the vicinity, told Mr. Droman that some 
of the lumber used in the construction of his 
house once supported the wheels of the quaint 
old locomotives used during the first years of 
the railroad in America, having heard their 
parents talking about it. 

Wishing to prove the authenticity of the 
story, Mr. Droman took representatives of the 
Baltimore & Ohio out to see this house re- 
cently and found four 22-foot rails holding 
up the back porch. Further inspection revealed 
more historic timber supporting the first floor 


long wooden timbers, stout and heavy, were 
thrown to one side as the new track pro- 
gressed, and made excellent building material 
for those who cared to haul them away. The 
house owned by Mr. Droman is falling into 
decay, but the yellow pine rails, fat with rosin, 
have stood sound and strong through the long 
years of weathering. 

Originally, the property was owned by Henry 
DeVries whose immediate forbears were im- 
migrants from Holland. Lumber was plentiful 
in the days when this man began the con- 
struction of his home, but it had to be hewn 
and cut to proper lengths, which took time and 

a great deal of la- 





ber that show strik- 
ingly the changes 
through which the 
track construction has 
passed. Joined to the 
wooden rails are oth- 
ers of iron and so on 
to the modern 100- or 
110-pound steel rails 
yver which ponderous 
trains and locomotives 
many tons in weight 
rush at speeds of 
which the originators 
of the system could 
hardly have had a * 7 
conception. 

The wooden rails, 
which were used on 
the original Baltimore 
to Frederick main line of the Baltimore & 
Ohio Railroad, have been taken from the 
tramework of an ancient farmhouse in Car- 
roll County, Maryland, and are part of one 
of the first railroad lines laid down in this 
country dating back to 1830, when the “Tom 
Thumb” engine, first American-built locomo- 
tive, traveled over the line. 

The rails were discovered by A. E. Droman, 
who possesses the original deed to the farm- 
house property, with a history extending back 
to the first quarter of the nineteenth century. 
The ancient dwelling, set picturesquely in the 
Carroll County hills, near Henryton, about 
twenty-five miles from Baltimore, on the old 
main line of the Baltimore & Ohio Railroad, is 
occupied by tenants of Mr. Droman. Oldtim- 








Old house built by Henry DeVries showing porch from the end of 
which post was removed, it being one of the old wooden rails 
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Thirty feet of old wooden rails taken from old DeVries house and which had formerly been 


used by the Baltimore & Ohio Railroad 


and still more used as part of the framework 
of a large barn near the house. G. W. Hunt, 
maintenance inspector of the Baltimore & Ohio, 
estimated that there was nearly one-fifth of a 
mile of single track represented in the building 
of the two structures. 

The rails, which are of tough Georgia yei- 
low pine, were used in a system of track-laying 
very different from that of the present time. 
They were fastened to heavy “sleepers,” which 
were very’ long rectangular blocks of stone 
embedded in the earth. On top of the wood, 
along the inside edge, was laid an iron strap, 
the rail proper, over which the wheels of the 
locomotives and cars ran. This track remained 
in standard service for about four years and 
was then replaced by the “T” type rail. The 


bor. Naturally, when 

Farmer DeVries 

found the_ railroad 

abandoning this fine 
timber, the story goes, 
he lost no time in se- 
curing some of it for 
his house and barn. 
Enough of the rails 
- have been taken from 
the house to complete 
a 30-foot section of 
single track, which is 
part of an assembly 
of ten sections of 
rail showing succes- 
sive improvements in 
track-building from 
the earliest days to 
the present. The most 
striking thing about these wooden rails, of 
course, is their excellent state of preservation, 
they having outlasted material regarded by 
many as far more enduring, and affording a 
most impressive demonstration of the dura- 
bility of wood. — 

The sectional track is in the foreground of 
the exhibition tract and over it some of the 
old rolling stock will move during the time 
of the display. 

SASS A2LAAAAS 

MEANS of:combating the mosquito will be 
a favorite subject of study during the coming 
long winter evenings by North Carolina lum- 
bermen, who last summer had their woods 
crews go on strike because the pests became 
insupportable. 
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Old farmhouse barn near Henryton, Md., in construction of which 
old yellow pine rails were used for upright supports 
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Built-in Furniture Offers Opportunity 


Opens Lucrative Field for Lumber Retailer—Appeal to Women Through 


Comprehensive Display Correct Method of Merchandising 


Present-day lumber merchandising pre- 
sents two especially noticeable features—the 
growing demand upon the retailer for ex- 
pert advice and specialized service in the 
matter of building of homes, and the tend- 
ency of the progressive element in the busi- 
ness to meet this demand by converting the 
old lumber yard into a modern building ma- 
terials store where the home may be pur- 
chased complete. In line with this evolu- 
tion of the lumber business, built-in furni- 
ture has assumed such importance that no 
retailer can neglect giving it serious atten- 
tion, as a source of comfort, convenience and 
economy to the home builder and as a trade 
developer and profit earner for himself. 

The trend of the times is pronouncedly in 
the direction of greater comfort and conven- 
ience in the home; and this greater comfort 
and convenience is without question best and 
most cheaply attained through the installation 
of built-in furniture. The twentieth century 
lumber yard is not in the business of selling 
so many boards and shingles, but to sell 
completed homes; and the yard that over- 
looks the possibilities of built-in features is 
overlooking one of the biggest and best op- 
portunities in the retail field and is more 
than likely building up an excellent business 
for an aggressive competitor. 

In’ nearly every case, it is the woman: who 
influences the building of a home. The most 
successful retailers in this country have 

















0 


to be necessary for his purposes but that 
he can’t afford to build. 


Every Home Is a Live Prospect 


Today, the man and woman who build 
demand many things for home comfort 
which they never thought of in the past, and 
built-in furniture has proved one of the easi- 
est sellers in the building materials store be- 
cause of their modern appeal. Every con- 
templated new home, every apartment 
building planned and every remodeling job 
undertaken presents a prospect. Built-in- 
furniture is, in fact, becoming the vogue due 
to its obvious advantages, not least of which 
in these days of small homes and apartments 
is economy of space. 

There is scarcely a room in the house 
which can not profit in comfort and conven- 
ience, as well as in a lowered building cost, 
by the use of standardized built-in furniture, 
and the endless combinations possible will 
insure individuality and charm that are sure 
to please the most exacting customer. For 
the: bath room there is a linen closet and 
medicine cabinet; for the bed room, perhaps 
bookcases, mantel shelf, seat units, telephone 
cabinet or simply a vanity wardrobe; for the 
breakfast room, a breakfast set and buffet; 
for the den, bookcases, mantel shelf, seat 
units, telephone cabinet; for the dining room. 
buffet, china closet, telephone cabinet: for 
the hall, bookcases, seat units, telephone 


[E==3) 





Compact and comprehensive “four-room” display of built-in furniture, incorporating all the 
major features of this dollar-pulling line 


found that the surest way to sell the build-a- 
home idea is to appeal directly to the 
woman. The home must be planned from 
her point of view, and the appeal must con- 
sist of features that will lighten her labors 
and please her sense of beauty, while at the 
same time agree with her innate notions of 
practicability and economy. Experience has 
definitely proved that where probably noth- 
ing else would sell a house bill, visualizing 
to the woman the many-sided advantages of 
built-in furniture, from the standpoint of 
utility, beauty and economy, has converted 
mild interest into decision and action. 

It used to be that built-in furniture meant 
custom work, always expensive and usually 
prohibitive for the average home builder 
wanting a moderately priced home. Now- 
adays this obstacle has been fully overcome 
through the introduction into the market of 
standardized built-in furniture which through 
mass production can be sold at a price which 
actually reduces the cost of building without 
sacrificing quality in either construction, ap- 
pearance or service. In this connection crops 
up the fact that built-in furniture may ac- 
tually be used to stimulate building, as the 
prospective home builder can be shown that 
the construction of a small house incorpo- 
rating these features will insure him of quite 
as great comfort and as many conveniences 
as would the larger home which he had felt 


cabinet; for the kitchen, kitchen cabinet in 
single and double units, connecting unit, 
drain board, ironing board and cabinet; for 
the library, bookcases, mantel shelf, seat 
units, telephone cabinet; for the living room, 
bookcases, mantel shelf, seat units, telephone 
cabinet; for the sun parlor, bookcases, seat 
units. 

Of all these, the “kitchen” market is a 
particularly large one and one comparatively 
easy to sell. It is not pride alone that 
prompts the woman to yearn for beauty and 
convenience in her kitchen. There she la- 
bors and there she will see steps saved and 
work lightened by the installation of modern 
conveniences. The woman in the old house 
is as, good a prospect for the sale of such 
equipment as the young wife building for 
the first time. 


Must Provide a “Place to Shop” 


Though built-in furniture is a trade mag- 
net of first importance to the retail lumber- 
man, it, like every other commodity, must be 
merchandised. It being a fact that it is the 
woman who actually decides the home build- 
ing question, and especially what is to go 
into the home in the way of materials and 
built-in features, the question remains, how 
can her decision best be influenced? The 
obvious answer is, by providing a comfort- 
able, convenient, attractive place to shop and 


the facilities for showing her to best advan- 
tage the actual articles the retailer wishes 
to sell her. 

The attractiveness of the surroundings 
promotes or retards the shopper’s urge to 
buy, and every line of business today de- 
pends on atmospheric background to cut 
down resistance to sales. Less and less busi- 
ness is being done by showing pictures out 
of catalogues, and more business by the 
dealer equipped to show the finished product 
under suggestive conditions. Therefore, dis- 
plays of built-in furniture arranged so as to 
give the prospect an accurate picture of the 
various rooms are without question the best 
suited for the purpose. To display built-in 
furniture is not only to sell that particular 
item, but often to sell a complete home. 

The argument that no space is available 
for such an exhibit is untenable, as some 
waste space can always be reclaimed in the 
office, in the warehouse or some other build- 
ing, to house it. Such a display may be com- 
pact or may be elaborate, according to the 
size of the yard and its facilities, but in 
either case it is certain to accelerate sales 
tremendously. Likewise is the argument of 
lack of storage space unconvincing, when 
built-in furniture can be handled as a pack- 
aged product, cut to length, machined, 
sanded and ready for installation on assem- 
bly. No great investment is necessary, han- 
dling charges are at a minimum, and turn- 
over at an attractive profit at a maximum. 

In connection with the display of built-in 
furniture, the unique special dealer plan 
originated by William Cameron & Co. (Inc.), 
of Waco, Tex., is of interest to every enter- 
prising dealer. This concern, one of the larg- 
est manufacturers of built-in furniture deal- 
ing exclusively through retail yards, in line 
with its policy of intensive sales codperation 
has prepared special displays of these dollar- 
pulling features to fit the requirements of 
every yard. These comprehensive displays 
range from a simple one room display, for 
window or display room use, showing the 
use of the major pieces of built-in furniture, 
to five to seven compact rooms showing the 
entire line in different combinations. 


Start Land Classification 


MINNEAPOLIS, MINN., Sept. 27.—Another 
step toward solution of Minnesota’s’ forestry 
problem will be started this week when a land 
classification survey of the timber area will be 
launched to determine what lands are suited 
for reforestation. Six men, divided into 
parties of two each, will carry out the field 
activities of the survey which will be made 
under the direction of the State conservation 
commission. An appropriation of $35,000 was 
made by the 1927 legislature to defray the 
cost of the work which is expected to cover 
a long period. 

Lands will be classified according to types 
and stands of timber, practicability of use as 
reforestation fields, for agriculture and other 
purposes, proximity to market, to streams, to- 
gether with general information relating to 
soil, drainage and other forestation factors. 





Grow1NG loblolly pine in the South is rec- 
ommended by the Forest Service, particularly 
on lands too poor for other crops. The value 
of pine stumpage has been rising at a com- 
paratively rapid rate, say the Government of- 
ficials, adding, “it is doubtful if the rise is 
equalled by any other farm-grown product.” 
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Happenings of Interest in the South 


Surpasses Building Requirements 


Houston, Tex., Sept. 26—“The construction 
work on this house meets every requirement 
of the Houston building ordinances, and much 
more,” said J. D. Arbing, city building in- 
spector, after viewing the details of the work 
on the Better Built Home which is beng 
erected at 2110 Sunset Boulevard, Southamp- 
ton, under auspices of the Southern Pine As- 
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J.D, Arbimg, Houston building inspector, care- 
fully looking over the lumber 
the Houston bette) 


construction of 
built home 


which demonstration thirty-seven 
dealers of the city are 


sociation, in 
retail lumber 
ating 

It is the best 
}louston, Mr 
terial and mechanical details It has the right kind 


COOpet 


braced house | have sees mult in 
Arbing continued, as he viewed the ma 


lumber is 
of good grade according to its classification and it is a 
most excellent house in all respects I wish everyone 


f a foundation to carry the structure, the 


could see it and become familiar with the details »« 


that they might know how to build for safety and 
from a good investment standpoint 

] an 
lhe way the foundation is constructed and the 
which the 
tied onto that 


convinced that it is absolutely storm-proot 


ner in house is 
makes im 
helheve that if a 


should 


storm 
wreck it the hur 
ricane would have actually 
» dig down into the ground 
» get hold of things before 

could demolish the struc 
ture 

I do not see how it could 
he blown off the founda 
tion, but even if that hap 
pened I am of the opinion 
that the framework of this 
iouse would still hold to 
yether, because it is so well 


bualt und = so thoroughly 


braced 

Not only has it been 
fortified against the ele 
nents, but the manner in 
which the southern pine 
Trame as been put together 
should prevent sagging of 
floors, ceilings, walls and 





corners and it should prove 


an ideal house, from a 


Hlouston 


onstruction standpoint, in 


every respect 


Undoubtedly what im 
presses those familiar with mechanical work, said 
Mr. Arbing, is the trussing and bracing throughout 


this house. My department has nothing to condemn 


this job, but we find numerous things which we 


praise. 


The building inspector has visited the con- 
struction work a number of times and has ob- 


served the work through various stages that 
began with the foundation. He declares that 
the demonstration is of great value to the pub- 
lic and that a most convincing message is being 
presented. He complimented the Southern 
Pine Association and all of those who are tak- 
ing part in the demonstration. 

This is the final week of the demonstration 
period so far as the framework, which is being 
built exclusively of trade-marked and grade- 
marked southern pine, is concerned. Mechan- 
ics under the direction of the Witte Construc- 
tion Co., buitder of the house, have carried 
their work now to a point where the exterior 
and interior finishing work will each day “cover 
up” the details of the frame part of the job 


New Plant Buys Dry Ki'ns 

RoBINSONVILLE, N. C., Sept. 26.—The new 
hardwood plant now under construction here 
for the Bemis Lumber Co. will use three dry 
kilns of the Moore Moist Air type. An or- 
der for these kilns which includes fireproof 
doors and temperature and humidity record- 
ing and controlling instruments, has been 
placed with the Moore Dry Kiln Co., Jack- 
sonville, Fla. These kilns will be installed at 
the plant in October. 


Date of New Texas Rates Uncertain 


Houston, TEX., Sept. 26.—Lumbermen in 
Texas, as well as those who ship lumber into 
this State, are greatly interested in the new 
Loutsiana and Texas to Oklahoma group rates 
that are scheduled to become effective Oct. 15. 
\lthough scheduled for that date, these new 
rates, which substantially are a reduction of 
; cents under the present group rates. are more 
or less in a state of uncertainty as to their 
effective date. The railroad commission of 
Texas has issued an order making the new 
rates effective Oct. 15.. The interstate tariffs 
Southwestern lines 63-S and Southwestern 
lines 48-U, to be published Oct. 1, make the 
rates effective Nov. 15. These cover inter- 
state rates from Louisiana and Arkansas to 
Texas and from Arkansas, Louisiana and 
lexas to Oklahoma points. The carriers have 
made application to the Interstate Commerce 
Commission to make these tariffs effective on 
one day's notice, it being their intention to 
make them effective Oct. 15. Should the com- 
mission deny this petition, it is expected that 











better built home of southern pine as tt appeared when the 
framing was nearing completion 


a petition will be forwarded to the railroad 
commission of Texas to make the Texas in- 
trastate rates effective Nov. 15. All the rail- 
road agents in Texas will soon have notice as 
to the effective date of the new lumber rates, 
and lumbermen are advised to keep closely 
in touch with the situation. 


Southern Pine July Costs 


NeW Or.EANsS, La., Sept. 26—The Southern 
Pine Association has issued its cost statement 
for July, this being a summary of the average 
cost per thousand feet, board measure, of pro- 
ducing and shipping lumber, not including in- 
terest on loans or invested capital. The re- 
port shows the average cost of producing 
southern pine, including stumpage, in July was 
$26.27 a thousand feet. This is based on re- 
ports from 75 concerns operating 83 mills that 
produced 237,533,929 feet. This was 8 cents 
higher than the average cost for the previous 
month, and 2 cents higher than the average 
cost during July, 1926. On a reported produc- 
tion of 1,769,971,279 feet the average cost for 
the first seven months of this year was $26.15. 
The cost reports for July cover a range from 
a low figure of $21.14 to the high figure of 
$33.27. Of the mills reporting, 39 had costs 
less than the average of $26.27. 


Hickory Company Organized 

WINNFIELD, La., Sept 26—The Southern 
Hickory Co.. recently has been organized by 
local lumbermen at this place and is installing 
a factory to manufacture dimension lumber 
for wood-consuming industries that use south- 
ern hardwoods, including hickory, oak, ash, 
gum and beech. It is expected that the plant 
will soon be in full operation and as the com- 
pany has available a supply of timber for 
many years it bids fair to become an impor- 
tant industry in this section. 


To Reforest Mississippi Lands 


Jackson, Miss., Sept. 26.—A movement has 
heen set on foot to reforest 600,000 acres of 
land in south Mississippi, and, according to 
information received from the office of the 
forestry commission, this work will soon begin. 

Under the plan worked out by the State 
forestry commission and large landowners of 
the district to be protected, a voluntary tax of 
5 cents an acre will be levied on the land set 
apart for the patrol. The landowners will 
pay 3 cents an acre and the forestry commis- 
sion has appropriated 2 cents an acre. The 
funds will be expended by the commission with 
the advice and help of the Federal Forest 
Service and the landowners. Three hundred 
thousand acres have already been signed up. 

K. E. Kimball, forester, will be in charge 
of the work. The present plans call for at 
least two sub-districts with rangers in each 
district. These will be experienced woodsinen 
who know and can tell of the economic value 
of pine trees and of how to prevent forest 


fires. They will patrol the territory on horse- 
back, distribute literature and organize fire- 


fighting units. 

Towers will be erected at strategical places 
and a man will be employed to make regular 
visits to each tower and scan the horizon for 
fires. By telephone and other means of com- 
munication he will assemble men to put out 
any fires discovered. This plan is almost the 
same as the one now being carried out by the 
Southern Paper Co., at Moss Point, where 
50,000 acres are being reforested. 


Show Miniature Sawmill at Fairs 


New Oreans, La., Sept. 26.—D. B. Dem-- 


eritt, extension forester of the Louisiana State 
University, reports that in response to re- 
quests from the various parish and sectional 
fairs, seven forestry and sawmill exhibits have 
been prepared for display, by the forestry di 
vision of the Louisiana conservation depart- 
ment. The exhibit, measuring 10 by 20 feet, 
depicts a permanent sawmill operation, includ- 
ing miniature sawmill, logging road, fire tower, 
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fire lines and telephone system. There is also 
an illustration of modern  timber-cutting 
methods. A second section shows how waste- 
ful timber practices, carelessness about fires 
etc. have denuded the timber lands and pre- 


vented their reforestation. Sixteen of the ardwood lumber daily. 
fairs to be held in Louisiana this fall have more than $1,000,000 
asked for these exhibits, indicating a growing sawed a log. 

popular interest in the problem of maintaining annual payroll and 


and perpetuating Louisiana’s forest industries. $1,000,000. The 


Big Hardwood Plant Operating 
Pickens, S. C., Sept. 26—The Appalachian 
Lumber Corporation has put into operation its 
big plant at Pickens, sawing 110,000 feet of 


at Pickens 
It employs 1,100 persons and its The 
supply bills will exceed 
manufactured 


amount to 2,200 cars annually with 1,000 cars 
of by-products and its output will be shipped 
to all parts of the United States, Europe and 
South America. 

This is a 3-band mill and is the largest 
hardwood plant in the Appalachian region and 
one of the largest in the United States. 
company owns in this section 60,000 
acres of what is considered to be the finest 
hardwood in the United States. 


The company invested 
before it 


lumber will 











therein. 


The gang saw cuts the slabs into many, many 
boards. Some gang saws cut as many as 48 pieces 
at one sitting. Contrary to the common belief the 





“The gang saw operator takes his hat and one shoe off” 


gang saw is not one saw operated by a gang of men 
but a gang of saws operated by one man. Before 
starting his saws in the morning, the gang saw opera- 
tor is required to go over his equipment thoroughly 
and ascertain that all the parts are there and in proper 
working order. This being done he then takes his hat 
and one shoe off and sings “Hail, hail the gang’s all 
here.” 

From the gang saw the lumber goes next to the 
trimmer. The trimmer consists of a series of circular 
saws set 134 feet apart or some such distance. The 
function of the trimmer is to cut the boards into de- 
sired lengths and the operator is called the trimmer 
man. He sits in a little box-like compartment above 
and in back of the saws. Each saw is controlled by a 
key like those of a typewriter and the keyboard is not 
unlike a typewriter keyboard. In order to qualify for 
his position, the trimmer man must be an expert ste- 
nographer and must be able to write 92 words a min- 


A TALE OF A 


All rights reverse 


[By Richard Francis Clancy | 


Note: This is the sixth instalment depicting in a humorous way the operation of a sawmill and the men employed 

The first instalment appeared on page 46 of the July 2 issue; the second on page 42 of the July 16 issue; third on page 
51 of the July 30 issue; fourth on page 55 of the Aug. 20 issue; fifth on page 56 of the Sept. 10 issue. 
cluded in a succeeding issue of the American LUMBERMAN.—EbITOR. 


SAW MILL 








The story will be con- 


ute, Pacific coast time. He must also be able to play 
the piano fluently, to lace his shoes blindfolded and 
to scratch his head with one hand while eating an ice- 
cream cone with the other. All this is necessary in 
order that his fingers may become nimble and dex- 
terous. 

Now that the cants have been edged and trimmed 
nicely, some of them are started on their way to the 
resaw which is the next stop. The cants are run 
through the resaw and sawn lengthwise into two. All 
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“The trimmer man must be an expert stenographer 


men working on the resaw must have rips in their 
shirts and trousers as a sort of emblem of their par- 
ticular vocation. 


{To be continued. This fascinating story, now nearing its end, will 
be concluded in a subsequent issue.—Eptror. | 
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LADDERS 


Spruce Fir 
BLUE RIBBON LINE 


Outstanding 
Superiority Excellence 
Safety Service 


Catalog and profit 
producing prices 
upon request. 


The Goshen 


Manufacturing Co. 


600 Reynolds Street 
GOSHEN, INDIANA 



































Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Grand Rapids, Mich. 


Newberry, Mich, 














































Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 


Denver 
San Francisco 


No.1 


Wire Rope for | 








What she Associations Are 
Planning and Doing 


Oct 4-7—Southern Pine Association, Trade ex- 
tension, End-matched and Cut-to-length bu- 
reaus, New Orleans, La. Special Meetings. 

Oct, 6—Empire State Forest Products Association, 
Syracuse, N. Y. Headquarters. Hotel Onondaga; 
meetings, College of Forestry Building, Annual. 

Oct. 10-12— National Lumber Trade Extension. 
Meetings of sales managers and salesmen, asso- 
ciation secretaries, and trade extension com- 
mittee, Stevens Hotel, Chicago. 

Oct. 11-12—Appalachian Hardwood Club, Sinton 
Hotel, Cincinnati, Ohio. Annual. 

Oct. 13-14—National Association of Wooden Box 
Manufacturers, Roosevelt Hotel, New York 
City. Semiannual. 

Oct. 15—East Texas Mill Managers’ Association, 
Lufkin, Tex. Monthly meeting. 

Oct. 17-18—Wood Industries Division, American So- 
ciety of Mechanical Engineers, Grand Rapids, 
Mich. 

Oct. 19.—West Side Hardwood Club, Pine Bluff, 
Ark. Annual, 


Oct. 19-20—North Carolina Pine Association, at 
plant of A. CC. Tuxbury Lumber Co. and 
Francis-Marion Hotel, Charleston, S. C. Semi- 
annual. 


Oct. 22.—Louisiana_ Retail Lumber Dealers’ Asso- 
ciation, Baton Rouge, La. 

Oct. 25-27—Southern Logging Association, Roose- 
velt Hotel, New Orleans, La. Annual. 

Oct, 28-29—Alabama Lumber & Building Material 
Association, Battle House, Mobile, Ala. Annual. 

Nov. 1-3—Associated Cooperage Industries of 
America, Peabody Hotel, Memphis, Tenn. Semi- 
annual 


Nov. 8-9—Florida Lumber & Millwork Association, 
 —~-_ccres Hotel, Miami, Fla. Quarterly meet- 
ng. 

Nov. 9-10-11—Concatenated Order of Hoo-Hoo, Col- 
umbus Hotel, Miami, Fla. Annual. 


Nov, 10-12—California Retail Lumbermen’s Associa- 
tion, Alexandria Hotel, Los Angeles, Calif. 
Annual. 


Nov. 14—Loyal Legion of Loggers & Lumbermen, 
Portland Hotel, Portland, Ore. Semiannual 
meeting board of directord. 


Nov. 16—Southern Cypress Manufacturers’ Associa- 
tion, Jacksonville, Fla. Semiannual. 

Nov. 16-17—Commercial Forestry Conference un- 
der Auspices Chamber of Commerce of the 
UL. S., Chicago 

Nov. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel. Atlanta, 


Ga. Annual. 
PPS S SS ELE ESE 


Southern Logging Program 


New Orteans, La., Sept. 27.—Announce- 
ment is made by Clarence Vandercook, logging 
superintendent of the Long-Bell Lumber Co., 
Quitman, Miss., and president of the Southern 
Logging Association, that the association will 
hold its annual meeting on Oct. 25, 26 and 27 
at the Roosevelt Hotel, this city. A program is 
being prepared that promises to be of unusual 
interest and of practical value in logging oper- 
ations in many ways. The program, so far as 
completed, follows: 

Logging After the Flood—Difficulties encountered 
and overcome in tree cutting, railroad operation, 
skidding and loading. 

Use of Trucks and Tractors—Data are being se- 
cured from various sources covering all kinds of situa 
tions which will be the most complete investigation 
ever undertaken. 


Some Phases of Small Mill Operation will be dis- 
cussed by R. D. Garver, of the Forest Products 
Laboratory, Madison, Wis. Mr. Garver has been 
making a study of this subject in several southern 
States. 

Utilization and Management will be considered by 
V. H. Sonderegger, forest engineer, New Orleans, 
covering under utilization: (a.) Log cutting—1. Elimi- 
nation of lost lengths; 2. Relation of stumps to in- 
creased grade and number of logs; 3. Short and long 
logs as to economy. (b.) By-products—1. Piling from 
tops; 2. Pulpwood disposal; 3. Charcoal; 4. Hardwoods, 
specialty stocks, staves, stave bolts, ties, pulpwood. 
Management: (a.) Waste problem with relation to 
salvaging junk; (b.) Methods of efficiency; reduction 
of logging costs by selective logging. 

Fire Prevention, C. F. Evans, of Forest Service in 
charge of cooperative work with the States in the 
South. 


Laying Out a New Operation—R. K. McKenna, 


logging superintendent Brown Florida Co., Cary- 
ville, Fla. 

Railroad Construction in Gumbo—U. Z. Youngblood, 
Long-Bell Lumber Co., Doucette, Tex. 


Logging Costs—C. A. Bauer, statistician of the 
Southern Pine Asociation, has prepared a compila- 
tion of experiences of subscribers of the Southern 
Pine Association from 1919 to June 1927 inclusive. 

Buying Logs—C. F. Gardinier, Wausau Southern 
Lumber Co., Laurel, Miss. 

Logging With Tractors—D. C. Gleason, logging 
superintendent, Sumter Lumber Co., Electric Mills. 
Miss. 

Logging With Mules—J. D. Keys, E. 
Lumber Co., Riderwood, Ala. 


E. Jackson 


There will also be a paper on tree diseases and 


diseases of lumber. 
‘Se eae aeaeaeans 


Carolina Pine Semiannual Date 


Norro_k, Va., Sept. 26.—Announcement is 
made by the North Carolina Pine Association 
that its semiannual meeting will be held Oct. 
19 and 20 at Charleston, S. C. Expectations 
are to have two meetings on Oct. 19 at the 
plant of the A. C. Tuxbury Lumber Co., one 
a school of inspection and the other a con- 
ference of mill operators. On the same even- 
ing the association members expect to be en- 
tertained at Fort Moultrie by Col. R. John 
West and Jack Oliver. The regular meeting 
of the association willbe held on Oct. 20 at 
the Francis-Marion Hotel. 


Coopers Plan Semiannual 


St. Louts, Mo., Sept. 28.—The twelfth semi- 
annual convention of the Associated Cooperage 
Industries of America will be held at the Pea- 
body Hotel, Memphis, Tenn., Nov. 1, 2 and 
3, it is anneunced by Charles G. Hirt, secretary 
and manager of the association. “Constant 
changes are taking place in the method of mar- 
keting agricultural and manufactured products 
in which the cooperage industry is vitally con- 
cerned,” states Mr. Hirt, “and the Memphis 
meeting will be a most opportune time for 
cooperage men to get together and decide upon 
the proper course to pursue in protecting their 
interests, as well as to make plans for stimu- 
lating the consumption of wooden barrels.” 


Southern Pine Trade Promotion 


New Oreans, La., Sept. 27.—In an an- 
nouncement concerning the trade promotion 
meeting of the Southern Pine Association to 
be held here Oct. 5 and 6, Secretary-manager 
H. C. Berckes states that the subscribers, as 
never before, are intensely interested in the 
merchandising end of southern pine. At the 
June semiannual meeting attention was called 
to the fact that in certain cities of the North 
the tendency is to use lumber of poor quality. 
To remedy this situation the association has 
been working on a campaign which will be re- 
ported on to the subscribers and committees. 
Other trade promotion activities of the asso- 
ciation which have been carried on during the 
summer will be discussed and plans adopted 
for the fall and winter campaign of advertising 
and trade promotion. All subscribers of the 
association are invited to attend the coming 
meeting. 


Ohio Foresters in Fall Meet 


PortsMouTH, Onto, Sept. 26.—The usual 
fall field meeting of the Ohio Forestry Asso- 
ciation was held at Dean’s forest in Lawrence 
County, a short distance from this place, Sept. 
23 and 24, with an extra good attendance. 
The meeting was in the nature of an inspec- 
tion of the Dean forest preserve, which con- 
sists of 1,900 acres of which 1,500 acres have 
been under the control of the Ohio forestry de- 
partment for twelve years. This tract is cov- 
ered with a growth of excellent second growth 
hardwoods and some pine. After an inspection 
of the preserve, made by motor car, a camp 
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fire was built in the evening, when short talks 
were made by J. J. Crumly, assistant forester, 
who presided in the absence of State Forester 
Edmund Secrest; O. A. Alderman, Chillicothe, 
secretary of the association; Prof. Hines, cura- 
tor of the museum of natural history at the 
Ohio State University; B. F. Leete, assistant 
forester in charge of forest protection; F. W. 
Dean, extension forester, and Assistant Forester 
R. R. Paton. 

The second day was taken up with a trip 
to the fire lookout tower of the preserve, lo- 
cated on a knob 1,000 feet above sea level and 
60 feet above ground, where a fine view was 
secured. Many ladies were present. 


Dense Pine Manufacturers Elect 

JACKSONVILLE, FLa., Sept. 26—At a meet- 
ing of the Florida Dense Long Leaf Pine 
Manufacturers, held in the Mason Hotel here, 
Sept. 20, the following officers were elected 
for ‘the ensuing year: 


President—E. T. Roux, 
Fila. 


Treasurer—M. M. Bond, Bond Lumber Co., Lake 
Helen (re-elected). 


Roux Crate Co., Bartow, 


Secretary—J. B. Harris (re-elected). 

Executive committee—W. C. Sherman, St. Andrews 
Bay Lumber Co., Millville, chairman; M. UL. 
Fleishel, Putnam Lumber Co., Jacksonville; A. M. 
Focte, J. M. Griffin Lumber Co., Holopaw; J. S. 
Foley, Brooks-Scanlon Corporation, Eastport; and J. 
= Arnold, J. Ray Arnold Lumber Co., Grove- 
and. 

The meeting brought out an attendance of 
nearly a hundred percent, there being only one 
member not having representation. Many mat- 
ters pertaining to the’ future activities of the 
association were handled and plans laid for 
the continuance of the intensive trade exten- 
sion program. The association has been very 
active and is in excellent financial condition, 
as shown by the report of Secretary Harris. 
The organization maintains field representa- 
tives in several sections of the United States 
whose duty it is to bring before the users of 
lumber the proved advantages of using Florida 
dense longleaf pine for certain structural pur- 
poses. A large office force is maintained for 
the purpose of mail advertising and informa- 
tion concerning longleaf pine is being sent out 
at all times. 

Among the member mills represented at the 
meeting were: Roux Crate Co., Bartow; Bond 
Lumber Co., Lake Helen; St. Andrews Bay 
Lumber Co., Lake Wales, Sherman and Mill- 
ville; Putnam Lumber Co., Jacksonville; 
Brooks-Scanlon Corporation, Eastport; J. M. 
Griffin Lumber Co., Holopaw; J. Ray Arnold 
Lumber Co., Groveland and McGowin-Foshee 
Lumber Co., Willow. 


Alabama-Florida Mill Managers Meet 


TuscaLoosa, Axa., Sept. 26—The meeting 
of the Alabama-West Florida Mill Managers’ 
Association, held at the plant of the Kaul Lum- 
ber Co. at this place last Tuesday, was well at- 
tended and those present showed much inter- 
est in the equipment used by the Kaul com- 
pany in its sawmill operations. After a gen- 
eral inspection of the plant, the members were 
shown through and closely inspected the end- 
matching mill recently installed by the Kaul 
Lumber Co. Here they were shown the meth- 
ods by which flooring, ceiling, sheathing and 
siding are end-matched, and how, through the 
end-matching process, grades are raised and 
waste reduced. The internal fan circulating 
ilns, recent installations, also were shown and 
the kiln drying results obtained were ex- 
plained. It was said that through control of 
heat and humidity, these kilns almost entirely 
eliminate the usual kiln defects in lumber. 

Luncheon was served at the Kaulton Inn, 
after which the members discussed their va- 
rious operating problems. The principal dis- 
cussion centered around the merits of end- 
matched lumber and the large saving resulting 
to the benefit of the consumer through the use 
of end-matched stock. 


The next meeting probably will be held 
in Mobile during the latter part of October. 
The retail lumbermen of Alabama plan to 
meet in that city during October and it is ex- 
pected that the mill managers will hold their 
meeting at the same time. Among those pres- 
ent at the Tuscaloosa meeting were: W. T. 
Neal, T. R. Miller Mill Co., Brewton, Ala.; 
W. T. McGowin, W. T. Smith Lumber Co., 
Chapman, Ala.; S. H. Vredenburgh, Vreden- 
burgh Saw Mill Co., Vredenburgh, Ala.: 
Charles Gandy, Birmingham, Ala.; Nathan 
Sellers, New Orleans, Ala.; A. M. Cook, W. P. 
Brown & Sons Lumber Co., Fayette, Ala.: 
M. H. Bissell and F. C. Reynolds, Marathon 
Lumber Co., Laurel, Miss.; W. M. Nichols, 
John Sandahl, W. E. Moore and C. T. Hen- 
ley, Pioneer Lumber Co., Elrod, Ala.; F. J. 
3urroughs and J. E. Holt, Sipsey Valley Lum- 
ber Co., Buhl, Ala., and E. N. Niehuss and 
A. C. McKnight, E. E. Jackson Lumber Co.. 
Riderwood, Ala. 


Good Lumber Publicity 


LAKELAND, Fr La., Sept. 26.—The publicity 
campaign of the Florida Dense Long Leaf Pine 
Manufacturers’ Association has taken on what 
may turn out to be the most important phase 
of any of the movements looking to more prac- 
tical and effective merchandising. In a series 
of talks to the luncheon clubs of Lakeland last 
week, W. R. Clark, special agent, presented di- 
rectly to the business men a series of argu- 
ments that they can understand, and that edu- 
cate them on how to demand what they like in 
the materials that go into the houses they build 
or repair. 


In proof that the plan is working as good 
publicity, an editorial is quoted from the Lake- 
land Evening Ledger to the effect that “it 
stands to reason that timber which has ma- 
tured in this State is best suited for construc- 
tion in this State,” and that “while growing it 
must stand the stress of wind and rain and 
face the conditions which are required of build- 
ing material for dwellings.” 


The Ledger goes on to say that these points 
made by W. R. Clark were favorably received 
at the hands of the Rotary and other clubs, and 
concludes that “if Florida timber is the proper 
material, there ought to be as much propaganda 
for it as there has been for foreign covering, 
and we might use more of the home product.” 


A business leader who built a $10,000 house 
of wood—all wood—said, after hearing the 
talk by Mr. Clark: “I think this is worth 
while. It’s the first time we ever heard from a 
man supposed to know, why I should use 
Florida pine and cypress, or, for that matter, 
why I should use any particular product ex- 
cept where he was trying to sell me the thing 
he was boosting. I’d like to know why I 
should use any special thing and the only man 
who can tell me is one who has studied the 
product and knows about it.” 


Present plans contemplate still further pub- 
licity of this kind. It is proposed to prepare 
talks to and for teachers and parent-teachers’ 
associations, giving in detail reasons for uses 
of woods and why they are best in certain 
places. These will begin, if they are finally 
adopted, at the forestry end, showing merit of 
natural qualities. This will be followed by in- 
formation as to milling and seasoning and per- 
haps grading ‘in the sense of knowing good 
from bad. “Why not teach every person who 
may build what constitutes good lumber?” 
asked the business man quoted above. “Why 
not even educate a man’s wife to know it also? 
They pay the bills. And, besides, if we fix it 
so only good lumber can get into houses, and 
the best materials for particular jobs be used, 
buildings will last longer and look well longer, 
and create a better feeling for lumber because 
it does ‘make the grade’ and hold it.” 

An architect of Lakeland, after Mr. Clark 
had spoken to the Kiwanis Club, of which he 
is a member, said: “That’s a good line you 
are on. I’d like to go fully into the whole 


for Good Lumber 


call Virginia 0200 


Guaranteed according to 
Ass’n rules, with satisfac- 
tion to you and your cus- 
tomer, or moneyback. Over- 
night delivery within 100 
miles on orders wired or 
phoned our expense before 
noon, Over a million ft.of 
lumber and flooring car- 
riedin Bartholomew’s new 
steam heated warehouse 
to supply you quickly. Earl Bartholomew 


LOOK THESE ITEMS OVER:— 

OAK AND MAPLE FLOORING — carloads from mill, 
quick local shipments from Chicago. 

TENN. ROUGH CEDAR BOARDS — A.D. or K.D. 
Rough or dressed. 

AROMATIC RED CEDAR LININGS — Kiln dried, 
packed in heavy cartons, free. 

KILN DRIED PHILLIPINE MAHOGANY ~— Rough, 
long lengths, all thicknesses, at low prices. 

KILN DRIED SOUTHERN HARDWOODS ~— Ash, 
gum, poplar, etc. 





Flooring shipped direct from mill, or locally from Chicago. 
Any quantity, delivered anywhere. Wire our expense 
for prices. 








New Address—3403 West 48th Place, Chicago. Phone Virgima 0200 
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Something 
entirely 


NEW 
ve ee a 


DUCK 
APRONS 


MUCH 
BETTER 
QUALITY 


YET— 
Cheaper than Many Old-style 
Patterns 


The famous “N.S.” made from this 
special duck (our own brand) with 
four thread-tacked reinforcements 
‘ and stitched across bottom of pock- 
ets, makes the most servicable, most 
lasting, most comfortable and most 
economical apron ever designed. 


You Will Like the Price. 


Allied Cloth Specialties, Inc. 


Dept. BA. GREENVILLE, OHIO 























va Established 1847 

C. B. Richard & Co. Foreign Forwarders, 

29 Broadway, NEW YORK Customs I claece of 

Ocean Freight and discount drafts 

Brokers for exports & imports 
Special department handling export lumber shipments J 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ors. 431 S. Dearborn St., Chicago, Ill. 
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PINE 
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We want every buyer to know 
that we maintain a well rounded 
stock of California White and Sugar 
Pine at St. Louis for immediate 
shipment L. C. L., mixed with other 
woods or in straght cars. 27 R. R.’s 
to ship over. 


> 


Let us have your inquiries. 
dul 1US oO 


Cicer 


LUMBER 
St. Louis, Mo. 





‘ in 








Remember the 
New Name— 


“American Beauty” 
SEALED - PACK=D 


TRIM 








“Carefully Selected, Fully Protected’’ 


OAK—YELLOW PINE—GUM—BIRCH 
DOOR AND WINDOW TRIM 


Cut to length, carefully wrapped in moisture proof paper, 
Write for Prices. Straight or Mixed Cars, 


The West Cleveland Trim Co. 
CLEVELAND, OHIO J 


Buuce Oak FLOORING .... 


erates. dr 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 


West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 















































question with you.” A prominent dentist said 
he’d never understood that one kind of pine 
was sO important as compared to others, and 


an insurance man grew enthusiastic about 
cypress after he had heard Mr. Clark and 
others tell about it. All of which is not so 


important, think those who watch events, as 
related to woods, but very important as point- 
ing a way to a merchandising policy that may, 
even promises to, get somewhere. 


HOO-HOO DOINGS | 


Twin City Club Installs Officers 


MINNEAPOLIS, MINN., Sept. 27.—Martin L. 
Jordan, new president, and other officers of 
the Twin City Hoo-Hoo Club, were installed 
at the first autumn luncheon of the club at the 
Radisson Hotel last Thursday. The club 
listened to a review of its activities in thie 
last year, submitted by chairmen of various 
committees. Dedication of a club house for a 
Boy Scout troop sponsored by the club; va- 
rious sports activities; and codperation with 
the Friends of Forests and community fund 
movements were mentioned. 

Roy Thompson, for many years an active 
member of the club, died recently and the 
club adopted resolutions of sympathy to be 
sent to the family. 


Hoo-Hoo Appointments Announced 


St. Lours, Mo., Sept. 27.—Appointments of 
the following were announced at Hoo-Hoo 
International headquarters here today: 

Frank A. Hofheins, Weatherbest Stained Shingles 
Co., Vicegerent Snark for the North Tonawanda (N. 








New York Hoo-Hoo to Open Season 

New York, Sept. 26.—The fall and winter 
season of the New York jurisdiction of Hoo- 
Hoo will be ushered in with a dinner and en- 


tertainment at the National Republican Clu! 7 


on Oct. 4. There will not be a concatenation. 
An important business meeting will be held in 
connection with the dinner, at which officers 
will be elected for the Hoo-Hoo year. The 
question of New York representation at the 
Hoo-Hoo Annual in Miami next November 
will be taken up and the local jurisdiction will 
determine whether it will seek the 1928 con- 
vention. Activities for the coming season 
locally also will be outlined. 


. . 

Saw Logs Fifty Years in Water 

MINNEAPOLIS, MINN., Sept. 27—The fina! 
chapter of an industry, which once was thriv- 
ing in this section, is being written after three 
years of intensive work. It is the twilight 
of lumber milling business on the upper Mis- 
sissippi. 

The final chapter is that of reclaiming logs, 
heavy with water but well preserved, from the 
river bottom, where some of them might have 
laid for half a century when the first drive 
was accomplished. 

At a point near St. Cloud the logs have 
been reclaimed. This year about 400,000 feet 
of lumber has been sawed from the logs 
reclaimed from the river bottom. The lumber, 
all of it said to be. of excellent quality, has 
been piled near St. Cloud and has been sold to 
a Chicago firm. It is to be sent to Chicago 
soon to be used by builders. 

The sawing at St. Cloud has been under 
the direction of Paul Popilek, who said that 
in the last three years between 500,000 and 








Write to the 





A new edition of “Touch Wood!’ is out. 


A new term of school is beginning. 


Order your copies now! 


AMERICAN LUMBERMAN for particulars 




















Y.) district, a newly created Vicegerency and the only 
one in New York State outside of New York City. 

George IT. Barner, Barner-Mead Lumber Co., Vice- 
gerent Snark for Cleveland (Ohio) district, succeed- 
ing Tom Gray, of the Gray Lumber Co. 

It also was announced that a concatenation 
will be held at Sherman, Tex., with the Den- 
ton and Sherman Hoo-Hoo clubs cooperating, 
on Oct. 22, with Pleas O. Leslie. of the 
Galbraith-Foxworth Co., Denton, Viceregent 
Snark, in charge. 


South Benders Install Officers 

Soutu Benp, Inp., Sept. 26.—New officers 
of the South Bend Hoo-Hoo Club were in- 
stalled at a dinner recently in the Oliver Hotel 
here. The dinner was the first of the regular 
fall season. Joseph Farrell, of Goshen, Ind., 
retiring president, was presented with a gavel. 
James Taylor made the presentation on be- 
half of the club. The new officers who were 
installed are: President, C. R. Moore; vice 
president, C. W. Schadt and secretary-treas- 
urer, Charles Huff. The members of the 
club were the guests of the Lowe Lumber Co., 
of Mishawaka, Ind., at the dinner, and the 
River Park Lumber Co., of South Bend, pro- 
vided the entertainment. It was announced 
that the next meeting of the club will be held 
in Goshen. 


600,000 feet of lumber has been made from 
logs taken from the river. In 1925, when the 
operations were started, about 100,000 feet was 
sawed but last year the operations were light 


The river has yielded in two years about 
7,600 logs and these once were owned by 


former logging concerns when their value was 
not so great as it is today. Many of the logs 
originally were the property of the Weyer- 
haeuser interests. A state checker has been 
assigned to the scene of these operations and, 
as each log bears the stamp of the owner, 
credit is given to the original owner. 


As near as can be ascertained, some of the | 


logs have been in the river at least fifty years. 
The water has preserved them and the lumber 
is as good as any sawed in the earlier days 


THe Circuir Court of Appeals recentl) 
handed down a decision that a county is 
held liable to pay for improvements author- 
ized and ordered by its commissioners. ‘The 
court held that the plaintiff could obtain 


_ 


ik 
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a judgment against the county, payable out 7 


of an assessment levied against the benefited 
lands and thereby secure a writ of mandamus 


to require the board of county commissioners | 


to levy and collect the assessment. 
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LinERAL, Kan., Sept. 27.—Practically every 
retail lumber dealer in southwest Kansas and 
the panhandle sections of Oklahoma and Texas 
attended the “get-together” meeting held here 
Sept. 23, and some of them showed their great 
interest in the gathering by driving more than 
200 miles to attend. It was one of the most 
interesting regional meetings that he has at- 
tended, E. E. Woods, secretary of the South- 
western Lumbermen’s Association, said. When 
it is taken into account that this region is 
sparsely settled, the fact that sixty-three re- 
tailers were in attendance is significant of the 
interest that retailers are taking in getting new 
ideas for lumber merchandising. Of those who 
attended, thirty-nine were from Kansas, six- 
teen from the Oklahoma panhandle and seven 
from Texas. 

The meeting last Friday was the first of the 
kind ever held in this section and it is sig- 
nificant that every man stayed throughout the 
session, which was continuous from 2 to 6 
o'clock. The meeting was arranged under the 
joint auspices of the Southwestern association 
and a local committee consisting of J. N. Max- 
well, frank W. Fortna and Paul McHargue. 
of Liberal. Ralph E. Colvin, general manager 
of the Star Lumber Co., of Liberal, acted as 
chairman of the meeting. A wide variety of 
subjects was discussed and nearly every dealer 
present joined in the discussion at some stage. 

E. E. Woods led off after the meeting was 
called to order and warmly congratulated the 
local committee for its success in bringing such 
a large group together and especially expressed 
appreciation of the presence of the Texas dele- 
gation. He spoke of the great benefits to be 
derived from this form of association activity, 
and spoke at length on the subject of the bet- 
ter merchandizing of lumber. 


Dealers Relate Their Experiences 

I. C. Huff and A. L. Hubert, competitors at 
Hooker, Okla., made very interesting talks on 
their success in educating their trade to the 
use of short lengths by codperation in selling 
such material. Of the dealers present only four 
made any claim to success in selling short 
lengths, but others said they had learned from 
the talks a great deal that would help them 
further the short lengths business in their 
vards. 

The new fir Rail C list came in for consid- 
erable discussion, and the inclusion of short 
odd lengths under its provisions by the west- 
ern mills was severely condemned. 

J. E. Hill, of the Panhandle Lumber Co.. 
Amarillo, Tex., took an active part in al! of 
the discussion. He stressed the great ad- 
vantage the lumber retailer has in controlling 
the transaction when contracts are let by work- 
ing hand in hand with the contractors and me- 
chanics, instead of independent of them. He 
cited as an example the local manager of 
one of the Panhandle company’s yards who 
worked up a prospect, sketched out a barn plan 
on a hoard, sold the job and provided the con- 
tractor. Asa result of that one piece of work 
five more bills were sold, almost identical. He 
said he did not favor dealers attempting to 
sell the completed home or other job. 

The outstanding address of the afternoon 
was by C. C. Isely, of Dodge City, Kan., whose 
talk was calculated to awaken any lumber 
dealer from his lethargy. He said that the 
lumberman should contend for a larger share 
of the consumer’s dollar and he cited the fact 
that the C. C. Isely Lumber Co. and the Ana- 
walt-Campbell Lumber Co., which are com- 
petitors at Dodge City, are now engaged in a 
regular schedule campaign of codperative 
advertising. These advertisements stress the 
lact that home ownership is profitable and 
that money invested in improvements not only 
Is profitable to the investor but is of benefit 
to society as a whole. He said there should 
€ a closer codperation between the manufac- 


turers of building materials and the retail dis- 
tributers in their advertising appeal to the 
public. 

The meeting developed the fact that a cus- 
tom has developed in that section of whole- 
salers and manufacturers selling materials di- 
rect for elevator and bridge construction, to 
the detriment of the local retailer’s business. 
This practice was condemned and steps will 
he taken to stop it. 


Will Repeat Meeting Next Year 


A telegram was received from Kennett Hud- 
son, president of the Southwestern association, 
now on his way home from California, con- 
gratulating the dealers on their meeting and 
expressing regret over his inability to be pres- 
ent. 

Following the meeting a delightful dinner 
was served at the Cimarron Hotel, after which 
there was informal discussion until 9 o'clock. 
The meeting showed such a solidarity of in- 
terests in this great wheat producing section, 
not limited by State lines, and so well pleased 
were all who were present that it was unan- 
imously decided to hold another meeting the 
same time next year in Liberal. It was 
planned at that time to bring along the women 
and expand the social part of the gathering, 
and to include a dance to follow the dinner. 

Those present were: 

L. M. Johnson, E. G. Jones and T. R. Cauthers, 
Ilome Lumber & Supply Co., Ashland, Kan.; G. C. 
Ellison, Houston-Doughty Lumber Co., Protection, 
Kan.; W. E. Snyder, Home Lumber & Supply Co., 
Protection, Kan.; L. B. King, Home Lumber & Sup- 
ply Co., Sitka, Kan.; William C. Washburn, Star 
Lumber Co., Elkhart, Kan.; Fred J. Hermes, Amsden 
Lumber Co., Elkhart, Kan.; J. A. Sealey, Lindas Lum- 
ber Co., Cimarron, Kan.; George Fulkerson, Anawalt- 
Campbell Lumber Co., Cimarron, Kan.; R. Y. Breese, 
Lindas Lumber Co., Dodge City, Kan.; C. C. Isely, 
C. C. Isely Lumber Co., Dodge City, Kan.; J. E. 
Collier, T. M. Deal Lumber Co., Dodge City, Kan.; 
C. T. Benbow, Anawalt-Campbell Lumber Co., Dodge 
City, Kan.; A. W. McCollom, O. L. Sherwood Lum- 
ber Co.. Rolla, Kan.; Jno. A. O'Dell, O. L. Sherwood 
Lumber Co., Ilugoten, Kan.: E, D. Nelson, T. M. 
Deal Lumber Co., Fowler, Kan.; H. H. Hitchings, 
Amsden Lumber Co., Hugoton, Kan.; L. A. Matheson, 
Star Lumber Co., Plains, Kan.; A. J. Barrett, Star 
Lumber Co., Liberal, Kans.; C. J. Sanders, United 
Sash & Door Co., Liberal, Kans.; FE. B. Stakely and 
Frank W. Fortna, Anawalt-Fortna I.umber Co., Lib- 
eral, Kan.; J. N. Maxwell, Paul W. Light & Co., 
Liberal, Kan.; Lee Larrabee, Paul McHargue and 
R. E. Colvin, Star Lumber Co., Liberal, Kan.; John 
Wood, J. M. Wood Lumber Co., Meade, Kan.; J. K. 
Adams, C, D. Johnson Lumber Co., Wichita, Kan.; 
William Davis, Long-Bell Lumber Co., Wichita, Kan.; 
C. E. Cawley, Star Lumber Co., Kismet, Kan.; W. R. 
Berry, T. M. Deal Lumber Co.; Sublette, Kan.; J. W. 
Black, Home Lumber & Supply Co., Englewood, Kan.; 
Homer Bunnell, Anawalt-Campbell Lumber Co., In- 
galls, Kan.; King Collier, Sherwood Lumber Co., 
Hugoton, Kan.; Virgil Sanders, Big Jo Lumber Co., 
Baker, Okla.; A. A. Stalker, T. M. Deal Lumber Co., 
joise City, Okla.; J. D. Colvin, Star Lumber Co., 
Soise City, Okla.; W. H. Vanzeli, Foxworth-Galbraith 
Lumber Co., Boise City, Okla.; J. T. White, Comley 
Lumber Co., Tyrone, Okla.; C. V. Irwin, Big Jo 
Lumber Co., Tyrone, Okla.; R. C. Yarberry, Comley 
Lumber Co., Guymon, Okla.; H. N. Wilkinson, Star 
Lumber Co., Keyes, Okla.; A. L. Hubert, Comley 
Lumber Co., Hooker, Okla.; I. C. Huff, Big Jo Lum- 
ber Co., Hooker, Okla.; C. L. Morgan, Home Lum- 
ber & Supply Co., Gate, Okla.; P. W. Doherty, Home 
Lumber & Supply Co., Forgan, Okla.; C. H. Cress- 
well, Big Jo Lumber Co., Guymon, Okla.; B. A. 
Jones and James M. Davis, Home Lumber & Supply 
Co., Beaver, Okla.; A. H. Ives, Home Lumber & 
Supply Co., Knowles, Okla.; L. Pitman, Big Jo Lum- 
ber Co, Turpin, Okla.; B. E. Shaw, Big Jo Lumber 
Co., Goodwell, Okla.; J. E. Hill and R. B. Wakefield, 
Panhandle Lumber Co., Amarillo, Tex.; Charles W. 
Callaway and Peter R. Krause, White House Lumber 
Co., Perryton, Tex.; W. D. Febbet, Panhandle Lum- 
ber Co., Perryton, Tex.; Fred W. Hood, Panhandle 
Lumber Co., Spearman, Tex.; C. W. Lantz, Big Jo 
Lumber Co., Texline, Tex.; L. K. Whitaker, Roberts 
& Olver, Texline, Tex.; C. P. Congdon, Colorado 
Continental Lumber Co., Denver, Colo.; E. E. Woods. 
Southwestern Lumbermen’s Kansas City, 
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_ Long Supply 
Assured You 


You need no longer worry 
about a dependable mill con- 
nection for your lumber. Do 
as hundreds of other buyers 
have done— 


Stock 


PIN 
Yard and Shed Stock 


Our present timber supply is 
sufficient to keep our mill going 
for years tocome. This virgin 
timber has a soft, even texture 
which enables us to manufac- 
ture lumber naturally suited to 
all building purposes. 


Investigate our facilities for ship- 
ping by rail and water today. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 
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By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 87 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 


LUMBER COMPANY 








St. Louis, Mo. 
= 


epeat Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N.C. PINE Flcrine, Ceiling 
Lens 24 Yellow Pine *pithand 


We are Car and Cargo Shippers. 


ELLINGTON & GUY, Inc., 











Times Dispatch Bidg., 
RICHMOND, VA. 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 
24+ x24—30" 


FOR SALE 33-3: 


IN OAK AND GUM 
Always in Stock 


THE W. A. NOBLE LUMBER COMPANY 


1206 First Nat’l. Bank Bldg., CINCINNATI, OHIO 














2 x 2—30" 


























' Cummer Gypress Go. 


Mi'ls: Jacksonville and Sumner, Fla. 


\Cypress abet 
{ 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City } 
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Ontario Directors in Quarterly 


Toronto, Ont., Sept. 26—The directors of 
the Ontario Retail Lumber Dealers’ Associa- 
tion held their quarterly meeting at the To- 
ronto Board of Trade, on Sept. 22. Chairman 
J. B. Mackenzie, of Georgetown, presided, and 
there were representatives present from nearly 
all parts of the Province. 

The “Build-a-Home-First” stickers issued 
by the association have met with wide ap- 
proval, according to a statement submitted by 
the secretary-manager, and it was decided to 
reduce the price of the stickers so that they 
may be even more widely distributed. 

Chairman J. B. Mackenzie gave an interest- 
ing account of the recent convention of the 
National Retail Lumber Dealers’ Association 
at Tacoma. He outlined the more important 
features of the program that had interested 
him from a Canadian point of view. 

Progress in the development of the associa- 
tion was reported by the secretary-manager 
in connection with the formation of two new 
branches, an eastern Ontario branch, formed 
recently at Ottawa, and a Lake Erie branch, 
formed at a meeting at Simcoe. 

The directors discussed a proposal for secur- 
ing “Build-a-Home-First” metal signs for 
dealers’ trucks. The secretary will endeavor 
to find how many of these signs will be re- 
quired by members, and will submit a report 
along with samples at the December meeting 
of directors. 

The white pine grading rules, put into ef- 
fect early this year by the White Pine Bureau, 
were discussed and a resolution was carried 
approving of the efforts of the bureau to 
standardize grades and stating that it had al- 
ready been a benefit to the retail trade. 

Much of the afternoon session was devoted 
to a discussion of trade extension and adver- 
tising service for retailers. The representa- 
tive of a large advertising agency was pres- 
ent to confer with the directors on these sub- 
jects. One result of the discussion is that 
quotations for an advertising service for re- 
tail lumber dealers were submitted, which met 
with the approval of the directors. The sec- 
retary will ascertain from the members how 
many services can be disposed of and the mat- 
ter will be further discussed at the December 
meeting. 

A code of ethics, as adopted by the Louisi- 
ana Retail Lumber Dealers’ Association, was 
submitted by the secretary, who stated that 
it had met with approval among some of the 
dealers in Ontario, who had asked that it be 
discussed by the directors. The matter, how- 
ever, was considered too important to dispose 
of in the short time remaining, and was laid 
over for the December meeting. 

The special privileges given by railroad 
companies to shippers of doors from British 
Columbia, who are able to send them east in 
the same car as lumber, shingles etc. was dis- 
cussed, on the representations of some dealers 
who feel that the privilege should be extended 
to Ontario manufacturers of sash and door 
also. The matter is still under consideration 
by the association and will probably be fur- 
ther discussed at the next meeting. 

The secretary was requested to give fur- 
ther publicity to the request of the retailers 
that wholesalers in Ontario should accompany 
their invoices with piece tallies. The whole- 
salers have expressed their willingness to do 
so in individual cases, when requested. The 
retailers believe the plan important enough to 
have it made a recognized practice in con- 
nection with all shipments, rather than one 
that depends upon individual request. 

A recent announcement by Premier G. How- 
ard Ferguson, that the Ontario government 
intended in future to stipulate that Ontario 
lumber and wood products should be used in 
Ontario government buildings and _ public 
works, whenever possible, met with hearty ap- 
proval of the directors and a resolution to 


this effect was carried, to be forwarded to the 
government, urging it to carry out the new 
policy rigidly in every case. Another resolu- 
tion was also carried drawing the same matter 
to the attention of the Dominion Government 
and urging it to follow the example of the 
Ontario government. 

An invitation from the London (Ont) re- 
tail lumber dealers was submitted, to hold 
the next annual convention at the new Lon- 
don Hotel in that city. R. H. Smith, of Lon- 
don, pressed the invitation and it was decided 
to hold the annual at London, on Wednesday, 
Thursday and Friday, Jan. 18, 19 and 20, 1928. 

The recent decision of the Maple Flooring 
Manufacturers’ Association in the United 
States to change grade names, eliminating 
“Clear,” “No. 1” and “Factory” and substitut- 
ing “First,” “Second” and “Third” grades, was 
discussed and the secretary was requested to 
ascertain from Canadian hardwood producers 
whether they proposed to follow the same 
plan in conection with maple and birch. 


Rejects Anti-Shingle Proposal 


New Britarn, Conn., Sept. 28.—The city 
council of New Britain at its last regular meet- 
ing accepted a report of the ordinance com- 
mittee relative to proposed action to eliminate 
the use of wood shingles, which report reads 
as follows: 

The ordinance committee, to whom was feferred 
the proposed change in ordinance to prohibit the 
use of wooden shingles on buildings within the city 
limits, begs leave to report that after hearing held 
and investigation made, the committee is of the 
opinion that the proposal is inadvisable and therefore 
recommends that it be and hereby is rejected. 


_ Immediately upon accepting the recommenda- 
tions by a unanimous vote, the council rejected 
the proposal to eliminate the use of wood 
shingles over the entire city. This same pro- 
posal was made to a committee about six 
months ago and through its investigation, which 
was very exhaustive, it was found that the 
contentions of certain interests could not be 
substantiated, and in its report to the council 
the recommendation was made that no further 
restriction be placed on a commodity that was 
used so generally. During the course of the 
meeting the question was asked as to whether 
any of the councilmen, by personal experience, 
had found that the wood shingle was, or had 
proved itself to be a fire hazard, and it was 
the consensus that very few, if any, fires beyond 
the normal number to be anticipated could be 
attributed to the wood shingle. 

It was pointed out that New Britain was a 
market for the best grade of red cedar shingles 
and they had proved themselves worthy of con- 
tinued use. It was pointed out, also, that many 
of the finest homes now being constructed were 
using shingles of various types thereby adding 
considerably to the appearance 6f the com- 
munity. 

The questicn also came up as to the laying 
of new shingles over old roofs and it was de- 
cided that this practice had been followed quite 
generally in other parts of the country with 
success, and there was no reason why the cit; 
zens of New Britain should be deprived of this 
privilege. 

The retail lumber dealers, architects and 
others interested were very much gratified at 
the result of their efforts. 
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Amonc the many valuable contributions of 
northern China to American horticulture the 
Chinese elm stands out as one likely to prove 
of increasing value, says the Department of 
Agriculture. The tree, introduced in 1908, 
is now established in a number of places in 
this country. It is very hardy and has proved 


valuable under a greater variety of climatic 
‘and soil conditions than any other tree yet 
introduced. 
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ca Fourth Illinois District Meets 
in- La SALLE, ILL., Sept. 27—At the Kaskaskia © 
er Hotel here today was held a meeting of the 
nt fourth district of the Illinois Lumber & Mate- 
he rial Dealers’ Association, that was well at- 
tended by the dealers in this district. Promptly 
-e- [pat 12:15 p. m. the dealers sat down to dinner, 
sid and in the absence of C. C. Ridinger, of the 
oe Sonnemann Lumber Co., chairman of the dis- 
=a trict, who was unable to be present, J. F. 
led Bryan, secretary of the State association, acted 
" » as toastmaster. ; ' 
= J. W. Mackemer, of Peoria, president of the 
ve State association was the first speaker. In a 
‘ pleasing vein he addressed most of his remarks 
te to the ladies present, urging them to insist that 
ng their husbands attend all of the meetings in 
ut- B their districts, as well as the State convention, 
VAS Bas attendance on these meetings would help to 
to make them better lumbermen and better busi- 
CTS BH ness men. 
ae Other speakers were Bert Elliott, of La Salle, 
one of the State directors, and “Bill” Joyce, the 
» field secretary. 
Mrs. L. M. Bayne, one of the directors of 
) the ladies’ auxiliary of the State association, 
city [announced that the ladies were to be guests 
eet- Mat a theater party during the afternoon while 
om- Mi the men held their business sessions. 
rate Following the dinner, the business session 
‘ads (was called to order in the Manufacturers’ Club 
room on the roof of the hotel, Russell Hunter, 
red of Chillicothe, being elected chairman. J. W 
the "| Mackemer was called upon and gave an in- 
city. Jteresting talk on “Business of Today and the 
held Future.” He discussed the effect of volume 
the on realization and said that dealers ought to 
efore be careful to regulate their prices in accord- 
ance with the volume of business done, of 
ida- course taking into consideration always the 
cted Fcost of doing business. “Price cutting does 
ood [not create business,” he said, and continued: 
pro- UL Even though the total volume of business of 
six "Jthe country has increased, the sales of indi- 
hich | vidual companies have decreased largely be- 
the Mrause of the increase in the number of con- 
t be Mcerns in the various businesses.” He urged 
incil the dealers to know more about their goods 
‘ther Mand to work together to secure a better profit 
was Mand at the same time render to the consumer 
the Mabetter service. 
ther Fred Mehulka, representing a well known 
ence, Mroofing coricern, then told of some of the 
had @préblems with which roofing manufacturers 
was have to coriterid and asked for’ better codpera- 
yond tion ‘from the dealers in handling: complaints. 
d be John Higginson, representing the cost ac- 
éunting firm with which the State association 
‘as a @recently has ‘contracted to install cost systems 
ngles Hinithe yards of its members, then’ explained 
con- —jthe-simple system being offered to the dealers. 
many @ His: explanation was. complete and covered 
were [Practically the same ground as was covered in 
iding Mhis address before the meeting of: the second 
com- @ district at Dixon, Ill., and reported on page 67 
of the Sept. 24 issue of the American Lum- 
aying # BERMAN. mS 
s de- Field Secretary “Bill” Joyce was called upon 
quite §4nd urged dealers to take an interest in the 
with Host accounting system and to be sure that 
- citi they know their costs. He said: “The more 
f this @YOu and your competitors know of costs, the 
ess trouble there will be.” 
and @ J. F. Bryan, State secretary, then gave one 
ed at @°f his usual instructive and _ inspirational 
talks, in the course of which he spoke briefly 
of the trip made by himself and members of 
the association to Tacoma to attend the an- 
ns 0" Baual meeting of the National Retail Lumber 
e the Bneaters’ Sccaietl He al lained th 
om Ss Association. e also explaine e 
pre ¢ | teasons that actuated the directors in contract- 
ee ing for the cost system described by Mr. Hig- 
vi in Meson as.a part of the State association’s serv- 
gat ce. The association desires to impress upon 
ne tic Mv°tY Member the need of accurate knowledge 
— of the cost of doing business. He told of_the 





Slogan adopted by-the State association, “Own 








Illinois Dealers Confer 


a Home First,” .and displayed. proofs ‘of cuts 
carrying this slogan that will be supplied to all 
members who desire to use them. 

Following Mr. Bryan’s talk, the meeting was 
thrown open for a round table discussion, dur- 
ing the course of which Mr. Higginson was 
called upon for further. information about the 
cost system and how it would benefit every 
dealer who makes use of it. 

Altogether the meeting was a gratifying suc- 
cess in every particular, and everyone present 
expressed himself as having. heen amply re- 
paid for the time devoted to it. 


Illinois District Dealers Meet 


BLOOMINGTON, ILL., Sept. 28.—The regular 
meeting of the sixth district of the Illinois 
Lumber & Material Dealers’ Association, held 
here today, was attended by more than seventy 
lumbermen and their ladies. At 12:15 p. m. 
the assemblage sat down to a fried chicken 
dinner in the banquet hall of the Illinois Hotel, 
with J. W. Mackemer, of Peoria, president of 
the State association, -officiating as toastmaster. 
He welcomed the guests, especially the ladies, 
on behalf of the State association, and intro- 
duced T. F. Harwood, of Bloomington, to wel- 
come the visitors on behalf of the district and 
the local lumbermen of Bloomington. Follow- 
ing the luncheon the ladies retired to the hotel 
parlors where the afternoon was spent pleas- 
antly by them while the business session was 
being held. 

Owing to the unavoidable absence of the 
chairman of the district, Scott Johnston, of 
Rankin, due to illness, J. W. Mackemer was 
elected as chairman and as he was on the pro- 
gram .for the. principal address, he said he 
would get his talk out of the way so the regu- 
lar business could go along. Mr. Mackemer 
gave an illuminating talk on “Business of 
Today and the Future.” 

Joe Springman, of Alton, IIll., gave an inter- 
esting report of the recent National conven- 
tion at Tacoma and especially brought out the 
splendid feeling of codperation that was evi- 
denced by the West Coast manufacturers. 

Tom Lehon, of Mule-Hide roofing fame, in. 
an interesting talk told the dealers what they 
could do to counteract the inroads of the 
roofers who come into their towns and secure 
reroofing jobs. He asked for. better codpera- 
tion from the dealers in. handling this and other 
‘problems that arise affecting the interests of 
the roofing manufacturers and the retailers. 

The cost accounting system recently adopted 
‘by the State association was described in detail 
by John Higginson, and Field Secretary “Bill” 
‘Joyce followed with a short talk in which he 
urged the dealers. to take up this cost account- 
ing system, through the use of which prob- 
lems of the association and of the dealers them- 
selves would be greatly lessened, if not entirely 
‘eliminated. - 

Charles Schwartz, of Napervillé, Ill, was 
called on for an impromptu talk and always 
‘being ready to do whatever he can to help the 
‘retail lumber business, Charlie responded with 
one of his. usual instructive and helpful talks. 
His many friends in this district and through- 
out the State are glad to know that Charlie is 
able to be out again after a serious illness. 

Following a short talk by J. F. Bryan, State 
secretary, telling of some of the activities of 
that organization, the meeting was adjourned 
with the feeling of all present that it had been 
one of the best and. most instructive meetings 
held in the district. 


Installs Two Dry Kilns 4 


OrancesurG, S. C., Sept. 26—The Moore 
Dry Kiln Co., of Jacksonville, Fla., has com- 
pleted installation of two dry kilns here at the 
plant of the Bamberg Lumber Co., these re- 
placing kilns lost by fire earlier in the summer. 
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Values Count in 
Selling Today 


In all lines of business today 
buyers are scrutinizing values 
with an eagle eye. Hence, now 
is a good time to have lumber 
in stock that possesses the merit 
of our 


Longleaf Pine 


Yard and Shed Stock 


With some of our lumber in 
yard you can give buyers the 
strength, durability, dense grain 
and good manufacture they are 
looking for. And for economy 
you can’t beat our dense grain 


‘‘Larite Flooring’’ 


Why not try one of our 
mixed cars? 


Carter-Kelley 


Lumber Co. 


MANNING, TEXAS 








LUMBER CLUBS | 


Hear of Pioneer Logging Days 


MrinneEapotis, Minn., Sept. 27.—Stories of 
pioneer logging days in Northern Minnesota 
were told by Samuel R. Van Sant, former 
governor of Minnesota, who was the principal 
speaker at a dinner meeting of the Retail 
Lumber Salesmen’s Club on Monday night. 
The meeting was at the Minneapolis Central 
Y. M. C. A. building. 

Mr. Van Sant, who in the early days took 
contracts for logging in northern Minnesota 
and Iowa, gave a brief history of the early 
logging days when thousands of logs were 
towed down the Mississippi by small boats. He 
also told of his enlistment in the army during 
the Civil War, when he was one of the first 
of the volunteers. In 1909 Mr. Van Sant was 
national commander of the G. A. R. 

Another speaker at the dinner was E. R. 
Wicklund, president of the club. 

At the next meeting to be held on Oct. 4 
an address is to be given by Rev. Roy L. 
Smith, pastor of the Simpson Methodist 
Church, of Minneapolis. 


Plan Halloween Dance 

Mempuis, TENN., Sept. 26—At a meeting 
of the entertainment committee with the of- 
ficers of the Lumbermen’s Club of Memphis, 
held today in the club headquarters, arrange- 
ments were made for the annual dinner dance 
which is to be given at the Hotel Peabody on 
Monday evening, Oct. 31. It will be in the 
nature of a Halloween party, which is the 
usual custom of the club. 


Kokomo Dealers Roundup 


Kokomo, Inp., Sept. 27——-On Wednesday af- 
ternoon and evening, Oct. 5, Kokomo is to be 




























is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity of 


300,000 feet of 
BAND SAWN AND KILN DRIED 


N. C. PINE 


ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 


2 


pe unexcelled in 
% Partition, Ceiling, 
Se Moulding, Trim, 
HP 


Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 





Service 
You Want 


9th Floor Union Baltimore, Maryland | 


the scene of a real lumbermen’s roundup, the 
occasion being the entertainment of about sev- 
enty-five lumbermen from surrounding terri- 
tory by the Lumber Club of Kokomo. The 
plan used in sending out the invitations is to 
take all of the county seat towns adjoining this 
county, list all the lumber yards located on 
railroads that join up these county seat towns, 
then take all the lumber yards that are inside 

this territory. By this method more than sev- 

enty-five lumber concerns are included in the 

invitation and it is expected that the attendance 
| will be approximately 100 percent. This will 
} be the second annual dinner given by the Lum- 
i} ber Club of Kokomo, and arrangements are un- 
der way to make this an even greater suecess 
than was the first dinner held a year ago. 
Willis B. Dye, of Thomas B. Dye & Son, is 
general chairman in charge of all arrangements. 


| DeKalb County Club Meets 


Sycamore, ILL., Sept. 28.—Because of heavy 
and continuous rains that made some of the 
roads difficult for motor transportation, at- 
| tendance at the meeting of the De Kalb County 
| Lumbermen’s Club, held here last night, was 
not as largely attended as would have been the 
case otherwise, as a number of dealers who 
| had made arrangements to attend were pre- 
| 
| 
| 
| 
| 








vented from doing so. However, those who 
were present enjoyed a delightful evening and 
all went away expressing themselves as feéling 
amply repaid both from an entertainment and 
educational standpoint. The banquet wa 
served at 6:30 p. m. at the new Fargo Hotel, 
which is one of the star attractions in this sec- 
tion, especially to tourists. 

The principal address of the evening was 
delivered by George F. Colton, of Rockford, 
director of the Illinois Lumber & Material 
Dealers’ Association from the fourth district. 
Following this address, three-minute talks were 
made by Maurice Shurtleff, of Marengo; P. R. 
Diederich, of Rochelle; George Perkins, of 
Marengo, and O. D. Smith, all speaking as rep- 
resentatives of the salesmen. Following these 
talks, E. E. Embree, of De Kalb, showed three 








—— 


I cggeenene 
reels of moving pictures covering scenes at th 
recent National retail convention at Tacom 
Wash., together with logging views of the & 
Paul & Tacoma Lumber Co. and sawnmnil 
scenes from the great Long-Bell Lumber Co; 
plant at Longview, Wash. 

It was unanimously voted to hold anothe 








meeting of the club within thirty days. The dau 
Jackson Club Elects For they 
Jackson, Miss., Sept. 26—A large num lts anotl 
ber of lumbermen were out last Thursday tag For 1S 
the regular weekly meeting of the Lumberj™ 4s anott 
men’s Club to hear the address of V. E. Porte Well it | 
general manager of the Porter-Gooch Hari But the 
wood Co. of this city. Mr. Porter made; li 
very careful analysis of the hardwood marke ~ e I 
situation. . a | 
At the conclusion of the address, the ele. co P 
tion of officers was held, the following being 7 we hi 
chosen : Though 
President—John Moore, sales manager Faust Bro For we 
Lumber Co. And a | 
Vice president—C. H. Kilgore, assistant managefi* 
Planters Lumber Co. 
Secretary—J. W. Bertrand, manager Williams | Or we | 
Voris Hardwood Co. . But we 
These officers are to take over their ney And a . 
duties immediately, and the next weekly meet. When v 
ing will be in their charge. 0, 1 kn 
W. S. Bennet, chief counsel of the Edwaré But a 
Hines Lumber Co., will address the club z peg 
its next meeting. He is well known amon me Ge 
the lumbermen of Mississippi and it is ex And the 
pected that a record crowd will be out to hea Plenty 
nam. If it ha 
And co 
The wit 


OUTINGS 


Cincinnati Golfers to Play 


CINCINNATI, Onto, Sept. 27.—Notices wetland a < 
issued this week for the annual tournamenti There | 
of the Lumbermen’s Golf Club of Cincinnati There , 
to be held as the windup of the golfing sea¥§ Oh, I | 
son at the Mt. Mitchell Country Club link} py I 1 
back of Covington, on Oct. 4. Among the!) For it 
events will be the championship trophy fo And a 
lowest gross score 36 hole medal play; pres 
ident’s trophy donated by J. Clyde Griffith 


But a n 
And I | 
That a 













You bi 







president of the Cincinnati Lumbermen’ —_ 
Club, for lowest net score 36 holes medd b Cha 
play, full handicap; First National Bankfy’? ~" 
trophy, donated by First National Bank a a matte 
Covington, match play or par 36 _ holes) nec 
morning event low gross score 18 holes) This 
afternoon event, same; morning handicapy.: ty 
low net 18 holes full handicap; afternoo yet 
handicap, same; consolation prize low ne B a 
score 36 holes, no players eligible to com mon 
pete except those having handicap of 2 on 
strokes or more. Besides these prizes thert Over 
is to be an attendance trophy given to the other 1 
member playing the greatest number 0 a thou: 
games during the season; also prizes to tht be pla 
runners-up on morning and afternoon handi- sid 
caps and consolation. for co 
weesanenaawe the sez 

Salesmen Plan Great Day his m 
MitwavuKkeg, Wis., Sept. 27—Robert Black unfort 
burn, Milwaukee lumber wholesaler who ha doesn’t 
conducted golf tournaments for the Milwauke ‘Téasir 


Hoo-Hoo Club since that organization institutely) Me pt 
the series of summer golf tourneys, has beetje ?wer 


put in charge of the golf tournament which wil The 
be held when the Southeastern Wiscons§ o h 
Salesmen’s Association plays host to th eer. 


Southeastern Wisconsin Retail LumbermenWas 0 
Club at Waukesha, Wis., on Oct. 5. came 

Unlike previous tournaments for the lum Stotla: 
bermen, this one next Wednesday accordin§j4mong 
to tentative plans will not be a handicap tou" y4 Saw 
ney, and only one prize will be awarded to "8 w 
contestant. reside: 

Arrangements for the big party, the firs Willia 
of its kind ever to be held in Wisconsin, atj'02 y 
rapidly progressing. The entertainment com has t 
mittee has planned an all-star bill for the eve fof Be 
ning following the dinner. served 
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acom : 3 ee : 
st MBERMAN POET || 
= NEN ES | Flooring and Tr 
is about 80 years old f Yy F I 

anothe . — as aaa Pedre ae —— a and finished in wal- or our a or 

The daughter’s giving “bridges,” or at bridges” she is out, ae Sto tintaciel i 

Though she never built no bridges that I ever heard about. vatue a campenaling Winter Trade 

for they don’t need ten-by-twenties, and they don’t need pine or oak; pela igh blige the 
: num it’s another kind of bridges, and to me it’s all a joke. building een erobably 
sday tam For it’s cards that she is playing, but it doesn’t seem the same ease, fie meay an- You know that fall and win- 
umber. As another certain pastime and another famous game. iat ti aan nies cor are good sannens to cell 

Porter Well it may be mighty stylish, and it may be fine to see, pas . : good . : 

Hari. But the good, old game of pedro still is good: enough for me. eee flooring and interior trim, par- 
made? : ticularly fall, for many build- 
seal For a i of ae the poet a on. , We See b’ the ings are ordinarily being 

Then the time was sort of dragging, helped a man a lot of ways. , 

A the boarding-house a table always had a deck or two; Papers rushed to completion before 
re lee In the evening after supper there was something you could do. 3obbed hair orig- cold weather. 
z being If we had a little shutdown, if the sawmill didn’t run, inated in Russia. As Meadow River Hardwood 

Though we hadn’t any movies, still we had a lot of fun, far as Russia is con- Fl “ Oak. Birch. B h 
ist Bros For we got around a table with a deck that cost a dime, cerned, the world’s ooring——Vak, ircn, eec 
manageft And a little game of pedro helped to pass away the time. patience is just about and Maple—with its outstand- 

— exhausted. ing quality and reliable manu- 
lliams Or we gathered down at Herman’s, where the beer was good and cold, There are people facture will help you get this 

But we didn’t play for prizes and we didn’t play for gold, who believe that Flor- ete - 
aa sa i hs usiness. 

ir ney And a man could keep on losing at no very great expense; ida will go Republican 
v mee When we stuck him for the next one, then it cost him twenty cents. in the next presiden- We can supply the several 
, 0, 1 know it’s mighty wicked, and it’s flaunting of the Lord, tial election. Well. kinds of flooring and interior 
Edwarii But we didn’t play for prizes that the hostess can’t afford. icefields have just colen Wate tatew in obealeie 
club gig And they didn’t serve a “luncheon” like the daughter’s lunches are, been found in Africa. : Sstraig 
amon, But the fellow who was hungry found some crackers on the bar. Mic. Dwecer wants cars, —- + oe te 

is ex. : : et very far with his car. Cacow River procucts 

0 nates Jong and lonely winters up the rvey would have Deen Ere but ucly he [| ae well known for their qual 

If it hadn’t been for some one who would get a deck of cards is a married man. ity reputation. All are manu- 
And could start a little pedro for to entertain his pards. Now Rotary clubs factured from famous West 
The wind might whine and whistle and the snow might block the place, are to be organized in Virginia Hardwoods. 
But a man forgot about it when his pardner led the ace. Germany. We would 
'¥And I guess that that’s the reason why I just can’t help but claim rather try to remem- ta “ 
"5 That a little game of pedro is a mighty dandy game. ber a —— og hs yes a 
name than is last 
You bid or else you didn’t, not bid.two and then bid three, name, anyway. 
€S Wert And a setback was a setback, like a setback ought to be. The railroads of 
‘nameni There wasn’t any swamper who had ever heard “finesse” ; Germany are being re- 
ncinnath} There wasn’t any “dummy”; what was out you had to guess. turned to private FLOORING— 
ing seai Oh, 1 know that “bridge” is fancy and I know it’s all the style, ownership, so Ger- 
1b link But I know another pastime that has “auction” beat a mile. many may be able to White Oak 
ong the!) For it brings me recollections of the days that used to be, pay her war debt, Red Oak 
phy fom And a little game of pedro still is good enough for me. after all. Mapl 
Cefith B poem We have a suspicion that Referee Barry was —, 
ermal e een rains using our office clock. 
s medal BENTON, Itt.—This is the town made famous Mr. Coolidge may not choose to run, but he = Beech 
1 Bani by Charlie Birger, or just the opposite. As might choose to walk. 
Bank off? Matter of fact, the gang troubles down here Still we doubt if the American Legion was INTERIOR TRIM— 
; holes 2 Passing phase. What the public is much as welcome as it was the first time 
' Oak 
} holes! pps mteresten i right now is the conl teme. Remember, this is the second time the Amer- 
andicap This ple coal wre, and claims the largest ican Legion ‘has one over in a big wa Chestnut 
eee single coal mine in the world. A resumption 8 sg . } oe Wey. Birch 
low ol of mining operations means a good deal for _Now the newspapers will print the profes- 
ig Benton and Franklin, and it seems likely re- sional football results just as if anybody cared Poplar 
an lp not far hog — coy Mm a re Basswood 
me @pitulated now except in Indiana and Illinois. ‘ather and son won a polo match in New 
“ ver in Pennsylvania the Consolidation, an- York. Now if only some father and son could ie 
joo other largest coal company in the world, has win a business match! . 
s to the a men at work. The operators would A Chicago youth killed a girl because she 
n hand: wd. - ' pay — ee ee but 4 wanted to obey her mother. She was probably 
oye y the public will pay about so much the last of the Mohicans. 
oal, and so much is not enough to pay ‘ : ; 
the scale aforesaid. No man in the world earns Two guests were robbed on the fortieth floor 
y his money harder than the coal miner, but of a Chicago hotel. At some hotels you don't 
+ Black@"nfortunately Old Mister Economic Conditions get any farther than the desk. 


who ha" )40esn’'t take that into consideration. The in- 
ilwauke ‘Teasing use of oil and white coal has made 
nstitutey the public sassier than it used to be on the 
has bees P0wer and fuel question. 
hich wif The Franklin County Bankers’ Federation 
Visconsit]g™et here tonight, and seemed to be of good 
to thgpcheer. Jack Ohle, hotel man and lumberman, 
bermen‘¥4s our host. Ed Stotlar and Mrs. Stotlar 
came over from Marion, and of course Harry 
Stotlar, who lives right here in Benton, was 
among those present. So the occasion had quite 
4 sawdust flavor. The most interesting build- 
ing we saw in Benton was’ the old Mooneyham 
residence opposite the Franklin Hotel. Maj. 
the fir§William Mooneyham lived there until he was 
nsin, at '02 years old. Since his passing the old home 
ent com has been unoccupied. Someday the citizens 
the ev¢Mof Benton will wish it could have been pre- 
served for some public use. The building 
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A Chicago party broke up when they shot 
the host. If it had been the cut-up of the 
occasion nobody would have minded. 


Lindbergh has flown the Spirit of St. Louis 
25,000 miles, and one reason is because he has 
never had it overhauled by a garage. 


At the Rock River Methodist conference 
a living wage was discussed. Preachers are 
always talking about something with which 
they have had no experience. 


A Kansas City woman has just won the na- 
tional woman’s golf championship, but it 
doesn’t interest the man who believes he is 
married to the champion cook. 

There were persistent rumors in New York 
the other day that Gene Tunney was dead. 
Still, even if he had been, we doubt whether 
they would have given death the decision. 
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DDE! 


To the Trade: 


You should now be placing orders 
for Cypress to take care of your Fall 
trade. Prices of corn, cotton and 
wheat have advanced lately to a 
point where there is some profit for 
the farmer. There has also been an 
increase recently in the number of 
people employed; all of which tends 
to make people, generally, better 
satisfied and want better houses to 
live in.. Prepare for this by placing 
your orders now for our good GULF 
RED CYPRESS — THE WOOD 
ETERNAL. 


We can handle your mixed car or- 
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4 ders for Finish, Mouldings, Casings 
= and all planing mill products. We @ 
— shave the stock and will give you & 
-4 service. Send us your inquiries or [|S 
>) forward them to our nearest repre- © 
= sentative and a quotation will be 
—4 made promptly. > 
> Kal 
= : 


Gulf Red Cypress 
Company 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 


Annual Capacity of Our Mills: 


150,000,000 feet Cypress. 
50,000,000 feet Southern Hardwoods. 
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CI LOUISIANA Coo 








1. C.R. R. 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 















ALT LUMBER COMPANY 


qa RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
Mille at 


Office. 
CANDY, LA. RUSTON, LA. 
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Manufacturers 


Short Leaf Pine and Hardwoods 





















August Business Volume 


Measured by the volume of check payments, 
business in August was better than in either 
the preceding month or the corresponding 
month of 1926, after adjustments for normal 
seasonal conditions, according to data com- 
piled by the Department of Commerce. Re- 
tail trade, as seen from the figures covering 
mail-order sales and ten-cent-store business, 
was on a higher level than in either the pre- 
ceding month or the same month last year. 
Distribution of goods, as indicated by figures 
on car loadings, however, showed a decline 
from both comparative periods, the decrease 
from the preceding year being due solely to 
smaller loadings of agricultural and mineral 
products; miscellaneous merchandise loadings 
and goods in less-than-carload lots showed 
increases. 

Prices paid to producers of farm products 
averaged higher than in the preceding month 
but were lower than a year ago. Wholesale 
prices were also generally higher than in the 
preceding month and lower than last year. 
Retail prices for food averaged lower than in 
either the preceding month or last year. 


Survey of Denver’s Industries 


The 1926 census of distribution for Denver, 
Colo., among other things shows 42 retail 
establishments handling lumber and planing 
mill products, with sales aggregating $2,596,- 
500. Seventy-five retailers handled “building 
materials,” with sales aggregating $5,040,900, 
presumably including lumber. Thirty-seven 
wholesale concerns handled “building ma- 
terial,” with sales aggregating $14,257,400, with 
lumber not listed separately. The survey cov- 
ered 4,604 establishments, of which 3,810 were 
retail with sales aggregating $151,942,700, and 
794 wholesale with sales totaling $323,599,300. 

The largest annual sales for any group for 
1926 were made by 27 wholesale live stock 
establishments, which aggregated $58,492,500. 
Including the salaried employees, proprietors 
and firm members, 191 persons were at work 
in these establishments and their annual sal- 
aries amounted to $393,100. 


Use of Inferior Lumber in Houses 


The National Lumber Manufacturers’ Asso- 
ciation again calls attention to the danger in- 
volved in the use of imported inferior European 
softwood lumber’ in house construction in this 
country. While the volume of such imports is 
not large, use of such material in the con- 
struction of speculative houses in east coast 
cities, American manufacturers fear, will tend 
to discredit the higher quality American prod- 
uct. In this connection they deplore the status 
ten years hence of home owners who have pur- 
chased houses built of the European material. 

It is pointed out that inferior European lum- 
ber is causing much concern in England, where 
there has been a great amount of housing since 
the World: War in which lumber has beén uni- 
versally used for interior framing and complete 
all-wood houses’ have been re-introdueed. 

The : following is quoted from the Timber 
Trades Journal of London: 

In their search for. cheapness, importers have -dis- 
covered that low-grade central European wood— 
“spongy, poor in grain and decayed at the heart’”—as 
the Scottish board of health describes it, can be pur- 
chased at much lower figures than sound Scandinavian 
timber; and during the last couple of years the 
growth of business in this central European wood 
has been enormous. There can be not the slightest 
doubt that it is imported for house building, as the 
bulk of the contracts consist of special house building 
dimensions and very frequently also of the special 
lengths required for joists etc. As regards floorings, 
it is stated that, in some instances, sixth quality from 
Sweden has been utilized. 

When the central European’ wood of low quality 
first came into use, many importers refused to have 











anything to do with it; but one by one they have bee, 
compelled, by force .of circumstances, to supply it 
to their customers, although, one can imagine, with 
somewhat uneasy consciences. They have, however, 
merely supplied a demand, and as long as contractors 
are at liberty to build. with anything that can be called 
wood, whether suitable or not, their demands will be 
satisfied. 

The worst feature is that the men who should h& 
protected when purchasing houses are those to suffer, 
The well-to-do man, when building or buying a house 
employs an architect and, when building, a specified 
grade of timber is stipulated. The working man, how. 
ever, who may have saved £100 and who, in the 
course of years, pays for his house by further saving 
runs a great danger. When completed and painted, 
the house may look well enough, though the puchaser 
may have been cheated with a greatly inferior article. 

And he has no remedy! Were he to ask at a 
shop for butter and be given margarine the salesman 
who deceived him would. be liable to prosecution; but 
if in the course of a few years a house in which a 
workman may have invested -his-savings begins to show 
signs of old age there is’ nothing tobe done. 


Interest in Calendar Reform 


The question of bringing American business 
opinion to a focus on.calendar reform will bk 
considered by the directors of the Chamber of 
Commerce of the United States at their meet- 
ing at West Baden Springs, Ind., Oct. 15. The 
matter is coming up for consideration at the 
request of the Chamber of Commerce of 
Rochester, N. Y. 

The specific proposal involves the establish- 
ment of an international fixed calendar divid- 
ing the year into thirteen months of four 
weeks each. This would leave an extra day 
over every year and two in leap years which 
would have no fixed: place. In the proposed 
calendar every month would begin with Sun- 
day, all months would be equal in length and 
every week day would fall on the same date 
The greater uniformity brought about by this 
arrangement, it is asserted, would simplify 
business computations, statistical calculations 
and obviate many legal difficulties due to the 
irregularity of maturity dates of contracts, 
leases and mortgages. 

In 1923 the International Chamber of Com- 
merce took up this question, turning it over 
to the League of Nations. The transit com- 
mittee of the League has asked the secretariat 
to request each member nation to appoint 4 
national committee to ascertain in its country 
public opinion concerning calendar reform) 
The United States is not a League member 
and therefore private organizations must take 
the initiative. 

George Eastman, of Rochester, an outstand- 
ing advocate of calendar reform, reports that 
of 1,000 or more business leaders in the United 
States to whom the question has been sub- 
mitted over 90 percent expressed approval of 
the proposed international fixed calendar. 


Civil Service Positions Announced 


Applications will be received until Oct. 29 
by the United States Civil Service Commission 
for positions of timber scaler to fill vacancies 
in the Indian Service, and in positions requiring 
similar qualifications. The entrance salary 1 
$1,680 a year, less $180 a year for quarters, 
fuel and light: The duties will be to scale tim- 
ber on Indian reservations, including pick-up 
scale, and to supervise cutting and skidding etc 
when necessary on the sale area. , 

The commission also announces that applica: 
tions for assistant pathologist (forestry) will 
be received up to Nov..1 to fill vacancies in the 
bureau of plant industry, Department of Agr’ 
culture, for duty in Washington, D. C., or 
the field, and vacancies in positions requiring 
similar qualifications. The entrance salary ' 


$2,400 a year. Eligibles are needed for filling 
vacancies at Madison, Wis., and Asheville, ®. 
C. Duties of the former position consist 0 
conducting research on the cause, distributio® 
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and control of the diseases, decay and discolora- 
tion of lumber and other forest products and 
on the causal organisms. The Asheville posi- 
tion calls for research on the cause, distribu- 
tion and control of the diseases of living trees 
and on the causal organisms. 

Full information regarding the above posi- 
tions may be obtained from the United States 
Civil Service Commission, Washington, D. C. 


Zoning Progress in United States 


More than 30,000;000 persons, representing 
upward of 55 percent of the urban population 
of the United States, now have the protec- 
tion afforded by zoning ordinances, according 
to the results of a survey recently completed 
by John M. Gries, chief of the division of 
building and housing, Department of Com- 
merce. On July 1 a total of 553 cities, towns 
and villages were reported as zoned. They are 
well distributed throughout the country. 

The remarkable spread of zoning and its 
recognition by legislatures and courts have taken 
place practically since 1916, when New York 
City enacted the first comprehensive ordinance 
in the United States regulating the use, height 
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A tree freak beside Federal Highway 71 near 
Exira, Iowa, is attracting considerable atten- 
tion. This is a 50-year-old healthy white oak 
with a piow grown inside the trunk. The 
story they tell is that a farmer forty-four years 
ago left his plow leaning against the oak, then 
just a sapling. He never removed it. The 
fork of the tree in which the plow rested 
gradually absorbed the plow in the trunk. 
The fork was cut off, and the straight trunk 
appears today with the plow directly through 
the middle of it. Having a plow inside of its 
trunk seems not to have. interfered at all with 
the health and growth of the oak 





and ‘area of buildings in various districts. 
However, Boston regulated the height of 
buildings as early’ as 1904 and Los Angeles 
adopted zoning regulations in 1909. 

Viewing zoning progress in the United States 
froma legislative standpoint, 46 States and 
the District.of Columbia have laws which per- 
mit municipalities to zone themselves, although 
in some cases only groups of cities or specific 
cities are granted the necessary powers. Of 
the 46 States, 28 used all or a large part of 
A Standard -Zoning Enabling Act” promul- 
gated by the advisory committee on zoning of 
the Department of Commerce. This suggested 
act was issued in 1924. 

_Zoning ordinances have been adopted by 
Cities, towns. and villages of all sizes. New 


York leads the States with a total of 93 cities, 
towns and villages under zoning regulations. 
New Jersey is second with 75 and Illinois 
third with 56. California and Massachusetts 
are tied for fourth place with 54. Forty- 
nine municipalities with a population of less 
than 1,000 are among the zoned communities. 


Hearing on Columbia River Bridge 


Secretary of War Davis announces that a 
hearing will be held in his office on Oct. 13 
at which persons interested in the proposed 
bridge across the Columbia River at Longview, 
Wash., will have an opportunity to present their 
views concerning the revised plans for this 
structure which are now being analyzed by 
the engineers. Secretary of Commerce Hoover 
and Secretary of Agriculture Jardine, who 
with Secretary of War Davis constitute a spe- 
cial commission to pass upon plans for the 
bridge, will be present at the hearing. The 
revised plans are understood to meet the mini- 
mum requirements recommended by the en- 
gineers and approved by the three cabinet 
officers. 


American Exports for Six Months 


Despite a decline in prices, the total value of 
American exports for the first six months of 
1927 was the largest since 1921, according to a 
bulletin on “Our World Trade” issued by the 
foreign commerce department of the Chamber 
of Commerce of the United States. Exports 
for the first half of the year aggregated more 
than two and a third billion dollars, being 7.2 
percent larger than a year ago. This record 
was accomplished in spite of the fact that the 
average unit prices of 17 out of 20 leading ex- 
port commodities were lower than a year ago. 

Exports of American finished manufactures, says 
the bulletin, exceeded one billion dollars for the first 
time since the first half of 1921, a period of inflated 
prices. Notwithstanding the lower price level, gains 
in value among our 50 leading exports were registered 
by 22 out of 33 manufactured products, four out of 
seven manufactured foodstuffs, four of out five crude 
foodstuffs and three out of five raw materials. 

Substantial increases occurred in exports of grains, 
fruits and nuts, textiles, chemicals, machinery and 
vehicles, timber, sawmill products and _ non-ferrous 
metals. Exports of meat, lard and petroleum products 
fell off. 


Fire Casualty Statistics 


Approximately one-third of the many deaths 
that are caused annually in the United States 
by fire occur in the rural districts, according 
to a report on fire casualty statistics made pub- 
lic at the semiannual meeting of the National 
Fire Waste Council. This organization works 
in conjunction with the Chamber of Com- 
merce of the United States and other inter- 
ested agencies. During the coming year the 
council plans to direct a major part of its 
activities toward trying to reduce fire losses 
in the rural districts as well as in the munici- 
palities. An agricultural committee has been 
appointed to study the question and work out 
a program of fire prevention for farming com- 
munities. One of the first steps to be taken 
by the committee will be an endeavor to en- 
list the farm press in the fire prevention move- 
ment. 

The council also decided to take up the ques- 
tion of fighting forest fires, and a committee 
has been appointed to undertake the leadership 
of this work. 





AN OAK tree which stood about thirty feet 
from the brink of Niagara Falls for possibly 
200 years has been cut down, having been 
weakened by the ice coats of many winters and 
having suffered from a lightning bolt some 
days ago, which split its trunk. The con- 
spicuous location of the tree made it familiar 
to thousands and it is said to have been the 
most photographed tree in the world. Some 


years ago the tree was fifty feet high, but the 
weight of a coat of ice from the spray of the 
cataract broke off the top part, leaving twenty- 
five feet remaining. Most of the branches had 
also been lost from the same cause. 
was known as “the Lone Sentinel.” 


The tree 












This Brand 
On Every 
Stick 








For Use Where 
Strength is 
Needed 


These timbers are the kind 
that should be used when 
strength is needed in con- 
struction. 


They are long leaf pine, 
designated by govern- 
mental bulletins as the 
strongest, hardest and 
toughest of all American 
building lumbers. 


Use them for sills and 
stringers and beams and, 
in dimension sizes, for 
.Studding and rafters and 
joists. 

No other wood will carry 
as much load— 


—AND CALCASIEU IS 
THE BEST OF THE 
LONG LEAF. 


INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








Some Attractive Values 


Hemlock Lath 4’ and 32” 
Write for description and prices. 





FIFIELD, WISCONSIN 


4/4 Birch No. 1C.&B....350,000" 8/4 Maple No. 2 Common. 75,000" 
4/4 Birch No.2 Com..__. 75,000" 4/4 Basswood No.1C.&B..45,000" 
4/4 Birch No. 3 Com..... yA 8/4 Basswood No.1C.&B..28,000" 
4/4 Maple No. 1 C.&B.....75,000" 8/4 Basswood No.2 Com.. 18,008 
8/4 Maple No. 1 €. 4&8... “ner 8/4 Ashand Elm. R....... 


Hales’Timber Go., Inc. 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


MICHIGAN HARDWOODS 


Good, Well Assorted Stock 


DRY PINE and HEMLOCK 


Prompt Shipments. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 








Main Office, BUFFALO, N.Y. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window ae Mouldings 
and Box Shooks from SAGINA 


Western White Pine and nee White 
Pine for direct shipment from Idaho. 























17—— 
VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 
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Surface Measure 


ESTIMATOR 


A nowee ublication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
nels, doors, sash, blinds, door and window 
ames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (4)4 x 64"’) $5.00, Postpaid. 


American Lumberman 
oa 431 So. Dearborn St., CHICAGO, aL. 
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New Distributers Appointed 


The Trackson Co., of Milwaukee, Wis., announces 
the appointment of two new distributers for Track- 


son Full-Crawlers for the Fordson tractor. The 


Monarch Auto Co. of Louisville, Ky., will have the 
Louisville territory, and the Tractor Equipment Co. 
of Denver, Colo., will cover the Denver territory. 
Both of these companies will carry the standard 
model “F” and heavy duty model “‘D” Trackson Full- 
Crawlers, and repair and replacement parts. The 
Trackson Full-Crawler converts the Fordson into 


either a 2-ton or a 3-ton crawler tractor, depending 
on whether the standard model “F’’ Trackson or the 
heavy-duty “D’” is mounted on the tractor. The 


Trackson-Fordson is efficient and economical for both 
winter and summer logging. It performs all opera- 


tions that teams perform—hauling, snaking, skidding, 
decking, loading, snatching trucks or loaded ,wagons 
from mud or snow, snow removal, breaking roads, 


icing roads etc. 
Se SAAB ALGES 


Big Gain in Truck Firm’s Business 


Bros., the truck division of Dodge Bros. 
reports the largest business in the company’s 
history with orders during the first three days of this 
week totaling 1,154 units. This amounts to more 
than $1,500,000 worth of Graham Bros. trucks ordered 
in 72 hours. With a bank of more than 2,100 orders 


Graham 
(Inc.), 


on hand for the new line of trucks recently intro- 
duced, Graham Bros. plants at Detroit, Mich., 
Evansville, Ind., Stockton, Calif., and Toronto, Ont., 


are working at full 
record level. 

This large business volume follows the breaking of 
all monthly records for the year in sales shipments to 
Dodge Bros. dealers of 1% and 2-ton trucks and 
motor coaches during August. A total of 1,617 units 
of these two capacities were shipped during this month 


capacity and production is at a 


alone, Graham Bros. leading all other manufacturers 
in the 1% and 2-ton field. Shipments of %-ton 
commercial cars and l-ton trucks were also high, 
bringing the total shipments of all types of Graham 
Bros. vehicles in August to 4,356 units. 

The increasing sales of Graham Bros. trucks have 
been further stimulated by the introduction during 


the last month of a complete new line which embodies 
a number of important improvements and is headed 
by a powerful and fast new 6-cylinder 2-ton truck 
with four-wheel Lockheed hydraulic brakes and four 
speed transmission. The demand for the new 2-ton 
truck is setting new records for the entire industry 
and Graham Bros. plants are working at full capacity. 


Data on Motor Truck Transportation 


According to estimates made public by the National 
Automobile Chamber of Commerce, and based upon 
traffic survey studies by the United States bureau of 
public roads, transportation by motor truck is shown 
clearly to be an unorganized enterprise of about two 
million individuals and business concerns. Only 
497,000, or 18 percent of the 2,764,000 motor trucks 
now in use classified as commercial carriers, are in 
the business of hauling for hire. Of the 497,000 
trucks engaged in hauling for hire 304,000, or 11 
percent, of the entire truck registration in the United 
States are classified as contract carriers. Trucks in 


registration are listed as comimon carriers. These 
trucks are owned and operated by almost 100,000 in- 
dividuals and companies to haul goods for the gen 
eral public. Less than half of them are used over 
regular routes between fixed termini and at regularly 
established tariffs. About 41,000, or 1% percent of 
the national truck registration, are classified as in- 
terstate common carrier trucks. 
QE BLA @2 020 04 


Armored Tractor for Firebreak Work 


Establishment of a new practice in the construction 
of firebreaks in brush territory is announced by off- 
cials of the United States Forest Service following a 
number of conclusive tests recently in the Mount 
Shasta region, California, under the direction of Dis- 
trict Forester S. B. Show. 

The new method which, it is claimed, will revolu- 
tionize fire prevention methods, consists of applying 








Old method of constructing fire breaks in brush 
territory—laborious work with shovels, picks 
and mattocks 


road building machinery, with the help of a long es- 
tablished logging power plant, to the task of clearing 
brush. The machinery accepted as standard as a re- 
sult of the tests is made up of a “Caterpillar” Sixty 


track-type tractor and a Russell 12-foot blade grader., 


With the blade set at as wide a sweep as is pos- 
sible, dependent upon the thickness of the brush, the 
tractor is able to draw the grader at a speed that 
covers between a mile an hour and a mile in four 
hours, leaving behind only a few broken sticks which 
may be thrown out by hand, at the same time cutting 
a swath that results in a very serviceable road, free 
from roots and rocks. 

The completed fire break of from nine to twelve 
or more feet in width may be constructed, according 
to forestry officials, at a cost far below the minimum 
for hand labor, which is said to vary between $125 
and $500 a mile, and at a speed much in excess 
of that attained by the average crew. Only three 

men are required for the 





SR “a 





outfit—one tractor driver 
and two gradermen. 

The Forest Service, it 1s 
understood, suggests the 
making of such fire breaks 
in all brush regions within 
forest limits, cutting the 
areas into squares of 20 
acres. Thus any fires 
could easily be limited to 
these spaces, and crews of 
fighters could reach the 
scene of action more read- 
ily because of the roads 
provided by the graders. 

It was brought out dur 
ing the tests that this 





Getting ready to cut a narrow swath 


this group are owned by individuals and concerns 
who make one or several definite contracts to haul 
goods between specified points at predetermined rates. 

Some 193,000 trucks, or 7 percent of the nation’s 


through 
“Caterpillar” Sixty track-type tractor and Russell 12-foot blade grader 


equipment could be used 
also to plow out the brush 
in large areas, for pur- 
poses of reforestation. 
Young trees would not be 
killed by the brush, it was pointed out, and would, in 
addition, be free from fire hazard. The possibilities 
of this equipment for the protection and development 
of young timber are said to be unlimited. 
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Beetle Menaces Timber Supply 


Wasuincton, D. C., Sept. 26.—According to 
statements made by the bureau of entomology 
of the Department of Agriculture, the bark 
beetle situation in the western States is more 
serious this year than at any other time dur- 
ing the last decade. Despite what were con- 
sidered favorable weather conditions, that is, 
plenty of rainfall, the epidemics in various sec- 
tions of the country have continued to increase 
at an alarming rate. As an example of what 
has happened the following figures for the so- 
called project area in the Klamath Falls region 
can be cited. This project area covers ap- 
proximately one million acres in the heart of 
the Klamath Falls yellow pine region: 


Year Timber loss Money loss 
1918 200,000,000 $ 800,000 
1919 150,000,000 600,000 
1920 100,000,000 400,000 
1921 95,000,000 380,000 
1922 85,000,000 340,000 
1923 60,000,000 240,000 
1924 100,000,000 400,000 
1925 200,000,000 800,000 
1926 350,000,000 1,400,000 
1927 500,000,000 2,000,000 


Commenting upon the recent ravages of the 
Black Hills beetle, F. C. Craighead, in charge 
of the forest insect investigation for the bureau 
of entomology, said: 


The Black Hills beetle is an old enemy of the forest 
which has been destroying timber for a number of 
years. It killed over a billion feet of yellow pine in 
the Black Hills region between 1900 and 1906. From 
1920 to 1925 there was an epidemic on Kaibab na- 
tional forest in southern Arizona which completely 
subsided in 1925 after killing nearly one billion feet 
of timber. Last year considerable concern was felt 
over losses which occurred in the Colorado national 
forest and adjacent Rocky Mountain park. Approxi- 
mately two million feet of timber was killed in 1926 
and an equal amount will be lost this year. Control 
work was initiated last year and will be continued 
again this winter and spring with the hope of com- 
pletely checking the outbreak before the losses become 
any greater. 

Although the Black Hills beetle is of much im- 
portance, at present the most serious losses are due 
to the attacks of the western pine beetle and the 
mountain pine beetle. The most serious insect situa- 
tions which now exist in the western States are in 
the valuable pine belt of southern Oregon and north- 
ern California and the northern Rockies in Montana. 


Mr. Craighead then explains that the activi- 
ties of the bureau are confined entirely to in- 
vestigation and recommendation of methods of 
control of forest insect outbreaks. The Forest 
Service, the Indian service, the national park 
service and private owners carry out the actual 
control operations. These operations usually 
are in cooperation with the bureau of en- 
tomology, the latter directing the technical 
features. Control in the case of bark beetle 
epidemics consists in locating and marking the 
trees which are infested by bark beetle and 
the destruction of the developing broods under 
the bark. With some species it is necessary only 
to remove the bark of trees but in others the 
bark must be burned. 

The amount expended in these control 
projects varies from year to year, depending 
upon the appropriation available for the work. 
In the case of the Forest Service last year, ap- 
proximately $50,000 were spent. The coming 
winter and spring about $75,000 will be availa- 
ble. The largest control project ever under- 
taken was made possible through a special ap- 
propriation of $150,000 in 1921. This project, 
known as the Oregon-California bark beetle 
control project, centered in the fine yellow pine 
stands about Klamath Falls, Ore. For three 
years a systematic control campaign was waged 
against the bark beetles in this region on both 
Government and private land. Private owners 
contributed amounts equal to those appropri- 
ated by the Government or else carried on the 
work independently on their own land. The 


results of this work were most gratifying and 
they served as a demonstration which led to 
private operators continuing control operations 
on their own lands since the close of this 
project. 

On the Colorado national forest last year an 
infestation of the Black Hills beetle became 
serious enough to warrant immediate steps for 
control. Approximately two million feet éf 
timber were destroyed in 1926. About $15,000 
were spent in control work and about one- 
half of the infestation was very satisfactorily 
treated. Examination this summer indicated 
that the status of the infestation will be about 
the same in 1927 as it was in 1926 and that 
approximately $15,000 will be needed to finish 
this project. 

Another situation of very serious propor- 
tions has been reported from the Salmon and 
Challis national forests. J. P. Evenden, in 
charge of forest insect field station, Coeur de 
Alene, Idaho, who has recently made an ex- 
amination, said that on the areas he has seen 
a condition exists which, though not as severe 
as the Bitter Root outbreak, covers a far 
greater area and in a year or two will be equal 
to it in severity. From one fire lookout on 
the Salmon River, he said, in one direction 
could be seen from eighteen to twenty town- 
ships which were all fairly well tinged with 
red, indicating trees killed by the bark beetle. 
This infestation, he said, seems to be a gen- 
eral development from the normal to the epi- 
demic throughout the entire region. The situa- 
tion in the Beaverhead-Bitter Root outbreak 
shows some encouragement in that a slight 
decline, possibly 30 percent, has occurred in 
the amount of timber attacked this summer. 
Control work of the last two years has been 
with the object not of controlling this epidemic 
but of preventing southern and eastern spread 
of the infestation from the east side of the 
divide into the great body of lodgepole pine 
centering about the Madison and Targhee na- 
tional forests under the Yellowstone region. 
In the center of this infestation there are many 
square miles containing as many as 50,000 in- 
fested trees. Previous control work has shown 
that it costs about $2 to treat a single tree. 
Since it will be necessary, sooner or later, to 
spend much larger sums upon these control 
operations it seems logical now to attack with 
greater energy. Although the decrease of 30 
percent does not mean a great deal in an in- 
festation of these proportions, every dollar 
spent in the coming year will be much more 
effective than a year or two hence when the 
infestation may have regained its normal im- 
petus. One hundred thousand dollars could be 
spent to good advantage in this region in 1928, 
$60,000 in the Bighole Basin and $40,000 or 
more striking into the heart of the infesta- 
tion on the Bitter Root side. 


Five Sunpays in July resulted in the first 
decrease in postal receipts in the fifty selected 
cities for many months, according to figures 
made public by the Post Office Department. 
Total receipts in these cities for July, with 25 
business days, were $26,299,872.67, compared 
with $26,783,420.45 for July last year with its 
26 business days, a loss of $483,547.78, or 1.81 
percent. Computed figures on the basis of 25 
business days in July, 1926, would produce an 
increase of 2.12 percent. For the same reason 
receipts in the 50 industrial cities throughout 
the country showed a decrease in total receipts 
in July compared with a year ago. Total re- 
ceipts last month in the industrial cities were 
$2,987,652.64, as against $3,073,127.87 in July, 
1926, a decrease of $85,475.23, or 2.78 percent. 
Allowing for the additional Sunday in July 
this year computed figures would show an in- 
crease of 1.11 percent, instead of the decrease 
‘of 2.78 percent.. 











Here is a Complete 
Direct Mail Campaign 
for Retailers 


The Consolidated Shingle Mills of Brit- 
ish Columbia Limited, have prepared a 
complete Direct-Mail Campaign which 
will be suplied FREE to retail lumber 
dealers. It consists of re-roofing, re- 
modelling and insulation folders; a beau- 
tiful four-color letterhead; two attrac- 
tive foldwell letters carrying interesting 
information to home-builders; form-let- 
ters to architects and contractors; and 
an mteresting and informative book for 
prospects who are contemplating build- 
ing a new home, re-styling the old home, 
or re-roofing. All this literature will be 
supplied and imprinted with the retailer’s 
firm name absolutely FREE. Write for 
Sample Campaign. A list of British Col- 
umbia mills who manufacture EDG- 
WOOD British Columbia Red Cedar 
Shingles will be supplied on request. 


THE CONSOLIDATED SHINGLE MILLS 
OF BRITISH COLUMBIA, LIMITED 


907-8 Metropolitan Building, 
VANCOUVER, B. C. 


EDGWoOD 


. SEIINGL 
Roofs and Sideutalls 


(AL3) 




















Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 





They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ‘““Touch Wood!” 

This entertaining story of the 


products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


431 So. Dearborn St., CHICAGO 
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Do You Need 


A Chicago Factory— 
Shipping Warehouse 
and Sales Office e 


If so— Don’t Buy, 
Build or Rent 


We have the Whole Plant, 
Equipment and Organiza- 
tion ready to serve you. 


We have a large Modern Woodwork- 
ing Factory that has been in operation 
for 31 years—Equipped to make any- 
thing of Wood at Lowest POSSIBLE 
Cost. We operate on a PIECE WorkK 
Basis which .gives us absolute control 


of cost. Expert inspection insures 
quality. 


First, 


We are also organized to receive wood 
products in the KD and assemble them 
for reshipment. The practice of ship- 
ping by KD carloads to Chicago and 
reshipping at Storage-In-Transit rates 
is saving thousands for dozens of ship- 
pers: 


Second, 


We are equipped to receive, warehouse, 
and reship your products with dispatch 
and efficiency. Our warehouse is up- 
to-date. Our private loading tracks 
will accommodate 10 cars daily. And 
finally, our shipping organization is 
the result of 31 years of intensive 
training and supervision. 


Third, 


We are in a position to conduct a Chi- 
cago Sales Office for you. As well, our 
Merchandising and Advertising De- 
partments are available for producing 
your Selling Campaigns under your 
direction (or, from idea through mail- 
ing) at a very real saving to you. 


Fourth, 


Present day competition makes for ever- 
receding profit margins and increased over- 
head burdens. Unload part of your overhead 
charges by combining them with ours—and 
increase your Profit Margins by sharing the 
efficiency of our Manufacturing and Shipping 
facilities. 


Address—“‘AAAA 1”’ 
% American Lumberman 








HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 








Keller and Boyd 
Owners and 


Operators 
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News Notes from Amé,j 


Tacoma, Wash. 


Sept. 24.—No business was transacted at the regu- 
lar meeting of the Tacoma Lumbermen’s Club yester- 
day. President J. G. Dickson was out of town and 
had nothing to bring before the club. As only a few 
of the members were present, Vice-president Roy 
Sharp adjourned the meeting to give more time for 
the usual discussion among the manufacturers. 

C. J. Hogue, manager of the West Coast Lumber 
Trade Extension Bureau, was the principal speaker 
yesterday at the regular meeting of the Tacoma 
Engineers’ Club. Mr. Hogue told the engineers of 
the bureau’s efforts to educate engineers, architects 
and builders to the advantages of West Coast Lumber. 

Four Tacoma industrial plants, all in the lumber 
and allied industries, led the entire State of Wash- 
ington in their respective fields during 1926 in the 
number of days of labor and the amount of payroll, 
according to statistics made public this week by the 
Manufacturers’ Association of Washington, which has 
completed a survey of the State’s manufacturing 
plants, showing Tacoma in the lead in four of the 
twelve divisions covered. Tacoma State leaders were 
the Wheeler Osgood Co., leading in planing mill opera- 
tions; the Northwestern Woodenware Co., first among 
the cooperage establishments; the Shaffer Box Co., 
largest manufacturers of box shook, and the North- 
west Chair Co., leaders in chair manufacturing. 

Cargo shipments of lumber from the Tacoma docks 


last week: From the Milwaukee, Baker and Shaffer 
docks and Portacoma piers 715,000 feet; Defiance 
Lumber Co., 900,000 feet; Puget Sound Lumber Co., 


500,000 feet; St. Paul & Tacoma Lumber Co., 1,- 
600,000 feet; Mountain Lumber Co., 300,000 feet; 
Henry Mill & Timber Co., 300,000 feet, and Dickman 
Lumber Co., 2,000,000 feet—a total of 6,315,000 feet. 
Destinations: Atlantic Coast, 4,025,000 feet; California, 
700,000 feet; Europe, 300,000 feet; Japan and China, 
600,000 feet; South America-East Coast, 40,000 feet; 
South America-West Coast, 500,000 feet; Hawaiian 
Islands, 150,000 feet. Other than lumber: The At- 
lantic Coast took 1,500 doors, 2,600,000 shingles and 
15,000 feet cross arms. California took 25,000 feet 
cross arms. Europe took 106,000 doors, 175 tons 
plywood, ten tons cascara bark and two carloads floor 
blocks. South America-West Coast took 100 tons 
box shook. 

The largest single cargo of lumber ever shipped 
from the Pacific Northwest to Europe will be taken 
next month by the steamer Bellpareil of the Canadian 
American line. The vessel will load 6,000,000 feet 
for Holland and Germany. A part of the cargo 
will be taken from Tacoma and the ship is due here 
Oct. 1. 

Charles H. Ehninger, of New Orleans, La., re- 
cently appointed lumber trade commissioner to South 
America by the bureau of foreign and domestic com- 
merce, will visit Tacoma next Wednesday to confer 
with Tacoma lumber manufacturers and exporters on 
the problems of the trade in his territory. Mr. 
Ehninger will have charge of the River Platte territory 
and his appointment is expected to be of great as- 
sistance in developing the market for West Coast 
fir and hemlock in the Argentine and Uruguay. 

Efforts of the American Export Door Corp. to ob- 
tain from the steamship companies operating between 
the Pacific Coast and Europe a revision of the ad- 
vanced rate on door shipments recently announced 
have been successful and the rate has been reduced 
from $10 for 40 cubic feet to $8.50 on contract ship- 
ments. The result of the arrangement was seen this 
week when the new rate went into effect. Door ship- 
ments from Tacoma to Europe, which have been very 
small all summer, suddenly jumped to the highest 
figures on record, five big freighters calling at the 
local docks for doors and taking 106,000 for England, 
France, Germany and Holland. The new rate, while 
higher than the tariffs on the old measurement basis, 
is sufficiently low to allow the Pacific Coast manufac- 
turers to again compete in the European market with 
the local output and the successful result of the 
negotiations means a great deal to the prosperity of 
the Tacoma door industry. 

The Weyerhaeuser Timber Co., which is construct- 
ing a logging railway in Thurston Co. to tap a con- 
siderable timber area, has started work on the log 
dump and terminal of the line at South Bay between 
Olympia and Tacoma. The road will be operating 
by the first of the year and the logs will be towed 
to the mill at Everett. 

Maj. Everett G. Griggs, president of the St. Paul 
& Tacoma Lumber Co., will preside over the commit- 
tee representing the lumber and paper industries which 
will meet at Chicago, Nov. 16 and 17, to discuss the 
possibilities of growing timber as a private enterprise. 
The committee meeting was called by President 


Lewis E. Pierson of the United States Chamber of 
Commerce. Maj. Griggs was named chairman of the 
committee. 

Maj. Everett G. Griggs was elected a director of 
the Pacific Foreign Trade Council which concluded 
its annual conference at Victoria last Saturday. 

The high rigging and log rolling contests at the 
Western Washington fair at Puyallup this week are 
attracting a great deal of public interest. Entries 
from all parts of the Northwest are competing in the 
events and the public is obtaining an idea of the work 
done in the forests by the high line workers. Gay 
Mallory of Doty, in the high rigging contest yester- 
day, set a new record of one minute and 56 seconds 
in rigging a 150 foot spar and will be in the finals 
Sunday. These contests have been so successful that 
they will be made an annual event at the fair in 
future. The log rollers competed for the first time 
last year, and the spar rigging contests are put on 
this year for the first time. 

A double tragedy in the family of W. Yale Henry, 
president of the Henry Mill & Timber Co,, in- 
volving Mr. Henry’s mother and Mrs. Henry’s father, 
has shocked the Tacoma friends of the lumberman. 
Mrs. Henry and her daughter, Miss Elizabeth Henry, 
were waiting in New York to welcome Mrs. Henry’s 
father, Col. Sligh, a well known furniture manufac- 
turer of Grand Rapids, Mich., who was returning 
from Europe. Mr. Sligh dropped dead of heart dis- 
ease on the steamer. Mrs, Henry wired the news 
of the tragedy to her husband and her husband’s 
mother who resides at Des Moines, Iowa, and who 
collapsed on receipt of the news and is reported at 
death’s door. Mr. Henry and Miss Anna Henry, his 
sister, left immediately for the East on receipt of 
the news of the double tragedy. 

Charles A. Pratt, former secretary of the Pacific 
Box Company, was a Tacoma visitor this week. Mr. 
Pratt was reported seriously ill in a Spokane hospital 
last winter and was not expected to survive. His 
many friends in Tacoma are delighted to learn that 
he has regained his health to a considerable degree. 
He plans to spend the winter in California. 

Eugene Emmons, president of the Tacoma Sash & 
Door Co., will leave next week to visit his old home 
near Indianapolis. Mr. Emmons has not visited his 
Indiana birthplace for sixteen years. 


Aberdeen-Hoquiam, Wash. 


Sept. 24.—The supply of logs on Grays Harbor has 
been slightly increased by the resumption of fhe 
camps of the Schafer Logging Co. and the putting on 
of additional sides by other camps, but the supply is 
still below normal. Camps are operating about 80 
percent normal, and mills slightly above that figure. 
There has been very little change in log prices, but 
cedar has advanced. Cedar logs are now selling at 
from $15 to $20, camp run, which is from $1 to $4 
higher than the price in August. Hemlock is holding 
at $10 and $11 for camp run, the best price for hem- 
lock in recent years. Fir logs remain steady at $12, 
$18 and $24. Spruce logs are quoted at $13, $19 and 
$30. It is not believed that the output of the logging 
camps, or the mills, will be increased during the next 
few months as the mills are cutting very closely ac- 
cording to orders on file. 

Grays Harbor has been made a port of call by the 
Calmar Shipping Co., recently organized to represent 
the Bethlehem Steel Corporation. The Eureka Cedar 
Lumber & Shingle Co., of Hoquiam, has recently 
signed a contract which calls for shipment of from 
eight million to ten million feet of lumber each month. 
This will mean that two vessels of the Calmar Line 
will call here each month. 

Grays Harbor was host on Sept. 20 to a group of 
lumbermen representing the West Coast Lumber Trade 
Bureau. A display of shingles, fir sash and frames, 
wood etchings and novelties showing the diversified 
uses of wood was exhibited. A dinner at the Morck 
hotel attended by seventy-five Grays Harbor lumber- 
men was a feature. Addresses were made by J. D. 
Tennant, of the Long-Belt Lumber Co., and by 
Chester J. Hogue, J. B. Fitzgerald and H. J. Stronach, 
of the bureau. Robert J. Ingram, of the E. C. Miller 
Cedar Lumber Co., of Aberdeen, handled the details 
of the meeting for the local committee. 

A. R. Lindner, Shipping Board Commission, and 
Jefferson Myers, Pacific Northwest representative of 
the Shipping Board, visited Grays Harbor Sept. 16. 
At a dinner sponsored by the Chamber of Commerce 
of Hoquiam and Aberdeen, the shippers of Grays 
Harbor were given an opportunity to lay before the 
commissioners the needs of Grays Harbor. An op- 
portunity was given the visitors to visit the industrial 
sites, and A. R. Lindner was given an airplane ride 
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in order that he could obtain a comprehensive view 
of the extent and relative positions of the various in- 
dustries, dock, piers and waterways. 

The Zellerbach interests on Grays Harbor took out 
a building permit Sept. 17 for the construction of a 
pulp mill by the Grays Harbor Pulp Co., in East 
Hoquiam, at a cost of approximately $1,000,000. The 
new plant will be on the site of the old National mill. 

The West Lumber & Pulp Co. has leased offices fn 
the new building of the City Retail Lumber Co., Aber- 
deen. They will be ready for occupancy in October. 
The mill which was scheduled to resume operations in 
October will not start operations until Dec. 1. 

Schafer Bros. Logging Co. will start the construc- 
tion immediately of a logging road to transport logs 
from its newly acquired timber holdings near Cedar- 
ville. This timber was purchased from the National 
Lumber & Manufacturing Co. The road will be 
twenty-two miles long. The new railway will connect 
with the company’s line at Brady. 


Portland, Ore. 


Sept. 24.—The National Lumber Manufacturers’ 
Association will soon open a branch trade extension 
office in the Pittock Building here, with S. V. Fulla- 
way in charge. Mr. Fullaway was here this week 
with A. C. Horner, who was recently placed in charge 
of the Pacific coast branch with headquarters in San 
Francisco. Mr. Fullaway comes from Missoula, 
Mont., where he was connected with the Forest 
Service. 

While the fire hazard season was supposed to have 
ended with the heavy rains of’ two weeks ago, new 
dangers have appeared during a short dry spell. Slash 
fires were fanned into roaring blazes and firefighters 
had to return to their posts in some instances. Thurs- 
day morning, fire destroyed the equipment of two 
sides of the East Side Logging Co.’s camp at Keasy, 
near Vernonia. This company is owned by A. A. 
Lausman, who fortunately had the equipment insured. 
Fire also threatened the operations of the Bear Creek 
Logging Co., near Boring. 

Charles M. Ehninger, who a few days ago was ap- 
pointed lumber trade commissioner to South America, 
will be in Portland next week to interview Portland 
exporters. His headquarters will be in room 215, 
new Postoffice Building. 

O. M. Clark, head of the Clark & Wilson Lumber 
Co., was taken suddenly ill when attending a shipping 
conference at Victoria, B. C., about a week ago, and 
is confined to his home here, but his condition has 


improved. 
Charles Murphy, logging superintendent; W. H. 
Vandercock, chief engineer; Charles King, chief 


entomologist, and W. F. Ryder, all of the Long-Bell 
Lumber Co., left Longview this week for Klamath 
County, where they will investigate the pine beetle 
menace, the Long-Bell company having large timber 
holdings in that section of the State. 


Seattle, Wash. 


Sept. 24.—Richard Kimbell, in charge of building 
code work for the National Lumber Manufacturers’ 
Association, is expected to reach this city next week 
on a tour of the Coast in connection with his work. 
He will be in Phoenix, Ariz., Oct. 18-21 to attend 
the sixth annual convention of the Pacific Coast 
Building Officials’ Conference, where a uniform code 
for the Pacific Coast will be presented in final form 
for approval. 

Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, will literally make a 
flying trip to Chicago for a meeting of the advisory 
board of the National Lumber Extension Committee, Oct. 
11. Mr. Allen will journey by rail from Seattle to Pasco 
Oct. 10, and at that point he will catch the air mail 
to Salt Lake. In Salt Lake he will connect with a 
Boeing plane in the Transcontinental Air Mail Serv- 
ice, and will reach Chicago at about 5:30 o’clock a. m. 


Oct. 11. The trip will require twenty hours actual 
flying time. “Flying is the only way to travel,” says 
Mr. Allen. 


Frank Paxton, president of the Frank Paxton Lum- 
ber Co., Kansas City, Mo., was in Seattle this week 
on a tour of the Pacific Northwest. He came to the 
Coast by way of Canada. 

A C. Horner, West Coast manager of the trade 
extension division of the National Lumber Manufac- 
turers’ Association, was in this city Tuesday and 
Wednesday in connection with the duties of his 
Office. 

Wood & Iverson (Inc.) are making some improve- 
ments in their sawmill plant at Hobart, Wash., and 


also are installing four Moore progressive dry kilns, 
11x 120 feet, equipped with -automatic temperature 
and humidity recorder controllers. Additional green 
and dry lumber storage sheds will be provided to take 
care of the increased drying capacity. 

Alvin Schwager, of the Nettleton Lumber Co., has 
returned to Seattle after an extended absence at 
Miami, Fla., where he was in charge of the affairs 
of his company. 


Los Angeles, Calif. 


Sept. 24.—The lumber market in southern Cali- 
fornia appears to be somewhat better. The week has 
been featured by a noticeable increase in demand 
from the retailers in the outlying cities, where build- 
ing has received a new impetus. Building in these 
areas has assumed larger proportions than had been 
expected. Rail demand has been larger than for any 
time during the last two months. Surplus stocks at 
the Los Angeles-Long Beach harbor have been cut 
down considerably, and special orders have been placed 
with the mills for immediate delivery. Wholesale 
prices are holding their own, while the retail prices 
are firmer than they have been for some time. All 
indications point to a very active fall for both the 
retailers and the wholesalers. Lumber ships are still 
tied up in the harbors. According to reports last 
night, there are thirty-two ships on the inactive list, 
but it is expected several of these will be called into 
active duty before the first half of October has passed, 
provided the present activity is maintained. 

The Reid-Galleher Lumber Co., Long Beach, has 
moved into new and larger quarters just across Broad- 
way. It specializes in oak flooring, being both whole- 
saler and floor layer, as well as handling several 
other lines. 


Spokane, Wash. 


Sept. 24.—That air mail service between Spokane, 
Chicago and New York by direct route is feasible and 
a probable development of the near future, was the 
prediction at the weekly luncheon of the Spokane Hoo- 
Hoo Club yesterday. The speakers were prominent 
aviators and Government officials, present as guests of 
the club and of the military affairs committee of the 
Chamber of Commerce. President C. A. Bartleson, of 
the Hoo-Hoo Club, turned the gavel over to C. F. 
Van Dissel, chairman of the military affairs com- 
mittee, who is also a Hoo-Hoo member. 


New York, N. Y. 


Sept. 26.—Gradual improvement in the lumber mar- 
ket has been noted during the last week, bearing out 
general assertions that business will be fairly active 
from now until snow flies. Activity in fir has shown 
a greater increase than in any other variety of lum- 
ber, but southern pine holds very firm in price. 

Idaho No. 8 is the only item of importance that is 
showing marked weakness at the moment, but with 
Pondosa holding up and demand on the increase, 
Idaho is expected to regain its stability shortly. Cur- 
tailment of output by mills in the South and West is 
considered the big factor in keeping the market well 
balanced. 

Most lumbermen link the quiet conditions of the 
last few weeks directly with the slump in building per- 
mits. There is no doubt that slowing down of con- 
struction had a direct effect on corfsumer demand and 
Long Island dealers especially say a marked decrease 
in repair work during the late summer also had a det- 
rimental effect. 

Activities of the various lumber organizations of the 
Metropolitan district will be resumed soon following 
vacations. The Long Island Salesmen’s Association 
will start the ball rolling tomorrow night with a 
meeting at the Riverhead County Club and next day, 
at the same club, the final golf tournament of the 
LIDA members will be held. 

Sales representatives of subscriber mills of the 
Southern Pine Association held a meeting last Tues- 
day evening at the Murray Hill Hotel. The purpose 
was to prepare the salesmen for their fall activities. 
The program was conducted by L. R. Putman, mer- 
chandising counsel, and J. F. Carter, field representa- 
tive. 

Corydon Wagner, assistant manager of the Atlantic 
Coast department of the St. Paul & Tacoma Lumber 
Co., is on a visit to the home office on the West Coast. 

Joseph Stulman, president the Stulman-Emrick I.um- 
ber Co., is on a trip to Europe. He is expected back 
late in October. 

S. Gartshore has joined the New York office 


Co PACIFIC COAST Co 








No. 1 
or No. 2 
Common S4S 


y 
West Coast 
HEMLOCK 


Here’s the kind of stock you and your 
customers will like. It’s cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ or 18’ stock if you desire. 
Order some of it now. 


Pacific States 


TACOMA. J ymber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg, Chicago, Ill. 
K. J. Clarkson, 853 McKnight Bidg , Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 




















The Polleys 
Lumber Co. 


Manufacturers of 


5’ Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 


- 
| Sitka Spruce 


We cut our own timber, in a modern 
| Band Mill, equipped with latest type 
Kilns and High Speed Planers. 


OUR SPECIALTY IS SHOP 
(Strong to Edge Grain) 


ALSO SPRUCE FINISH S4S 
(13/16 x 1/2" Off in Width) 


All KD 8%or Less Moisture Content 
| Capacity 150,000 Feet 8 Hours. 


Winchester Bay Lumber Co. 


Office and Mill: 
REEDSPORT, OREGON 


| MEMBER WEST COAST LUMBERMEN’S ASS'N. 
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Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 

















Hem oc 


Your customers will 
like this high quality 
lumber and you will 
be well pleased with 





Also FIR 
SPRUCE 
CEDAR 


our service. Daily b 
capacity — 225,000’ a ale 
lumber; 150,000 th an 


shingles; 50,000 lath. Shingles. 


White River Lumber Co. 


ENUMCLAW, WASH. 











Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
fraince flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, II. 


Pocket edition, 3%x6 inches, 














staff of the Krauss Bros. Lumber Co. Mr. Gartshore 
comes to New York direct from the firm’s Seattle 
headquarters, where he had been engaged as a buyer. 

The New England Wood Preserving Co., Boston, 
Mass., has opened a New York office in Grand Cen- 
tral terminal under the management of G. R. Klop- 
fenstein, formerly with the Ohio Wood Preserving Co. 

R. W. Brownson was recently elected vice president 
of the Perry-Wylly Co., 20 West 34th St. Mr. Brown- 
son is an expert in yellow pine and was formerly as- 
sociated with Frank B. Haviland and Hilton & 
Dodge. 

The Mantell Parquet Floor Co., formerly located at 
the Court Remsen Building, 26 Court St., Brooklyn, 
has moved to larger quarters at Church Ave. and 37th 
St., where it occupies a space 100x100 feet and is in 
better position to serve its trade in the wholesale dis- 
tribution of flooring. This company has been appointed 
exclusive agent in this territory for the Arkansas 
Oak Flooring Co., Pine Bluff, Ark.; Bradley Lumber 
Co., Warren, Ark.; Jerome Hardwood Lumber Co., 
Jerome, Ark.; Long-Bell Lumber Co., Kansas City, 
Mo.; Empire Floor & Lumber Corporation, Memphis, 
Tenn., and the Randolph Planing Mill Co., Elkins, 


- Baltimore, Md. 


Sept. 26.—The South Atlantic Lumber Co., which 
operated a large sawmill at Georgetown, S. C., has 
suspended work because its timber has become ex- 
hausted. It started with about 35,000,000 feet. 

R. A. Huffstetler, who has been sales manager for 
the Little River Lumber Co., Townsend, Tenn., on his 
visit here last week formed a combination with John 
Bird, mill superintendent Zickgraf Co., Denmark, S. 
C., and Harry Bird, timber buyer Richmond Lumber 
Co., Augusta, Ga., and has organized the Lexington 
Lumber Co., Augusta. The new corporation has pur- 
chased the band mill at Cayze, S. C., of Corley Bros. 
Its output will be handled by Greenleaf Johnson & 
Son (Inc.). Mr. Huffstetler has been succeeded as 
sales manager of the Little River Lumber Co. by Mr. 
Tipton. 

B. W. Jayroe, of the B. W. Jayroe Co., of George- 
town, S. C., visited the Baltimore lumber wharves 
last week and satisfied himself that stocks of short- 
leaf had been greatly reduced. and that important addi- 
tions could be made without real detriment to the 
market 


Boston, Mass. 


Demand for lumber from the building 
industry will be heavier this autumn than had been 
expected. The Boston building commissioner referred 
to the local situation as “a promising little building 
boom,” in an interview with the news representative 
of the AMertcaAn LumBerRMAN. Retailers in the metro- 
politan district and at some outside points said the 
last few days that they have noted a distinct improve- 
ment in the situation and that they are looking for a 
really good fall business. 

Local groups of New England lumber retailers, 
affiliated with the Northeastern Retail Lumbermen’s 
Association, are organizing a strong movement to se- 
cure a reduction in the present Federal income tax 
on corporations to 10 percent. Committees are being 
appointed and instructed to confer with every New 
England senator and congressman, and _ confident 
predictions are heard that when Congress meets in 
December the present rate of 13% percent on cor- 
poration incomes will be reduced. 


Birmingham, Ala. 


Sept. 26.—August pine mill shipments were of sat- 
isfactory volume, and September volume has been 
even greater. Weather has been perfect and has per- 
mitted active logging in the swamps. Business in the 
southern States especially has shown a remarkable in- 
crease each month this year, and wholesalers and 
manufacturers have as a rule turned largely to the 


Sept. 27 


southern trade. This section is oversold on flooring 
in all grades, No. 2 common to Bé&better, and the 
same is true of 1x6-inch in kiln dried stocks. Air 


dried 1x4-inch strips, as well as 1x6-inch and wider 
in No. 2 common, have not moved upward as rapidly 
as could be desired. Roofer prices are about the same 
as they were a week ago. Air dried strips, 1x4-inch, 
4- to 10-foot moved at a better figure. Neither demand 
for nor prices of 1x10- and 1x12-inch widths in any 
wood or grade show signs of increasing. This is also 
true of air dried B&better sap stain rough finish, listed 
at $27 to $%37, mill basis. Longleaf Nos. 1 and 2 
dimension is in fair demand, but purchases are for 
current needs. No. 3 dimensien in all widths, longleaf 
and shortleaf. is moving at fair prices. No. 3 boards, 
especially 1x6- and 1x8-inch, have been selling to ad- 
vantage. but the attempt to raise price to $20@21, de- 
livered Birmingham base rate, failed, and they sell 
at $1 off list. Sales of green lath were made last 
week at $3.90, Birmingham base, or $2.90, mill. Kiln 
dried No. 1 sell now at $3. Cypress shingles have 
been in demand over the South, and few mills have 









been able to supply demands. End-matched covering 
lumber has been making headway. End-matched sid- 
ing in several patterns, ceiling, shiplap, S4S also 
S2S&CM, have been sold here recently as an experi- 
ment, and satisfactory results were obtained. 

The Ensley Lumber Co., Ensley, will soon have 
completed its new office building, also the builders’ 
supply department warehouse, as well as the ware- 
house for oak flooring. New sheds and planing mill 
additions were completed three months ago. 

The Daniel-McGinty Co. succeeds the Gulley-Daniel 
Brick Co. in all lines handled except paving brick, 
this being continued by Phillip L. Gulley, who moved 
headquarters to Orlando, Fla. 

“Shorty” Propst, of the Propst Lumber Co., Pratt 
City, returned to Tuscaloosa last week to resume his 
coaching of the University of Alabama freshmen. 

R. V. Elledge, commission lumber buyer, Macon, 
Ga., has opened a branch office in Birmingham, which 
will be handled in the same way as his office in Macon. 
The Birmingham office will be under the management 
of a capable lumberman. 


Macon, Ga. 


Sept. 27.—Optimism continues in the roofer market 
throughout this section, but there has been no im- 
provement in price. The movement is steady at 
former prices. Production tops shipments, though 
many mills have curtailed. The local markets ab 
sorb a considerable amount of the local supply, for 
there is much construction work under way in this 
territory. 

Production of longleaf pine in southwest Georgia 
and southeast Alabama continues close to normal. 
Shipments are nearly up to production. Weather con- 
ditions have showed much improvement, permitting 
the getting out of a big log supply. 


Shreveport, La. 


Sept. 26.—There seems to have been a good deal 
of pine business taken on last week, but orders have 
been for surplus items that the mills simply have to 
move. They cut prices on big blocks of low grade 
lumber, but the list as a whole is not affected. De- 
mand is exceedingly light. Even desirable shed or 
yard stock is hard to move, except in badly mixed 
cars which contain many items and cause heavy 
handling expense. Yet the mills are competing just 
as strongly for such orders. Wholesalers are shying 
off transit car purchases, as sales are being made at 
considerable sacrifice. Salesmen all over sales terri- 
tory report trade slow, although a slight improvement 
has been noted in the Southwest, particularly in Texas. 
The fall trade so far has been a disappointment, how 
ever. Weather has been ideal for manufacturing, 
labor has been in good supply, and cars are plentiful 
Hardwoods are slow, but unchanged in price. 


Norfolk, Va. 


North Carolina pine sales this week will 
be as large as, if not slightly larger than during the 
week previous. Orders thus far this month have been 
nearly equal to actual production. Mills are not 
begging for orders from unwilling buyers, due to the 
fact that the unfilled order books look a great deal 
hetter than they did thirty days ago. Prices on some 
items have advanced, and will soon advance again if 
demand continues at its present gait. The mills still 
have some unsold surplus items, and prices on these 
will not change until surplus is reduced. 

There has not been much improvement in demand 
for 4/4 edge No. 2 and better band sawn, but in 
quiries are still circulating for good edge and stock 
widths. The price is firm. Edge 4/4 No. 3 continues 
very quiet. No, 2 and better 4/4 stock widths, 
dressed, have been very active, but rough stock has 
heen quiet. Competition is keen for business in New 
England. Finish mills are looking for higher prices, 
having a good demand in the Mississippi Valley and 
the middle West. There is a better demand for 4/4 
No. 3 stock widths, as well as No. 1 common and C 
grade, rough and dressed. No. 2 and better 6/4 
stocks widths are moving well, but 5/4 and 8/4 are 
quiet. Mills are getting rid of some rough bark 
strips by workiag them into partition and flooring. 
No. 2 and better 4/4 miscuts, rough and dressed, 
have been very active, and prices are strong. 

While sales of 4/4 edge No. 1 box, kiln dried 
rough, have not been large, demand for dressed and 
resawn is increasing. Good air dried seems scarce. 
Box makers would buy more good air dried edge 
box, but stock is stained more or less. Edge 4/4 
No. 2 box is also moving fairly well in the rough 
to the East. Demand for No. 1 4/4 stock widths of 
box, kiln dried, has been very good and a number 
of mills are now sold up on all widths. Good air 
dried stock is also harder to get. Box makers have 
offered additional business to air drying mills at $1 
more than they were offered two weeks ago. No. 2 
4/4 stock box has not been moving very well, ex- 
cept 6-inch width dressed, and this has been active 


Sept. 26. 
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The 5/ and 6/4 box continue rather quiet. Box 
bark strips 4/4 rough and dressed, are in very good 
demand and scarce. The price is advancing slowly. 

Demand for flooring, thin ceiling, dressed finish, 
moldings etc. has been better. Dressed finish is ex- 
ceptionally active. Price of 2%-inch face No. 2 and 
better flooring is stronger now. Kiln dried roofers 
in 6- and 8-inch widths have also been active, in 
both 11/16- and 13/16-inch thicknesses. Air dried 
roofers have not been very active and the price is 


weak. Mills are not shipping stock out fast, because 
of bad weather. Dressed framing has been more 
active 


Houston, Tex. 


Sept. 28.—Houston lumber circles are not altogether 
satisfied with the present market. While southern 
pine demand has steadily improved, prices have re- 
mained at a standstill. There is a feeling, how- 
ever, that continued good demand soon will result in 
an upward trend. Hardwoods have been unusually 
slow of late. Local hardwood concerns are getting a 
fair amount of orders, particularly for sap gum, the 
better grades of red gum and certain other items, but 
finished flooring, common red gum and common oak 
are not selling. 

Building activity in Houston and vicinity, and in 











The Children are off to School. 


W ould you like to have .them learn 
about wood? 


New edition of “Touch Wood!” is 
out! 
Write to the 
AMERICAN LUMBERMAN 
for particulars 




















the Rio Grande Valley, is holding up well, according 
to reports from the builders’ exchanges. 

The new Houston plant of the Stevens Lumber & 
Building Co. has been completed and opened to the 
public. The plant is at Maury and Loraine. The 
office building is 30x80 feet. 


Minneapolis, Minn. 


Sept. 27.—The lumber industry in the Northwest 
has begun to take on activity as a result of the large 
crop now being marketed. A vast sum of new money 
has come into the hands of the agriculturalists. There 
is reason now to believe that this fall will see begin- 
ning of considerable new building on the farms and 
in the smaller communities, but the farmers are still 
busy. Harvesting was speeded up to such an extent 
that no handicap has been caused. The grain crops of 
the Northwest all have been harvested with the ex- 
ception of corn and a small amount of late flax. 
Shock threshing is completed, except in some of the 
western and northern districts. The chief interest 
is the maturity of corn. Present indications point to 
a very fair corn crop. 

Nebraska is about to harvest a very large crop of 
corn, according to Gus Prestegaard, of the Prestegaard 
Lumber Co., who returned recently after an extended 
stay at the Lincoln headquarters. 

From North Dakota, L. S. Allen, representative for 
the W. W. Vawter wholesale firm, brought a report 
that crop yields were very fair. 

September trade was quiet, according to D. F. 
Clark, of the Osborne & Clark Lumber Co., hardwood 
wholesalers, who returned to Minneapolis after a trip 
to Chicago and Wisconsin points. 

L. C. Bricker, who has been calling on the retail 
lumber trade in the upper Mississippi River valley, 


when here recently said that while lumbermen are not 
buying freely, an improvement in trade would de- 
velop when the farmers have time to come into town 
to buy. 


Jackson, Miss. 


Sept. 26.— Southern pine manufacturers report a 
fair volume of business booked. Four-inch flooring 
has been in very good demand, with Nos. 1 and 2 
selling more freely than B&Better. Rift items in No. 
3 common are quite strong, some mills reporting a 
shortage. Three-inch B&better flat, and No. 1 com- 
mon flat, have also made nice gains. The cotton crop 
throughout the belt has started into the gins in large 
volume. Lighter ginning reports are being published, 
and it is the belief of those well informed that the 
price of cotton will soon regain all its lost ground. 
The bulk of the lumber shipments goes to the manu- 
facturing centers of the East and the middle West, 
as the farming communities have been busy harvest- 
ing. Mill sales managers show no disposition to vary 
from their published lists. There is no great surplus 
of lumber at the sawmills, and most operators are 
able to carry their present stocks comfortably. 

Two executives of the American Pitch Pine Export 
Co.—A. P. Warren, Central American representative, 
of British Honduras, and Edwin Phaole, manager of 
the redwood department, of New Orleans, La.—were 
visitors to Jackson the later part of the week. 


New Orleans, La. 


Sept. 26.—By local reports, the week’s sales volume 
was fair but hardly up to expectations for the season. 
Southern pine orders, which showed a notable gain 
during the preceding week, declined again to the levels 
noted theretofore. Cypress bookings maintained their 
pace. Southern hardwood sales remained disappoint- 
ing in volume and unsatisfactory in price. FAS red 
gum got honorable mention as holding its own, but 
sap gum and the oaks were rated weak. However, 
inquiry is brisk by the general account and several 
observers predict the October sales will equal or sur- 
pass the normal average for that month. 


Kansas City, Mo. 


Sept. 27.—Lumber demand has held steady the last 
two weeks, but has disappointed sales managers in 
not showing an expected increase. No increase was 
expected from city yards, and demand from that 
source is confined to immediate necessities. The 
country yards, however, were expected to place more 
business than they have, sales managers. basing this 
expectation on the good crops of wheat and corn and 
the increase in livestock values. The volume has 
not materialized, though buying is active but con- 
fined as a rule to one-car orders. One salesman, after 
a 300-mile trip in Kansas said he saw along the way 
three barns being built and one being reshingled. An- 
other salesman said that farmers, instead of building 
the old style corn crib, now were using woven lath 
fencing for temporary cribs, which was rolled up and 
stored when the corn was sold. Demand is slightly 
larger in the South, but oil field trade still is quiet 
and there is not much demand in the East. 


Milwaukee, Wis. 


Sept. 27.—Business now lacks snap. Building per- 
mits continue to hold up to a good level in the city, 
but small-home building is not progressing as it did. 
The sharp break in the Idaho white pine market is 
regarded as being anything but favorable, and local 
operators see in it a general weakening of the soft- 
wood market and a considerable reduction in the vol- 
ume of business. The buyers are expected to stay 
out of the market, waiting for further drops. It is 
also believed that the California woods will be forced 
to take a cut in price due to the reduction of Idaho 
white pine, as the latter will start cutting into the 
California pine markets. 


Pittsburgh, Pa. 


Sept. 27.—According to some wholesalers, business 
has shown improvement in the last few days, and the 
increased activity is general. The outstanding feature 
is that the larger portion of the increased business is 
being done with the retail yards. Business with the 
industrial users has been a disappointment, as they are 
pursuing a conservative policy of buying. Prices of 
Pondosa pine and California white and sugar pines are 
being fairly well maintained on a fair volume of 
business. Southern pine is now holding a strong 
position, and the mills are apologizing for slow ship- 
ments, which they attribute to broken stocks and short- 
age of labor. Some of the southern pine mills report 
the heaviest order files they have had for some time. 
Hardwoods are taking on renewed activity. Reports 
from the Appalachian mills indicate that bookings 
equal production, and that they are going into the win- 
ter season with comparatively light stocks. The de- 


CI PACIFIC COAST C3 


MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 
are not only a convenience, but by 


usually filling orders the same day we 
get them assures prompt arrival. 


“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 














Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 
LUMBER CO. 


Minneapolis, - - e 

















Advantageous Buying 
for Kastern Firms 


For many years Harry P. Kennedy 
has been specializing in placing West 
Coast business for Eastern concerns. 
His service has been most satisfactory. 


It you would like to have a reliable 
firm look after your purchasing and 
shipments right on the ground and 
see that you get the best values obtain- 
able, we invite your inquiries. 


Harry P. Kennedy & Co. 


Buying Agent Pacific Coast Forest Products. 
538 Henry Bldg., SEATTLE, WASH. 




















or mixed with 
Doors, Garage 
Doors, Colonial 
Columns, Balus- 
ters, Porch Rail, 
O. G. Gutter, 
Mouldings and 
other items of 
Fir Lumber. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE, WASH. 


WINDOW 
DOOR FRAMES 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuri 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 
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mand for wormy white oak, used in the automobile 
industry for bodies, is especially active and sales in 
that line are better than they have been for some 
time. All kinds of lower grade hardwoods are moving 
about as fast as the stock is shipping-dry. 


Vancouver, B. C. 


Sept. 24.—Lumber inquiries have been somewhat 
less plentiful this week, and rail shipments particu- 
larly have been dull, owing to harvesting on the 
Prairies. No great concern is displayed however, as 
there are plenty of orders on hand, and another week 
or ten days of fine weather should see the crop har- 
vested and threshed. The splendid crop reports prom- 
ise a good volume of business as soon as harvesting 
is complete. This condition applies both to the Cana- 
dian and American prairies, though there has been 
a little more city buying on the American side. There 
is very little inquiry from the Atlantic coast and 
prices are hard to get. The mills appear to have no 
great surplus of Atlantic coast items in stock. East- 


Co PORTLAND, ORE. Co 













Douglas 
. 
Fir 
We offer prompt, dependable 
service in the items listed at 
the left. Write for prices, 
— SALES AGENTS — 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 


The Griswold 
Lumber Co. 


Gasco Bldg., Portland, Ore. 


Long Joist 
Surfaced 
Small 
Timbers 


Plank 
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Sumpter Valley 


Pj 
Soft Textured ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. ® 


H. J. Anderson Lumber Co., Inc. 


Manufacturers and Wholesalers. 


301-338 Northwest 
Bank Building, Portland, Oregon 











Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


RAYMOND, WASH. 
nl Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Weod Products Co., Builders Building 


Old 
Growth 











ern Canadian trade is fair, with prospects of slightly 
improved conditions shortly. The local market is 
quiet, but this condition is considered seasonable. Mill 
holdings are more or less broken in assortment, and 
any shortage of orders allows the mills to balance 
their stocks. Demand from all export markets is 
steady. There are a number .of tie inquiries from 
the United Kingdom and the Continent for 5x10-inch, 
8%-foot ties. It is reported that log inventories are 
complete, but figures are not yet obtainable. 

The Ontario Government has issued an order to the 
effect that only Ontario lumber is to be used in Gov- 
ernment construction work. It is believed that the 
reason for this is chiefly to discourage the importation 
into Ontario of British Columbia lumber, which com- 
petes seriously with local woods, but it is estimated 
that this regulation will affect only about 10 percent 
of British Columbia’s Ontario business. 


San Francisco, Calif. 


Sept. 26.—Retailers in San Francisco and the 
Bay district report a slight increase in demand and 
a like increase in home building. Export business 
apparently is on the increase as shown by more 
chartering for the Australian and Oriental trades, 
four vessels being signed for overseas voyages dur- 
ing the week. 

Another cargo of redwood ties and timbers will be 
sent to Mexico for railway construction work in the 
near future, the Albion Lumber Co. now working 
on the assemblage of the cargo. The floods and 
storms along the Mexican coast have created a de- 
mand for structural wood, redwood getting a large 
share of that business. 

W. A. Pickering, of the Pickering Lumber Co., 
Kansas City, Mo., was a San Francisco visitor last 
week, He arrived here shortly before going to Mc- 
Cloud for the meeting of the directors of the Cali- 
fornia White & Sugar Pine Manufacturers’ Asso- 


ciation. He was accompanied by some of his sales 
force. 
Edward P. Ivory, sales manager of the Yosemite 


Lumber Co., who recently returned from McCloud and 
mills in the American and Feather river districts, left 
this week for the mills at Merced Falls, 

C. Stowell Smith, secretary-manager of the Cali- 
fornia White & Sugar Pine Manufacturers’ Associa- 
tion, will return Saturday from an extended trip to 
the mills of northern California. He was accom- 
panied by A. C. Horner, newly appointed manager 
of the National Lumber Manufacturers’ Associa- 
tion’s San Francisco office for the National trade ex- 
tension campaign. 


Duluth, Minn. 


Sept. 27.—Mixed car shipments of northern pine are 
about normal for the season. Demand from agricul- 
tural districts for medium grade continues a feature, 
and call for box and lath is on broad scale. Some 
improvement in lower grades is said to be apparent, 
as a result of a shortage of small-mill output. Lath 
f.o.b. Chicago are stiffening, $9 being obtained for 
balsam, and $8 for pine. The Northwest. railroads 
were reported to be putting out more inquiries for 
lath. 

The Virginia & Rainy Lake Co. will operate twelve 
camps this winter, and log input will be on about 
the same scale as last year. The Weyerhaeuser inter- 
ests, at Cloquet, are planning upon a moderate input. 
The extension of the company’s 170-mile logging road 
to the Canadian border, north of Grand Marais, Minn., 
will be completed next summer. The International 
Lumber Co. has won the right to cross three Itasca 
County (Minnesota) roads with its logging railroad. 
Under a 5-year agreement. the lumber -company is 
to keep the road crossings in repair. 


Laurel, Miss. 


Sept. 27.—A fair number of orders for southern 
pine are being received, covering a general assortment 
of yard and shed stock. Local mill order files remain 
practically stationary. Prices of longleaf special cut- 
ting are somewhat firmer. Considerable railroad and 
industrial demand for timbers has developed. Finish 
continues a very slow mover, and prices are not 
strong. The export market perbiaps ws slightly 
more strength. There has been a’ ih revival in 
demand for kiln dried saps. The Sotith’ American 
market remains inactive. Cubic average sawn timber, 
and extra and Genoa prime, continue exe ly 
strong. Genoa prime schedules are being p nat 
$52@54, f.o.b. cars, port, and extra prime 
bring $87.50@98, port. Orders for thirty average 
sawn timber are plentiful at around $46, port. 

Charles Green, president Eastman, Gardiner and 
Co., has returned from a stay in the East, Mrs. 
Green and daughter will return shortly, while their 


son, Gardiner, is at college. Mr. and Mrs. Philip 
Gardiner are at home again. John Bissell, general 
manager of Marathon Lumber Co., and Mrs. Bissell 


have gone East, taking their daughter Elizabeth to 
school. James W. Smith, sales manager Wausau- 


Southern Lumber Co., has returned from Chicago and 
New York State. 





| MANUFACTURER and DEALER 


Designs Straight Line Cut-off Saw 


The Yates-American type G-44 straight line cut-off 
saw is a new piece of equipment designed and built 
by the Yates-American Machine Co., of Beloit, Wis., 
and having a self-contained motor driven unit that 
sets on the floor which enables user to place the ma- 
chine in the best possible location in the plant to in- 
crease production. This cut-off saw is compact (it 
takes but slightly more floor space than the old type 
swing saw hung from the wall or ceiling), has great 
rigidity and is extremely simple in design. Prac- 
tically, there is nothing that will ever wear out except- 
ing the saw blade and it may be worn down to a 
small diameter because a vertical adjustment of 3 
inches from the mandrel is provided. The manufac- 
turer states that as all parts move on ball or roller 
bearings, and because of its special design, the G-44 is 
operated with practically no effort on the part of the 
operator. It is fast—10,000 square feet of 1-inch lum- 
ber a day is possible—and it is accurate, for there is 
positively no side “play” in the swinging mechanism. 

In its introductory offer, the Yates-American Ma- 
chine Co. is giving the user the benefit of thirty days’ 
trial “only for reason that we are confident of what 
this new cut-off saw will do.” 

In a four-page circular containing the announcement 
of this new equipment, together with description and 
illustrations, the Yates-American Machine Co. states: 
“Older methods are continually giving way to newer 
and better ways of doing things. So the old swing 
saw, fastened to the wall or hung from the ceiling, has 
about outlived its usefulness. No doubt you have 
found it costly, inefficient. Now comes the Yates- 
American G-44 straight line cut-off saw, designed and 
built for the sole purpose of*speeding up this part of 
your production and putting it on a paving basis. It 
will do just that. You have only to see it in oper- 
ation to fully appreciate that fact. It is about as 
sturdy, neat appearing and compact a machine as you 
could want to see—built to last indefinitely. 

“The G-44 is a self-contained motor driven unit that 
may be installed anywhere in the plant to better pro- 
duction. It takes but slightly more floor space to in- 
stall than the old type swing saw and is operated so 
easily that the little finger takes the saw, with hardly 
any effort, through the cut. And then the G-44 can 
be operated in connection with conveyors which would 
eliminate the necessity for off-bearers. The possibilities 
for working this saw in gangs are also very great 
from a production standpoint. Besides regular cut-off 
work it will also do angle sawing and dadoing.” 

PASS SEE EES SS 


D-P Portable Watchmen’s Clocks 


The Davis-Paradis Watchmen’s Clock Corporation, 
of New York City, has recently issued an attractive 
folder illustrating and describing its line of portable 
clocks, which. have been given the formal approval 
of the authorized representatives of the Underwriters 
Laboratories. D-P portable watchmen’s clocks are 
made in accordance with the following specifications, 
according to the manufacturer, and in them the funda- 
mental principles which have stood the test of expe 
rience for many years are combined with improvements 
found in no other clocks: 

General construction: Materials and workmanship 
are first class throughout. While not unduly heavy, 
sturdiness and durability have not been sacrificed for 
the sake of lightness.. The case is made of heavy, pok 
ished aluminum, and has a hinged cover and a tum- 
bler lock. <A. cutter attached to the cover makes a 
time record on the paper dial by passing through it 
whenever the cover is opened or closed. The carrying 
pouch: is miade of English harness leather, ‘hand 
sewed, and is provided with a spring cover plate: {to 
protect the glass face of the clock. The case<is"’'se- 
cured to the carrying pouch, so that it: pan -not drop 
out. wo 

Movement: Specially designed to” rhaeé: the condi- 
tions of use by watchmen, with elevert“jéwels, heavy 
tool steel pinions, cut gears and flat,” non-magnetic 
hair spring. An accurate time keeper, \eapable of 
running 72 hours without rewinding. Attached to the 
case in such manner as to minimize the effect of 
shocks. Can be readily removed and replaced by an- 
other movement if mechanical attention becomes nec- 
essary, thereby reducing to a minimum the time when 
the clock is out of service. 

Recording mechanism: Located entirely within the 
case, and tamper-proof. Provided with a key-house 
which turns with each key in making a record, thereby 
eliminating wear on the key-shank and securing per- 
fect alignment. Impresses a clear, legible record on 
the paper dial. The keys are made of rust-proof 
material and are designed according to an intricate 
system of combinations which prevents duplications or 
collusion among watchmen. All parts are standardized 
so that any necessary replacements can be furnished 
on receipt of the number of the clock. 








Station box is of unique and ornamental design,. 
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 ——— 
and is made of pressed steel, galvanized and heavily 
enameled in black. The steel key chain is rust-proof 
and so tempered that the links break if opened. It 
js secured to the station box by a sealed attachment. 
The tensile strength is 165 pounds. 

Record dial is made of special rag paper, with litho- 


graphed design adapted specially for D-P clocks. 

Further information regarding this equipment can 
be obtained from the Davis-Paradis Watchmen’s Clock 
Corporation, 93 Nassau Street, New York City, which 
is prepared to furnish expert advice in connection 
with all problems relating to watchmen’s service. 








Business Changes 


ARKANSAS. 
wood Co., succeeded by Brown-Faust Lumber Co. 
CALIFORNIA. Covina—A. W. Feist sold to F. C. 
McCandless. 

El Segundo—El 
ceeded by El Segundo Lumber Co. 


Helena — Brown-Buchanan Hard- 


Segundo Construction Co. suc- 


Folsom—California Door Co. sold local yard to 

COLORADO. Longmont—Schwartz Lumber Co. 
has purchased sewer pipe and tile business of Geo. 
W. Brown. 

Platteville—Foster Lumber Co. 
Bartley. 

Wellington—Gould Lumber & Investment Co. has 
purchased the paint, lumber and coal business of 
Otto B. Ehler. 

GEORGIA. Albany—Werden Lumber Co. 
ceeded by Werden-Empie Lumber Co. 

ILLINOIS. Cooksville—Cooksville Lumber Co. 
has been sold to the W. D. Alexander Co. of Nor- 
mal. 

IOWA. Turin—S. H. Bowman Lumber Co. suc- 
ceeded by C. M. Youmans Lumber Co. 


sold to Geo. A. 


suc- 


LOUISIANA. Homer—Jameson Lumber Co. 
moving to Shongaloo. 
MICHIGAN. Detroit—Harcus & Co. succeeded 


by S. Harcus & Son (Inc.) 

Flint—Love Lumber Co. 
Love Co. 

MONTANA. Ringling—Copeland Lumber Co. 
and Monarch Lumber Co. sold to Henry Show, of 
White Sulphur Springs. 

NEW JERSEY. Jersey City—Prospect Sash & 
Door Co. succeeded by Oakland Lumber Co. 

NEW YORK, New York—Southeast Lumber 
Export Co. headquarters removed to Norfolk, Va. 

NORTH DAKOTA. Pembina—Pembina Grain & 
Lumber Co. closed out lumber yard. 

OHIO. Cleveland—Abbey Ave. Lumber Co. suc- 
ceeded by Abbey Lumber Corporation. 

Grafton — Grafton Lumber & Construction Co. 
changing name to Grafton Lumber & Coal Co. 

PENNSYLVANIA. Pittsburgh— Saw Mill Prod- 
ucts Co. succeeded by Pittsburgh Lumber & Build- 
ers’ Supply Co. 

TEXAS. Houston—J. Cordell & Son succeeded 
by Miller-Murdock Lumber Co. 
> Stephenville—Independent Lumber Co. succeeded 

by L. E. Ingram and associates who will operate 

as Spencer-Ingram Lumber Co. (Inc.) 
WASHINGTON, Raymond—Trap Creek Lumber 
Co. sold by trustee to Frank Duncan. 


New Mills and Equipment 


LOUISIANA. Oakdale — Hillyer, Deutsch Ed- 
wards (Inc.) reported will erect $30,000 addition to 
Planing mill. 

OREGON. Milton — Milton Box Co. 
erection of new $50,000 plant. 

SOUTH CAROLINA. Marion—American Box Co. 
will erect veneer plant. 

Walterboro—Walterboro Mfg. Co. has _ selected 
site within city limits and will erect plant for 
Manufacture of staves and headings. 

TEXAS. Palestine—Thompson Bros. & Weaver 
Propose rebuilding the recently burned sawmill. 


Incorporations 


CALIFORNIA. Los Angeles—Strandberg Hard- 
wood Flooring Co., incorporated; capital, $20,000. 

Los Angeles—Pacific Timber & Treating Co., in- 
corporated; capital, $100,000. 

DELAWARE. Wilmington—Prince Albert Lum- 
ber Co., of Minneapolis, Minn., incorporated under 
laws of Delaware; capital, $1,500,000; to operate 
mills and general lumber trade. 


succeeded by Earl D. 


" 


planning 


GEORGIA. Augusta—Georgia Hardwood Lum- 
ber Co., incorporated; capital, $12,000. 

ILLINOIS. Chicago—Service Hardwood Co., in- 
corporated. 


INDIANA. Greenfield—Wood Specialty Corpora- 
tion, increasing preferred stock by $10,000. 
can akome—Acme Millwork Corporation, incorpo- 
New Haven—-Schnitker Handle Co., incorporated; 
capital, $30,000; to buy, sell and manufacture 
Wooden handles and other wooden products. 
KENTUCKY. Campbellsville—Frogge Lumber & 
Machine Co., incorporated; capital, $15,000. 

Path Fork—Bringardner Lumber Co., incorpo- 
Tated; capital, $250,000. 
LOUISIANA. Hayes— Hayes Cypress Co., 
corporated; capital, $20,000. 
Independence—Independence Lumber o., incor- 
Porated; capital, $25,000. 

MICHIGAN. Grand Rapids—Jack Williamson 
eneers, incorporated. 

a Zw JERSEY. Cranford—Mooney Lumber Co., 
corporated, 


in- 













West New York—John F. Maurer, incorporated; 
lumber. 

NEW YORK. Brooklyn—E. G. W. Woodworking 
Co., increasing capital from $20,000 to $30,000. 

Brooklyn—Vermont Woodworking Co., incorpo- 
rated; capital, $10,000. 

New York, Manhattan—New York Lumber Trade 
Holding Corporation, incorporated; timber lands, 
millwork; capital, 200 shares, no par value; address 
Chas. L. Adams, of Cross, Austin & Ireland, 1246 
Grand St., Brooklyn. 

NORTH CAROLINA. Smithfield — Neuse River 
Hardwood Co., incorporated; capital, $10,000. 

OHIO. Cleveland — Abbey Lumber Corporation, 
incorporated; capital, $50,000; to deal in all kinds 
of lumber and timbers at wholesale and retail and 
operate planing and woodworking concerns. 

OREGON. Portland—Pacific Pencil Co., incor- 
porated; capital, $1,500; to manufacture pencils, 

PENNSYLVANIA. Pittsburgh—Pittsburgh Lum- 
ber & Builders’ Supply Co., incorporated; capital, 
$50,000; retail. 

TENNESSEE. 
Co., incorporated. 

WEST VIRGINIA. Charleston—Blue Creek Tie 
& Lumber Co., incorporated; capital, $5,000. 

Charleston — Kenova: Sawmill Co., incorporated; 
capital, $25,000. 


Memphis—tTiger Island Hickory 


New Ventures 


CALIFORNIA. Corona del Mar—Fred Crosier, 
son of W. W. Crosier, pioneer lumberman of south- 
ern California, has erected a lumber yard in this 
—_ a be operated as Palisades, Lumber & Sup- 
Ply Co. 

Long Beach—Fred B. Roberts and A. J. Schroe- 
der have engaged in business at 4808 Long Beach 
Bivd., as Long Beach Mill & Cabinet Co. 

Los Angeles—F. A. Casteller starting a lumber 
business at 915 E. 62nd St. 

Marysville—Louis Rockholt, foreman of the re- 
cently destroyed Swift Planing Mill, has opened a 
mill for himself at 420 Plumas St. 

San Francisco—Herman E. Ramm and L. Matzen 
have engaged in business at 42 Clara St., as Coast 
Cabinet Co. 


KENTUCKY. Salyersville—The Elk Creek Lum- 
ber Co. has been organized and will cut timber 
on a tract acquired along Elk Creek. E. L. Ste- 


phens is one of the organizers, 


LOUISIANA. Shongaloo—Jameson Lumber Co. 
has started a saw and planing mill. 

Wimnfield—Southern Hickory Co. organized; is 
installing factory to manufacture dimension woods 
for autos, wagons, etc. 


NEW JERSEY. Paterson—J. G. Gallo Co. open- 


ing building supply business at 122 N. Main St. 


OHIO. Dayton—Consumers’ Lumber Co., incor- 
porated with capital of $5,000 to deal in builders’ 
supplies; Harry W. Schieble. 


PENNSYLVANIA. Philadelphia — Margargal & 
Vansant have started in business at 319 Mont- 
rose St. 


TENNESSEE. Chattanooga—Boyce Mfg. Co. re- 
ported to have leased plant of Signal Furniture Co, 
and will manufacture furniture, 


Casualties 


FLORIDA. Greenville— Madison Lumber Co., 
loss by fire, $22,000; planing mill and dry kiln de- 
stroyed. 

ILLINOIS. Chicago—Friedlander Box Co., 
by fire, $35,000. 

Mahomet—Patton Lumber Co.’s plant destroyed 
by fire; loss, $25,000. 

INDIANA. Burlington—Miller-Davis & Co., loss 
by fire, $15,000; lumber plant and sawmill de- 
stroyed; will probably be rebuilt at once, 

MISSISSIPPI. Osyka—Totten Veneer & Lumber 
Co., loss by fire, $150,000; plant and equipment 
burned. 

NORTH CAROLINA. Asheboro—Old Dominion 
Box Co., plant destroyed by fire; has moved ma- 
chinery into building formerly occupied by Ran- 
dolph Chair Co. and is operating at full capacity. 

OREGON. Pendleton—E. A. Snyder saw mill in 
— Home district damaged by fire; loss, 

,000, 


loss 





THE LATEST survey made by the freight con- 
tainer bureau maintained by the railroads 
showed that one out of 45 substitute con- 
tainers required recoopering as against one 
out of 109 wooden boxes, and that the con- 
tents were damaged in 45 percent of the 
recoopered substitute containers against 39 
percent of the recoopered wooden boxes. 
Moreover, the maximum gross weight of 
the wooden containers tested was 150 pounds, 
whereas that of the substitute containers was 
only 90 pounds. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 





Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 








Lumbermen’s Exchange 
R. H. BROWNE 


PINE 


R. P. PRAY 


California 
White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


255-257 First National © 41 FRANCISCO 


Bank Building 














California White Pine 
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White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


. Monadnock Bldg., 
Frederic S. Palmer, san FRANCISCO, CAL. 
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H. B. a. 
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cut from high WwW. 7. Vireie, a 
altitude timber Vice-President 


R. H. Downman 
J. W. McWilliams 


of fine quality. 
Cc. D. Terwilliger, 
Sec.-Treas. & 


Clover Valley Gen. Manager 
Lumber Co. Ait’ sec! e"treas. 
LOYALTON, CALIFORNIA 











In San Francisco~. 


RIGHT in the heart of the 

new business center at 
Eight and Market Streets. 
Maintaining a commodious 


garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M.Linnard Ernest Drury 
L Ma 
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| VANLANDINGHAM LBR. Co. 
|| 228 No. LaSalle St, CHICAGO 


| W.B. Vanlandingham Lawrence F. Braun 
} E. T. Vanlandingham William E. Krueger 
| C. B. Cunningham James Allee 





Southern Pine 

West Coast Products 
Hardwood Flooring 
Hardwood Lumber 


SALES SERVICE 


on a Commission Basis. | 
acacia 

















GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 

ed on Clancy’s Red Book 

Service for more than 50 

years, and they find our 

~m average of accuracy high- 
? er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 


Eastern Headquarters: 35So. William St., 
NEW YORK CITY 











The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 









representa- POTEEL COMPANY 
tion you tine BUILOMNe 
ought to nog 


use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 





The John B. Wiggins Company 


Established 1857 
Engravers PlateMakers Die Embossers 
CHICAGO | 


1108 South Wabash Avenue 











MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
gow American Lumberman, 431 So. Dear- 


rn St., Chicago, Ill. 


Oscar Loftsgordon, of the Loftsgordon 
Bros. Lumber Co., retailer of Madison, Wis., 
was a Chicago visitor last week. 


A. J. Hager, of the Hager lumber and al- 
lied interests, with headquarters at Lansing, 
Mich., was a Chicago visitor last week. 


L. H. Levisee, of the Levisee Lumber Co., 
Oshkosh, Wis., was in Chicago this week 
calling on the northern hardwood trade. 


R. H. Downey, vice president of the St. 
Joseph Valley Lumber Co., South Bend, 
Ind., made a business trip to Chicago last 
week, 


W. W. Brown, manager of the Northern 
Hardwoods Sales Co., made a business trip to 
Detroit and other Michigan consuming points 
this week. 


W. J. Whyte, secretary-treasurer of the 
Gregertsen Bros. Co., cypress specialist, left 
Monday for a month’s trip to eastern consum- 
ing centers. 


H. G. Foote, of the H. G. Foote Lumber 
Co., retailer of Minneapolis, Minn., spent sev- 
eral days in Chicago last week calling on his 
friends in the local trade. 


Thomas Mould, of Sioux City, Iowa, a 
director of the Edwards & Bradford Lumber 
Co., was in -Chicago this week conferring 
with local headquarters. 


W. O. Tatum, of the Tatum Lumber Co., 
longleaf manufacturer of Hattiesburg, Miss., 
spent several days in Chicago this week call- 
ing on the local consuming trade. 


John W. Sherwood, of South Bend, Indiana 
representative for the Marathon Lumber Co., 
of Laurel, Miss., was in Chicago Tuesday of 
this week calling on the southern pine trade. 


Milton V. Johns, Chicago manager of the 
Redwood Sales Co., made a business trip 
through western Michigan last week, ahd re- 
ported prospects fair for redwood in that 
territory. 


N. R. Crawford, for several years director 
of sales for the Industrial Works, of Bay City, 
Mich., has resigned, effective Oct. 1. No an- 
nouncement has been made as to his future 
connection. 


J. A. Loggie, of the Whatcom Falls Mill 
Co., Bellingham, Wash., stopped over in 
Chicago last Saturday on his way east on a 
business trip. He stated that the cedar mill 
was operating steadily. 


Watson Walker, manager Southern Pine 
Lumber Co. at Diboll, Tex., accompanied by 
Mrs. Walker, was in Chicago one day this 
week. They were on their way home after a 
visit to Rochester, Minn. 


M. B. Cooper, sales manager of the Carrier 
Lumber & Manufacturing Co., Sardis, Miss., 
stopped over in Chicago Sept. 26 on his return 
to headquarters from a business trip to Detroit 
and other Michigan consuming territory. 


L. W. Wilson, manager of the Chicago 
office cf the Sugar Pine Lumber Co., and 
W. F. Baird, sales manager of the company 
with headquarters at Pinedale, Calif., made 
a business trip this week to the sash and 
door mills of the middle West. 


S. H. Fullerton, of Pasadena, Calif., head 
of the Gulf Lumber Co. and other extensive 
lumber interests, spent a day in Chicago this 
week on his way West after attending the 
funeral of his brother, James G. Fullerton, 
formerly of Minneapolis, Minn. 


A. B. Welsh, general superintendent of 
the J. J. Newman Lumber Co.’s mills at 
Hattiesburg, Miss., accompanied by Safety 
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Engineer Thompson, spent several days 


Chicago this week in attendance at the cogm Ne’ 
vention of the National Safety Council. The 
A. K. Southworth, Chicago representatj ainmet 
of the Winton Lumber Co., returned recenie’ at 
from a trip to the company’s mills at T; ae 
Pas, Man., and Giscome, B. C. He reports’ 2° 
that mill stocks of Engelmann spruce wae?” and 
be lighter this fall than last year at 4 ble SPs 
same period. — 
Robert B. Carpenter, of New Orleans, Lind fot 
southern manager of the Chicago Belting CiMives 0 
accompanied by his wife, has been spending tiitory. 
last two weeks in Chicago. Their maniiiof Chi 
friends will regret to learn that Mrs. Carpeiliand Fr 
ter was confined to her room in the hotiiiserved 
by illness during the greater part of the timg\Manuf 
they were in Chicago. Mr. V 
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Edward Hines, of Chicago, head of th 
extensive lumber interests bearing his nam 
is much elated over the arrival of his fir 
grandson. This interesting event occurr 
at the Evanston Hospital on Sept. 27, wh 
a son was born to Mr. and Mrs. Howd 
Howard, of Dayton, Ohio, Mrs. Howar 
being the daughter of Mr. and Mrs. Hine 


H. L. Manley, of the Reynolds & Manly 
Lumber Co., Savannah, Ga., spent several da 
in Chicago last week, having come up to atten} 
the Dempsey-Tunney prize fight, and remaine 
over to visit with the representatives of hi 
company in this territory. Mr. Manley had # 
encouraging report to make of conditions i, 
the lumber business and believes the outlod 


is quite favorable. lished 
A. W. Smith & Co., who have been locate oom 
in the Arcade Building in St. Louis, Mo eh 
representing a number of mills in the Sout _ 
in the sale of southern pine and hardwootl) rol 
have moved their office to Chesterfield, Ind. Av — 
that place the company has purchased 96 acre” — 
of ground and will open a lumber yard an 
do a general retail lumber business, in additio|) 1 


to taking care of its former trade as usual. In 


Ed. Dollarhide, of the Dollarhide Lumbefy **¢ 
Co.; L. A. Bigelow, of the Bigelow-Lame se 
reaux Lumber Co.; Herbert Vanlandingham rn 
of the Edward Hines Lumber Co., and Fre . o 
Williams, of the Burnaby Bros. Lumber Co prey 
journeyed to St. Louis, Mo., this week t 7 7 


participate in the eleventh annual tournamer 










of the St. Louis Lumbermen’s Golf Associ 
ation at the Midland Valley Country Cluj. 
on Sept. 30. water 
I, J. Diaz, of Tampa, Fla., with large lum nesc 
ber and timber interests in Mexico and Cul with 
was in Chicago this week looking after som) the 
important business matters. Mr. Diaz is olf cove 
the opinion that few people really realize tht T 
tremendous amount of lumber that is con Co. 
sumed in Mexico in addition to the large quat-§ Chi 
tities that are used in the mines and railroad: 
of that country. Cuba, too, is a large cot ( 
sumer of lumber, much of which is importelf 
from the United States. A 
William Yardley, vice president and treasure) find 
of David G. Maxwell Co., well known woodeth ,,. | 
box manufacturer, Chicago, has resigned thes) neti 
offices, his resignation having become effectiv')) ;,,. 
on Sept. 24. Mr. Yardley has been connectely) ... 
with the David G. Maxwell Co. for seventee} |... 
years and was with the old Maxwell compatl® ,,,,, 
for three years prior to that time, and has *§ ,;. 
host of warm friends in the box industry. MR... 
Yardley is going to take a rest for a shorm .. 
time before making another connection. BER 
Roy C. Corlett, of R. J. Corlett & Song the 
(Inc.), Lansing, Mich., was in Chicago tht fire 
latter part of last week and made the AMERICA’ eff 
LUMBERMAN office a very pleasant call. Mrg be 


ing 


Corlett said that business in Lansing has bet 
pretty good right along, and he is looking {0 
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satisfactory volume of business this fall. Mr. 
orlett remarked upon the fact that his father, 
R J. Corlett, had first subscribed to the AmERI- 
4y LUMBERMAN more than twenty years ago, 


ind the members of the firm have been con- 


‘quous readers of the paper ever since. 

New Date for “House Warming” 
The “house warming” dinner and enter- 
ainment scheduled for the evening of Sept. 


bg at the. clubrooms of the Lumbermen’s 


lub of Chicago in the Builders Building 
as been postponed until Oct. 13. The rea- 


ton for this was the inability to secure nota- 


ble speakers to be present on this date to 
address the meeting, at which it is ex- 


nected there will be between three hundred 
nnd four hundred lumbermen and representa- 
tives of allied industries in the Chicago ter- 


itory. The speakers will be Silas H. Strawn, 
of Chicago, a lawyer of international repute, 
and Frank G. Wisner, of Laurel, Miss., who 
served as president of the National Lumber 
Manufacturers’ Association for three terms. 
Mr. Wisner will speak on corporation in- 


come tax, and perhaps there is no one bet- 
ter qualified to handle this subject. 
Strawn will speak on “Codperation and Co- 
érdination in 


Mr. 


Business,” and refer to the 
meeting of international commercial dele- 
gates from 53 nations held at Stockholm in 
fune of this year. 


Hardwood Inspections for August 


Total original inspections for August were 
17,253,093 feet, of which 15,493,371 feet was 
the work of the salaried staff of the National 
Hardwood Lumber Association, and 1,759,722 
feet was fee service. Reinspections were made 
on 298,582 feet. This data appeared in the 
September issue of the Official Bulletin, pub- 
lished by the National Hardwood Lumber As- 
sociation, which makes the following com- 
ments: “As these figures show, August ran 
true to form as a low-mark month in connec- 
tion with the work of our inspection depart- 


ment, and its average this year is about the - 


same as it has been in the past.” 


Two Salesmen Added to Force 


In line with its policy to render complete 
sales service to both mill connections and 
the Chicago trade, the Vanlandingham Lum- 
ber Co. has added two salesmen to its local 
office. Keith S. Pollitt, for the last three 
vears with the Western Wood Products Co., 
and formerly with the Exchange Saw Mills 
Sales Co., Kansas City, will specialize in 
fir, spruce and white pine for the sash and 
door and yard trade on the south side and 
in the Calumet district. E. W. Patton, for- 
merly connected with Brooks Bros., at Min- 
nesota Transfer, Minn., and’for many years 
with the Weyerhaeuser organization and 
the Shevlin, Carpenter & Clarke Co., will 
cover city yards. 

This gives the Vanlandingham Lumber 
Co. eight salesmen in daily touch with the 


| Chicago buyers. 


Ordinance to Oust Wood Garages 


At this time when the minds of the lum- 
bermen of the country are concentrated on 
nding new fields for wood products, it will 
be something of a shock to learn that the com- 
petitive material people are bending their ef- 
torts to supplant the use of wood in the con- 
struction of garages. Large quantities of yel- 
low pine, fir and other woods are consumed 
annually in the erection of garages, the mate- 


tial for which is purchased from the retail 


yards throughout the country. It has just 
come to the attention of the AMERICAN Lum- 
8ERMAN that a movement is on foot to prohibit 
the erection of frame garages within the city 
fre limits of Chicago, an ordinance to that 
effect having been prepared for presentation 
hefore the Chicago City Council at its meet- 
mg of Oct. 14. 


The Chicago Retail Lumber Dealers’ Asso- 





ciation is keeping in close touch with this mat- 
ter through its legislative committee, of which 
John Claney, president of the Lord & Bush- 
nell Co., is chairman, for the purpose of de- 
feating this measure, which if put into effect 
will cause a big reduction in the consumption 
of lumber in the Chicago district. It behooves 
every retailer and distributor of lumber in the 
Chicago territory to codperate with Mr. Clan- 
ey’s committee in opposing the proposed ordi- 
nance prohibiting the erection of frame garages 
within the city fire limits. Local lumber in- 
terests should discuss the matter with their 
aldermanic representatives and point out to 
them the inequity of such an ordinance which 
can only be detrimental to the lumber industry 
at large. United opposition to such a measure 
will undoubtedly secure the defeat of the ordi- 
nance. Get busy at once and do your part. 


Dedicates His Life to Mission 

. Akron, Onto, Sept. 27.—Frank Wise, for 
the last six years manager of the Teachout 
Co., and a director of the Akron Builders 
Exchange, announced his resignation this 
week to take effect Nov. 16. Mr. Wise is 
retiring from active business to devote his 
life to the work of the City Mission, an 
organization which he tounded here Novem- 
ber 19, 1926. 

As a business man, Mr. Wise has met 
with unusual success. During his six years’ 
connection with the Teachout Co., the busi- 
ness of that enterprise has been multi- 
plied five times, and two additions have 
been made to the original plant. Aside from 
his activities as a director of the Builders’ 
Exchange he has been prominent in the lum- 
ber industry in this region and has assisted 
in the promotion of several building shows 
in the Armory here. 

In announcing his resignation Mr. Wise 
said he had come to the place where he 
would either have to forsake the mission 
or give up his business life. “I could not 
be happy without the mission if I owned all 
of Akron,” he said, “so I have decided to 
dedicate my life to the teachings of the Gos- 
pel in connection with the City Mission, 
which I founded.” 

All of Mr. Wise’s living expenses will be 
underwritten by prominent Akron business 
men, doing away with the necessity of draw- 
ing money for his upkeep from contribu- 
tions to the mission. This will mean that 
practically 100 cents of every dollar will go 
directly to mission work. 


‘Timber Land Sales 


WHITESBURG, KY., Sept. 26.—At Path Fork, 
Ky., The Path Fork Lumber Co., a newly organized 
concern, purchased about 1,000 acres of hardwoods, 
and announcement was made that saw mills would be 
installed and active development started this fall. 
The Mobraw-Laws Lumber & Tie Co., Montgomery 
Creek, Ky., has ‘purchased the old Combs hardwood 
boundary, consisting mostly of oak and poplar, near 
Kodak, Ky. It is stated that mills will be installed 
and development started during October. S. H. Hart 
and L. F. Hart purchased a 300-acre tract from the 
Smith heirs on Smith’s Branch in Knott County. A 
saw_mill will be installed, and development started 
by Nov. 1. In the same section J. C. Bentley, Bath, 
Ky., closed a deal on about 200 acres of timber on 
Mallet Fork of Carr and will start developing at once. 


ORANGE, TEX., Sept. 26.—Sale of 12,000 acres 
of cut-over pine timber lands including 6,000,000 feet 
of pine and hardwood timber was made at auction 
here Tuesday afternoon by George Brown of Beau- 
mont and J. O. Sims of Orange, receivers for the 
Miller-Link Lumber Co., subject to the approval of 
federal court at the November term in Beaumont. 
B. E. Quinn of Beaumont bid the largest lump sum 
for the entire 12,000 acres, including the standing 
timber, his bid being $27,500. The lands are situated 
in Orange, Newton and Jasper counties, Texas; also in 


the state of Louisiana in parishes adjacent to the 
Sabine River. 
BLUEFIELD, W. VA., Sept. 26.—The Virginia 


Hardwood Lumber Co. started work in one of the 
last remaining big tracts of virgin hardwood timber 
in Bland County. The tract is approximately 43,000 
acres and was purchased last January by the Round 
Mountain Mining & Mfg. Co., the purchase price be- 
ing more than a million dollars. The mills have 
started on Wolf Creek. 

MONTREAL, QUE., Sept. 26. 


-Hon. William Fin 














Out-of-Town 
Lumbermen 


who make periodic trips to 
Chicago will find it to their 
advantage to get acquainted 
with the Lumbermen’s Club 
of Chicago. 


You will meet men here 
whose acquaintanceship will 
prove valuable to you in your 
business. 


You will find the Lumber- 
men’s Club a most enjoyable 
place to eat your noonday 
luncheon. 


We're located on the twenty- 
third floor of the new Builders 
Building in downtown Chicago. 
Come up and see us the next 
time you are in Chicago. 





































Lumbermen’s 


Club of Chicago 


Wacker Drive at LaSalle St. 


E. A. THORNTON, President 
M. E. COWPER, Sec. - Mgr. 



















































Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 
175 Mer. Bank Ble. 





511 Locust St. 


537 Mer. Exch. Bldg., 
St. Louis; Mo. 


San Francisco, 




































Our 37 Years’ 
Experience 


in scientifically designing and cor- 
rectly building saw mills, will no 
doubt, save you money on a new mill 
or remodeling your present plant. We 
absolutely guarantee all of our work. 
We have built mills for 


Adams-Banks Lbr. Co., 
Brewer-Neinstead Lbr. Co., 














Morton, Miss. 
Palmetto, La. 











Learn more about our engineering service 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 
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layson, Ontario Minister of Lands and Forests, an- 
nounced today the sale of approximately 35 square 
miles of jackpine in the Sandy Lake area, district of 
Kenora, to . Cox, of Port Arthur. About 
10,000,000 feet of timber, board measure, are involved 
in the cutting rights. 


SEATTLE, WASH., Sept. 24.—State-owned tim- 
ber near Darrington, Snohomish County, embracing 
6,032,000 feet of yellow fir, 5,387,000 feet of cedar 
and 505,000 feet of hemlock, has been sold at its 
appraised value of $46,433 to ‘the Sauk River Lumber 
Co. The company has other timber in that vicinity. 
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Lumbermen of 
the Northwest 


Spokane, 
U.S.A. 


Reasonable Rates 
Informal 


Numerous Dining 
Rooms, including 
Coffee Shop 


Circulating Ice Water 


Washed Air 
Ventiistion 





























WARREN AXE & TOOL CO. 


WARREN, PA. 


Be ce, awarded highest GRAND PRIZE 
S oeeeneeennennnnenementttlitmanmememnmmenmnmanand 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND OROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 


Panama ~- Pacific 
International Exposition 
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A NEW COLLECTION BY THE POET 





Com | WHO MAKES LIVING A JOY 
| 
~| | COME ON HOME 
By 
DOUGLAS MALLOCH 
AUTHOR OF a ~ e poetry Abney 0 “THE WOODS, 





Douglas Malloch 1s known all over America, 
swherever people gather to hear clean stories, 
happy evenings, and read aloud or listew 








ps tte such as bus, filled with homely senti- 
ments and a happy spint. “The poet whe 
makes Irving 4 joy,” they say of tum. 
This new collection contains favorites that 
Mr. Malloch has read or recued throughout 
the country. All udes of life and bumor are 
represented, but perhaps the commonest note 1s 
the one struck im the lines, “Hu Heritage,” 
where a fasher says to bus boy: “I know youl 
get along,” and adds 
*[ know, somehow or other. 
Because you always had 
A whole lot of your mother, 
And « lice of your dad” 


























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 


poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 


yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 


431 S. Dearborn Street, Chicago 




















Foreign Charters for Atlantic Ports 


Wasuincton, D. C., Sept. 26.—The 
vision, Department of Commerce, 
statements published in the Timber Trade Journal 
and Fairplay, weekly shipping journal, of London, 
that charter has been fixed for a steamer to carry 
3,168,000 board feet of lumber (1,600 standards) from 
Soroka and Archangel on the White Sea to New York. 
The lumber is understood to be Russian white pine. 

The shipment is said to be made at the rate of 75 
shillings ($18.25) a standard of 1,980 board feet, or 
about $9.20 a thousand. Acording to this report, the 
vessel was to be loaded not later than Sept. 20. 

Fairplay also reports that the steamer H. H. Peterson 
is to carry 530 standards (1,049,400 feet) of lumber 
from Uleaborg, Finland, to Boston, also September 
loading. 

In connection with this report the National Lumber 
Manufacturers’ Association points out that there is no 
tariff duty on lumber, which is on the free list. The 
association adds that European lumber, “‘which is al- 
most always distinctly inferior to American lumber 
in natural quality and in manufacture,” can be pro- 
duced more cheaply and, with lower water transport 
rates, laid down more cheaply at American Atlantic 
ports than American lumber. 

The National association likewise states that one of 
the reasons lumber was placed on the free list was 
because it was thought that the American consumers 
would draw on foreign sources and thereby conserve 
the domestic forests. In point of fact, it adds, the 
inflow of cheap and inferior European lumber, if it 
comes in large volume, will result in causing the 
abandonment of the low grade lumber market to the 
foreigners, with consequent great waste of timber in 
the logging camps and in the mills, a tendency in that 
direction having already appeared. 


lumber di- 
calls attention to 


. . 
Chicago Lumber Transit Ruling 

Wasuincton, D. C., Sept. 26.—Division 3 of the 
Interstate Commerce Commission, consisting of Com- 
missioners Woodlock, Taylor and Brainerd, in In- 
vestigation and Suspension Docket No. 2,921 finds 
that the proposed cancelation by the Chicago, Burling- 
ton & Quincy Railroad of transit arrangements at 
Chicago on lumber and related articles originating on 
or moving over the Missouri Pacific, St. Louis-South- 
western, or Southern railroads and destined beyond 
Chicago are not justified. An order has been issued 
directing the carriers to cancel the suspended schedules 
on or before Oct, 28. Under the schedules as filed 
the restriction of transit at Chicago would have be- 
come effective June 8. The schedules were suspended 
until Jan. 3, pending investigation. 

It is pointed out by Division 3 that rules permitting 
the transit of lumber at Chicago without restriction 
against movement from or over the lines of the four 
carriers named have been maintained since 1921. 
These rules provide that shipments of lumber, lath, 
posts, poles, piling, timber and certain related articles, 
in carloads, transported by respondent from or via 
Kansas City and St. Louis, Mo., East St. Louis, IIl., 
and other specified points may be stopped for sorting, 
boring, grading, dressing, drying. storing, etc., and 
reforwarded within a year to destinations beyond the 
transit station subject to the joint rate from point of 
origin to destination, plus a transit charge of 2.5 
cents, minimum $11 a car. 

If the suspended schedules were permitted to be 
come effective, the transit arrangement would not be 
available on the basis of joint rates for shipments 
moving over the lines of the four carriers named, 
and increased rates based on combination would 
result. 

“The record shows,” says Division 8, “that the 
present joint rates would be increased 10.5, 12, 16 
and 29 cents, respectively, on tynical shipments of 
pine lumber originating at Little Rock, Ark., on the 
Missouri Pacific or St. Louis-Southwestern, transited 
at Chicago, and reforwarded to South Bend, Ind., 
Detroit, Mich., Buffalo, N. Y., and New York City. 
The joint rates would be increased 5.5, 8.5, 5.5 and 
11 cents, respectively, on shipments of lumber origi- 
nating at Meridian, Miss., shipped over any one of 
the four named carriers and reforwarded to Elgin and 
Freeport, Ill., Milwaukee, Wis., and Detroit, Mich. 
The joint rates from and to these points range from 
88 to 49 cents and are the same over all lines. There 
would be no increase in the joint rates on shipments 
transited at Chicago under respondent’s proposed 
tariff if, for example, they originated on the Chicago, 
Rock Island & Pacific at Little Rock or on the Mobile 
& Ohio or the Illinois Central at Meridian.” 

The Burlington sought to justify the proposed 
schedules on the ground that the four carriers named 
declined to join in joint rates and divisions to desti- 





















nations beyond the transit station, and gave examply 
showing how this refusal required the respondent t 
absorb heavy shrinkages. Subsequent to the publica 
tion of the suspended schedules the St. Louis-South. 
western and Missouri Pacific agreed to join in th 
divisions of joint rates in connection with shipment; 
of lumber originating on their lines and on the ling 
of approximately 33 connecting carriers of the Mis 
souri Pacific. 

“The transit arrangements here considered hay 
been available to and used by shippers generally fy 
a number of years,” says Division 3. “They ar 
similar to arrangements extended at Chicago by othe 
lines. We have consistently found that disagreemen 
over divisions of joint rates is no justification for ip. 
creasing rates. If respondent and its connections ar 
unable to agree upon their divisions of the joint rate 
they may petition us to determine that issue in an apf 
propriate proceeding.” , 


Gain in Revenue Freight Loadings 


Wasuincton, D. C., Sept. 28.—Loading of reveny 
freight for the week ended Sept. 17 totaled 1,124,23) 
cars, an increase of 134,759 cars over the preceding 
week when freight traffic was reduced owing to th 
observance of Labor Day. 

The total for the week of Sept. 17, according t 
reports filed today by the railroads, was a decrease, 
however, of 55,028 cars compared with the corre 
sponding week last year but an increase of 25,60 
cars above the corresponding week in 1925. 

Miscellaneous freight loading for the week totaled 
447,156 cars, a decrease of 4,259 cars under the cor 
responding week last year but 20,103 cars above th 
same week in 1925. 

Loading of merchandise and less than carload ly 
freight totaled 267,590 cars, a decrease of 1,792 car 
below the same week last year and 3,034 cars below 
the corresponding week two years ago. ; 

Coal loading amounted to 182,082 cars. This wa 
a decrease of 23,996 cars under the same week las 
year but an increase of 10,157 cars compared with 
the same period two years ago. 

Grain and grain products loading totaled 60,35 
cars, an increase of 10,779 cars above the same wed 
in 1926 and 6,250 cars above the same period is 
1925. In the western districts alone, grain and grain) 
products loading totaled 45,270 cars, an increase dl 
12,622 cars above the same week last year. bs 

Live stock loading amounted to 31,765 cars, a de ~ 
crease of 7,778 cars under the same week last yea) 
and 1,743 cars below the same week in 1925. Ipy 
the western districts alone, live stock loading totale 
23,875 cars, a decrease of 6,310 cars under the sam 
week last year. 

Forest products loading totaled 69,321 cars, 3,73 
cars below the same week last year and 953 cars below 
the same week in 1925. 4 

Ore loading totaled 56,231 cars, 21,578 cars below 
the same week in 1926 and 3,465 cars below the cor 
responding period two years ago. 3 

Coke loading amounted to 9,730 cars, a decrease @ 
2,666 cars under the same week in 1926 and 1,7ll 
cars below the same period in 1925. 


Rates on Furniture Stock 


WasuincTon, D. C., Sept. 27.—The Jefferson Woo 
Working Co. (Inc.), Louisville, Ky., has filed wit 
the Interstate Commerce Commission a _ complaitt 
against the Louisville & Nashville Railroad Co. alleg 
ing that rates on furniture stock in the white, com 
monly known to the trade as “table slides’’ in th 
white, applied on numerous carloads moving betweet 
Louiville and Athens, Tenn., were and are unjust 
and unreasonable. The rate applied on defined ship 
ments was 65 cents a hundred pounds, or fifth clas 
under Agent F. L. Speiden’s I. C. C. No. 764 & 
reissues. Complainant alleges the rate now and ff 
two years prior to March 10, last, was unjust aml 
unreasonable per se. It is contended that the Louis 
ville & Nashville publishes and participates in rate 
between the two points lower than those applied * 
these shipments. Reparation of $500 more or le# 
with interest, and reasonable rates for the future at 
requested. 


THE TREASURY department of the Mexic# 
Federal Government reports deficits in 19% 
and 1927, attributed to a decline in revenut 
of more than 10 percent of the origind 
estimates and to authorizations of expend: 
tures in excess of budget estimates for publi 
works and national defense. The report cot 


tinues that plans have been adopted for 
ancing the budget in 1928. 





